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PUT YOUR NAME ON THIS TRUCK 


lt’s the top prize in DE’s Big Push Remodeling Sales Contest 
.. see page 84 





Easy to ship, 
store, 
and handle! 


GRINNELL packaged 
PIPE 


HANGERS 


Get these extra advantages, 
AT NO EXTRA COST... 


Simplified storage and 


shippin 
_— Now, a wide selection of Grinnell Pipe Hangers comes to you in new, 


Faster, cleaner handling convenient, easy-to-handle packages that require a minimum of shelf 
Quick identification space. Available in master containers — each of which holds from two 
by labels to twelve smaller, individual cartons — Grinnell Hangers stay in perfect 
Greater accuracy in condition on the job, free from dirt and damage, ready for immediate 
filling orders use. Labels quickly identify contents . . . assure right quantity of the 


: ‘ right hanger .. . make order filling simpler, more accurate. 
Convenient handling 8 8 8 Jie 


on the job Order Grinnell Packaged Pipe Hangers. Take advantage, too, of 
Contact your nearby Grinnell Grinnell bs expert knowledge 
warehouse, or see your local gained during _— than 100 years GRINNELL 
distvibuter, of service in the piping field. 
: AMERICA’S #1 SUPPLIER OF 
PIPE HANGERS AND SUPPORTS 


Grinnell Company, Inc., Providence, Rhode Island ° Coast-to-Coast Network of Branch Warehouses and Distributors 


pipe and tube fittings * welding fittings * engineered pipe hangers and supports * Thermolier unit heaters * valves 
Grinnell-Saunders. diaphragm valves * pipe * prefabricated piping * plumbing and heating specialties * water works supplie: 
industrial supplies ° Grinnell automatic sprinkler fire protection systems e Amco air conditioning systems 
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ALL OF THE LUXURY LINERS OF OUR NATION'S MERCHANT MARINE ARE SLOAM EQUIPPED 


FAMOUS Eo FLEET 


COMPLETELY MODERNIZED 
—a 70-million-dollar project 


Sere a 





*& %& & & A dream has become reality—an epochal 
goal has been reached! Today four recently modern- 
ized luxury liners are sailing romantic water routes 
through tropical Pacific seas, proudly bearing the 
name Matson—famous for more than seventy years. 
All four ships are fully first class and completely air- 
conditioned. Decks and spacious interior facilities 
provide a wide variety of areas lavishly equipped for 
relaxation or group enjoyment. Throughout these 


seagoing palaces the dramatic decor interprets the 


natural beauty and charm found along the water Matson liners. 


CTY 


SLOAM 7 VALVES 


SS LURLINE 


Remodeled by 
UNITED ENGINEERING CO, 
Alameda, California 


SS MATSONIA 


Rebuilt by 
NEWPORT NEWS SHIPBUILDING & DRY DOCK COMPANY 
Newport News, Virginia 

Naval Architects + GIBBS & COX, INC. 


SS MARIPOSA and SS MONTEREY 


Rebuilt by 
MARINE DIVISION, WILLAMETTE IRON & STEEL CO. 
Portland, Oregon 

Naval Architects + GIBBS & COX, INC. 


highways they travel. Every detail contributes to 
comfort and happy hours for passengers and to 
operating efficiency for their well-being and satis- 
faction. Since ships are entirely on their own once 
they put to sea it is important that all equipment be 
selected for infallible performance. There can be no 
compromise with quality. That’s why sLoan Flush 
VALVES were specified for 

installation on all four a yEADE RSH, 

of these truly great 
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FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY = 


SLOAN VALVE COMPANY + CHICAGO + ILLINOIS 
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FRANCHISE 
MAY BE THE ANSWER! 


Curtis has been in business for 103 years and through 
experience has learned how to maintain a mutually 
profitable relationship with our franchise holders. 
Curtis equipment is competitively priced, quality 
built, and nationally advertised. 


Write for details 


LOOK AT THE CURTIS LINE 


PACKAGED AIR 
COOLED UNITS PACKAGED 
UP TO 7% TONS LIQUID CHILLERS 


UP TO 100 TONS PACKAGED UNITS 


25 THRU 50 TONS 
INTEGRAL EVAPORATIVE 
CONDENSER OPTIONAL 


COUN, 


x ° 
v L 


REMEMBER... 


2 
OUR 103rd YEAR 
MANUFACTURING COMPANY 
REFRIGERATION DIVISION 
1951 Kienlen Ave. St. Louis 20, Mo. 


—- 


I) , INDUSTRIAL >i AIR_HOISTS ey auto urts | ie 
\— AIR COMPRESSOR 1° “>. AIR CYLINDERS 4 Z } ry CONDENSING UNITS 
\ wa) ve be UP TO 100 TONS 


ze 
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A Price Cutting Smile 

It’s an old story, but sometimes 
those are the best 

It concerns a plumbing and heat- 
ing wholesaler’s clerk who forgot 
to add a major item to the bill of an 
early morning pickup. Later he ex- 
plained his error to the boss and, 
with much trepidation, admitted he 
couldn’t remember which of six 
customers received the material. 

The boss told the counterman to 
add the item to all six invoices. 

A short time later, the company 
received six responses. Three cus- 
tomers complained that they had 
never ordered the material. They 
were sent credits. Two paid with- 
out question; they got refunds. The 
sixth complained about the price 
and the wholesaler knew he had 
the right man. 


Christmas in August 

It was one of those hot September 
days. Everyone was in a bad mood, 
and our baseball favorites 
faltering in the stretch. 

And then suddenly bells jingled, 
and peace and good will descended. 

So thanks to Robertson Heating 
Supply Co., Alliance, Ohio, for 
sending us some early Christmas 
cheer in the form of a report on 
their third annual boys’ camp last 
August. 

Every Christmas, John Robertson 
sets aside the money he ordinarily 
would spend on gifts for contractor- 
customers. In August, this fund is 
used to sponsor a 10-day camping 
holiday for about 100 boys who 
otherwise couldn’t attend a camp. 

The wholesaler has assembled a 
booklet of camping photos to show 
his customers how their Christmas 
gift to American youth is paying off 
in priceless values. 

Merry Christmas to Robertson 
and his contractor-customers. 


were 


Viva Aqua! 
Rio de (Brazil) 


enough water for a six-year-old to 


Janeiro hasn’t 


wash behind the ears some days, 
but its citizens are showing more 


resourcefulness than an American 
bootlegger of the ’20’s. 

In a land where the mercury 
often tops 100, each section of the 
city gets water only twice a week 

because the population’s demand 
long has outstripped the water sys- 
tem’s capacity. 

But where the citizens are short 
on water they’re long on ingenuity. 
Some apartment buildings, for ex- 
ample, have illegal pumps to draw 
more than their rightful allotments. 
And some apartment dwellers use 
tank truck to 
bring water from a storage tank. 

It’s gotten so the availability of 

(Please turn to page 12, column 3) 


the services of a 





me lazy and acts ugly.” 





Handy Mandy Grows Tired of the 
“Have - Your- Wife - Do-It’ Movement 


IF YOU DON’T HAPPEN TO CARE too much for do-it-yourself, 
how about the “have-your-wife-do-it” movement? That’s a 
technique developed by the husband of an unhappy Chi- 
cago housewife who submitted her problem to the syndi- 
cated woe columnist Ann Landers. 

“We've moved eight times, and I’ve 
ter, mason, plumber, painter, electriciar. 
tist. I’ve almost killed myself because my husband wants 
to make a few dollars on the resale of each house. 


= “We haven't been in this place a year. I just finished 
replacing rotten windows, fixing the roof and drainpipes 
and painting inside and out. But someone offered my hus- 
band a profit, and now he’s ready to go again. 

“The place he wants to move into ‘temporarily’ doesn’t 
even have a bathroom. I’m sure if I agreed to move he’d 
expect me to install plumbing. Since I refused he calls 


Ann wisely refrained from publishing the talented lady’s 
name. For a worker like that, some contractor might be 
tempted right out of his happy home. 





Sb: nts: 
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C Z dL, hy 4 000. 
ARGEST SELECTION OF PRESS 


ORLD’S L 
OFFERS porto FOR HOT WATER HEATING! 


DUAL CONTROLS ...20 MODELS 


e TYPE CBL: Super Deluxe 
Type CBL Inbuilt Bypass, 
Double Strainer Extra 
Heavy construction 
throughout. 





TYPE CQ: Ten New 
Models . . . Type CQ 
Series including 
A.S.M.E. Listed Re- 
lief, Inbuilt Check 
Valve, Sweat Copper 
Inlet, all competitively 
priced. 


CBL OR A-1 
INSTALLED 


+. 


TYPE A-1: All Bronze 
Type A-1. Time-proven by 
thousands of installations. 
CQ INSTALLED 


PACKAGED UNITS 


“CAF” UNITS: Eight PACKAGING: CASH- 








different two-valve pack- 
aged units for nearly all 
sizes of boilers, each con- 
taining an A.S.MLE. List- 
ed Relief Valve Type 
F-51 or F-52 in %” to 2” 
pipe size and a compan- 
ion Pressure Reducing 
Boiler Feeder Type A-39 
or E-BF. Tops in quality 


ACME’S Two-Valve 
Units are packaged as 
“CAF-1 through 8” for 
ease in selection and or- 
dering convenience. All 
valves may also be pur- 
chased separately. 


in 
7 _ WHERE CODES AND 
= PREFERENCE REQUIRE INSTALL 
A “CAF 2 VALVE UNIT 
yet priced competitively. 5 oe [ws 
= . 
(4 A G23) 4 : 4 . 4 
VG ¢//¢4 offers the widest selection of both pressure reducing boiler feeders and dual controls 
with inbuilt check valves to prevent backflow of boiler water into the home water supply. Write 
for details on the “CKF” Series and Type A-40. 


FOR THE 


A fact-jammed 
Correct Answer 


new 8-page Bul- 
letin No. 3-1 
with easy to use 
selection tables is 
yours for the 
asking. Write to- 


--.see your jobber 


insist on... cash-acme 
~ CASH 


AUTOMATIC VALVES 





day! 


A.W. CASH VALVE MFG. CORP., 6661 E. WABASH AVE. + DECATUR, ILLINOIS 
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WON’T SKIP AN ISSUE 

Syosset, N. Y.—When I recently 
moved to a new home in the sub- 
urbs and leased a store here, I 
wanted some new ideas for run- 
ning my business and looked at 
your latest issue. I was delighted 
once again to find what an amount 
of help and convenience you sup- 
ply to the plumbing, heating and 
cooling industry. This I must take 
advantage of. I promise to read all 
future issues of DE, from first page 
to the very last. 

JOSEPH SCHLAKS 


BETTER RETAILING ON THE WAY? 

Cuicaco—Your support of the 
Dealer Development Institute (DE, 
July, page 97) has been a big factor 
in its extremely favorable industry 
reception since it was announced 
in April. 

The officers and members of the 
Central Supply Assn. appreciate 
this support, not only in your fea- 
ture columns but also that given in 


your June editorial. We fully agree 
with your premise that “. . . such 
direct and tangible wholesaler- 
contractor cooperation can result 
in only one thing: better business 
management and retailing practices 
from which the entire industry— 
from the contractor to the manu- 
facturer—can benefit.” 

We are now planning the second 
and third DDI schools. There are 
many more ahead. We feel certain 
that your support will contribute 
to their success. 

JAMES H. PEERY 

Secretary 
Central Supply Assn. 
e Chief aim of the DDI program, 
which consists of periodic 12-day ses- 
sions held in various parts of the 
country, is to train wholesaler person- 
nel in management and merchandis- 
ing techniques. These skills are then 
passed along by the wholesalers to 
their contractor-customers, primarily 
to help them go after the profitable 
remodeling market. The next DDi is 
scheduled for Dec. 2-14 in Rockton, 
lll. For details, see Sept. DE, page 56. 





Industry Disagrees on Bid Shopping Bill. Roscoe 
Says Opposition Is Misinformed. Hokom Stands Pat 


WASHINGTON, D. C.—Many of 
your readers are going to be 
confused by your article on the 
Federal Construction Contract 
Procedures Act (DE, Sept., page 
102). Your article gives the im- 
pression that there is tremendous 
opposition to the bill before Con- 
gress. 

You know, of course, that the 
Senate Judiciary Committee acted 
favorably on the bill prior to its re- 
cess, taking note that it was not 
impressed with either the sound- 
ness or sincerity of the opposition. 


12 


There is now under preparation 
a joint statement by the president 
of the Council, the Mechanical 
Contractors Assn., the National 
Electrical Contractors Assn. and 
the Sheet Metal and Air Condition- 
ing Contractors National Assn. It 
will help dispel the confusion en- 
gendered by the last-minute antics 
of a few misinformed industry 
“leaders” who previously had tak- 
en little or no part in (and borne 
little or no part of the burden of) 
our industry’s five-year fight for 

(Please turn to page 16) 





Between Ourselves 


(Continued from page 10) 
water is a major criteria to the 
apartment hunter. Wherever he 
goes, he inspects the bathtub. If 
there’s a ring around the top, it 
means the previous tenant was 
forced to store water in it. 

It seems that Rio also has its do- 
it-yourselfers. One such fellow in- 
stalled an illegal pump to the mu- 
nicipal main. The only trouble was 
he put it on backward, sending all 
the water in his storage tank back 
into the city system. 


1957 Selling 

Many of us recall when folks 
were happy just to have a bathroom 
indoors—especially when the cold 
winter wind whistled. 

But the younger generation takes 
the comfort of inside plumbing for 
granted and looks for more in the 
bathroom. Nancy Wilson, designer 
for Crane Co., Chicago, says new 
demands present no_ problems, 
however, to the plumbing and 
heating contractor. 

He simply stresses his ability to 
provide beauty and efficiency with 
his already accepted products. The 
key to his designs, says Miss Wilson, 
should be “a minimum of mainte- 
nance and a maximum of use.” 

He can achieve the latter by com- 
partmentalizing his installations so 
tub and shower can be used sepa- 
rately from water closet and lava- 
tory. Plastic surfaces and new de- 
sign in the fixtures themselves help 
minimize maintenance—and sell the 
American family on a new or sec- 
ond bathroom, Miss Wilson says. 


Pipeline to a Satellite 

For years, free people have 
dreamed of keeping Iron Curtain 
countries in hot water. Now, it 
seems, the A. O. Smith Corp. of 
Kankakee, IIl., has had the chance. 

Its 65-gal. de luxe Permaglas 
water heater was one of the Ameri- 
can consumer products shown for 
the first time behind the Iron Cur- 
tain. It was displayed recently at 
the 26th International Trade Fair 
in Poznan, Poland, in an exhibit 
sponsored by the U. S. Department 
of Commerce. The idea was to 
show the comrades what American 
free enterprise provides. END 


DoMEstTIc ENGINEERING, OcTOBER 1957 





2-WIRE™ 


DOLPHI 


SUBMERSIBLES 





. sa ‘ ren . 7 
HERE’S THE LINE: 
os 4 » 4 . > 
DOUBLI if t 
The most complete 2-wire line of submers- STAGE DESIGN 
ibles for domestic use includes 11 models, 
each available as pump only models or as 
complete systems. They are: Deep-Setting 
models in 4, 14, 4, 34, 1 h.p.; Mid-Range in 


14, 1%, 34; 1 h.p.; High Capacity in 34, 1 h.p. 


The new Rapidayton 2-wire 
Dolphin submersibles have the 
same exclusive “Double Life” 
stage design as the 4 
three-wire Dolphins now in 
dependable use from coast 

to coast. “Double Life” 

design is the best solution 

to the sand problem 


COMPLETE FHA* Models 
All Rapidayton 2-wire Dolphin submers- 
ibles can be ordered as complete systems, 


protection box, 
fittings, and 42-gal. 
pressure tank. 


aged with pump. 


*farm and home applications 


Exclusive MOTOR Features 


The Tait-designed and made motor used 
in the 2-wire Dolphin submersibles is built 
for extremely high efficiency and “plus 
power.” It is equipped with an exclusive 
starting switch (with special mercury cut- 
out) and capacitor which guarantees high- 
torque starts and assures long capacitor life. 
Dielectric fluid-filled, with perfect hermetic 
seal. Electronically tested. Motor parts 
vacuum impregnated with resin. 


i 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| 

| - 
including a standard 42-gallon heavy-duty yp 8 agp 

, . . it ou order as one 

galvanized tank which meets FHA require- | “package,” including 
ments. Cable is attached to pump, and fit- | cable pigtail attached 
tings and overload protection box are pack- | to pump, overload 

| 

| 

| 

| 

| 

| 

| 

es 

| 
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| 

| 

| 

| 

| 

| 

| 
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The world’s most modern submersible a 
pumps designed and built by Rapidayton Viesnuazo 
to enable you to capture the heart of the { AE 
PROFITABLE, BIG VOLUME MARKET ‘SG 4 


IVISION «© THE TAIT MANUFACTURING CO.* DAYTON 1, OHIO 
Established in 1908 as The Dayton Pump and Manufacturing Co. 
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Letters 








(Continued from page 12) 


recognition and for legislation to 
end bid shopping. 

The Council is not, as you sug- 
gest, the “chief official” proponent 
of bid shopping legislation, but is 
merely the machinery through 
which the industry is accomplishing 
this vital objective. It is not just 
the Council that has fully endorsed 
the bill. 

In its present form, it has been 
officially (and currently) endorsed 
by NECA, MCAA and SMACCNA 
. . . leaving everyone out of step, 
apparently, but President Hokom 
of NAPC. 

Even with respect to NAPC I 
have reason to believe that there 
has been no board or committee 
action of any kind ratifying Mr. 
Hokom’s extreme stand. Certainly, 
I do know that representatives of 
at least three key local associations 
of plumbing contractors came to 


e@ DE’s ARTICLE in September “Why the Industry Reversed Its Stand on the Bid 





Washington the last week of Con- 
gress to assist the Council in having 
the bill (H.R. 7168 and S. 2300) 
favorably reported by the Senate 
Judiciary Committee. 

Again it was the Council which 
succeeded in having the objection- 
able five-foot provision stricken, 
the only real point of controversy. 
(Editor’s note: Wilbur Hokom, 
president of the National Assn. of 
Plumbing Contractors, still strong- 
ly opposes the bill on several other 
points. See article in November 
issue.) 

I am certainly hopeful that now 
that the five-foot provision has 
been eliminated, we may close our 
ranks and not jeopardize the bene- 
fits of a hard and bitter five-year 
fight with victory within our grasp. 

GeorcE B. Roscoe 

Executive Secretary 
Council of Mechanical Specialty 
Contracting Industries, Inc. 





Shopping Bill” told why the plumbing-heating industry’s major contractor 
groups and many of its individual leaders were opposed to one or more of the 
bill’s provisions. Mr. Roscoe objects, apparently, to the “impression of tremen- 


dous opposition” conveyed by the DE report. 


The opposition noted in the 


article was an exact reflection of the views expressed to DE editors. 


e Following removal of the controversial “five-foot clause” from the bill, 
which occurred just as DE’s September issue was going to press, several of the 
industry leaders quoted in the article and one of the contractor groups, the 
Mechanical Contractors Assn., withdrew their opposition and again supported 
the bill. DE’s report naturally was devoted to expressions of opinion from the 
p-h segment of the building field. Even with the objectionable five-foot 
clause removed, Wilbur Hokom, president of the NAPC, and many others in 


the p-h industry still oppose the bill. 


CALLS IT FAIR AND FACTUAL 

Cu1caGco—The Plumbing Con- 
tractors Assn. of Chicago appreci- 
ates the service to our industry 
that was displayed in the compre- 
hensive feature article on the bid 
shopping legislation carried in your 
September issue. It was a very 
factual story of the situation, which 
was fair and gave both sides. 

We are in favor of direct, sepa- 
rate bidding on Federal work that 
terminates when a _ contract is 
signed. This is a more economical 
method for the government or 
awarding agency. 

Our association expects to con- 





Others Have Their Say on the Bid Shopping Bill... 


For an up-to-the-minute report on this 
controversial question, see the article in DE’s next issue. 


tinue to help carry the fight against 

what we feel would be a most 

disadvantageous interpretation of 

government contract procedure. 
GerorcE F'. CONNELLY 
President 

Plumbing Contractors Assn. 

of Chicago 


TELLS WHY HE OPPOSES THE 
BID SHOPPING BILL 


CoLLINGDALE, Pa.—I have read 
the bid shopping article on page 
102 of the September issue of Do- 
MESTIC ENGINEERING, and I want to 
say that I am against the bill for 

(Please turn to page 18) 
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WOLVERINE 
ROLL-O-TUBE’® 


a 


WOLVERINE 
STRAIGHT LENGTHS 








There are many good, solid reasons why it is to your advantage to 
insist upon Wolverine copper tube each time you visit your whole- 
saler. 


For example, when you specify Wolverine Roll-O-Tube you get 
dependable copper tube in a carton designed to make your work 
easier. You can roll this carton like a hoop . . . carry it easily by its WOLVERINE 
convenient center hole . . . use it as a time and work-saving reel . . . S.P.S. PIPE 


and leave unused tube right in it protected against damage and dirt 





until needed again. 


When you specify Wolverine straight length copper tube . . . or 
Wolverine S.P.S. pipe . . . or Wolverine copper drainage tube you 
get tubing produced the Tubemanship way. That means copper 
tube that is rigidly quality controlled, clean, bright and consistent 
in temper. 

WOLVER:INE 


Next time you need copper tube make sure of the finest . . . insist DRAINAGE TUBE 


on the products of Wolverine Tube. 








BUY FROM YOUR WHOLESALER 


CALUMET @ HECLA, INC 


CALUMET DIVISION I 
WOLVERINE TUBE DiVISION 





BUY 
FOREST INDUSTRIES DIVISION Division of Calumet 4 Hecia, inc. 

CALUMET @ HECLA 

OF CANADA LIMITED 

CANADA VULCANIZER AND 
EQUIPMENT COMPANY LIMITED 


1403 CENTRAL AVE., DETROIT 9, MICH. AMERICAN 


PLANTS IN DETROIT, MICHIGAN, AND DECATUR, ALABAMA. SALES OFFICES IN PRINCIPAL CITIES. 


EXPORT DEPARTMENT 13 EAST 40TH STREET, NEW YORK 16, NEW YORK 
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(Continued from page 16) 
the following reasons: (1) The bill 
in its present form does not prevent 
bid shopping but rather gives the 
general contractor seven days to 
do his bid shopping. (2) The bill 
tends to break 
tracting legislation which is estab- 


down sound con- 


lished under several state laws. (3) 
We in Pennsylvania have had for 


quite a number of years a bill 
the Separation Act, 
separates the bidding for 
mechanical work from the bidding 
for construction work. This I con- 


known as 
which 


sider a benefit to the municipalities 
throughout the state as well as to 
all contractors concerned. 

I feel the present bid shopping 
bill if it were passed by the Senate 
would be a detriment to us in 
Pennsylvania keeping our Separa- 
tion Act in its present form. 

Just what our: future action in 
opposition to the bill between now 
and January will be, we have not 
decided. 

ARTHUR C. WILSON 


Jim Binder, Council President, Says Bid Shopping 
Bill Is Still Not Ideal, but Represents Progress 


LitTLE Rock, ArK.—Let me com- 
the the bid 
shopping bill which appeared in 


ment on article on 
your September issue. 

I want to congratulate you on the 
excellence of your reporting of the 
situation as it existed at that time 
However, I do not feel that some of 
the expressions which would indi- 
cate that certain groups are “solid- 
ly opposed” to this legislation is 
an exact picture of the situation. 
Unquestionably there are members 
of each of the various trade asso- 
ciations affected by this legislation 
who would stand “solidly opposed.” 


= By the same token, there are al- 
so many members of the various 
associations who can see the ad- 
vantages of Congressional recogni- 
tion that there is something amiss 
in the which federal 
construction contracts are bid and 
awarded. 
Since 


manner in 


the publication of your 
September issue I am certain you 
are aware of the fact that the con- 
troversial “five-foot clause” was 
removed by the Senate Judiciary 
Committee, which was apprised of 
the problems which this clause 
would create, and readily recog- 
nized the need for its removal. 
With this clause removed, the bill 
is still far from ideal. Neverthe- 
less, it does represent a revolution- 
ary change from past procedures. 
It is my personal conviction that 
a gradual approach to any problem 


so revolutionary as the one under 
discussion here is the proper pro- 


cedure and should there be any 
abuses of the bill as presently re- 
ported out of the Senate Judiciary 
Committee, it shall be called to the 
attention of our legislative repre- 
sentatives, and immediate steps will 
be taken to correct such abuses. 


al sincerely hope that all segments 
of the mechanical contracting areas 
of the construction industry will 
cooperate with the Council in its 
efforts the 


problems that have created conflict 


toward solving many 
and irritation, and can only be cul- 
minated through mutually 
structive acticn, rather than blind 
criticism. 


con- 


JAMES S. BINDER 
President 
Council of Mechanical Specialty 
Contracting Industries, Inc. 
@ Numerous other opinions on the bid 


shopping bill will be covered in the 
forthcoming article. 


This Ticket is Good 


For ALL 


WORLD 


SERIES GAME 


hether Played In or Out of Town 
a cas "ESCO’s Pipeline & Gusher 


Will Be Served PLUS Hot Dogs, 
eB  E 


Peanuts & Pretzels 


This Ticket is Good 
For ALL 


WORLD SERIES GAMES 


Whether Play 


ed In or Out of Town 


Courtesy ESCO’s Pipeline & Gusher 


Our Usual Coffees Will Be 


Served PLUS Hot Dogs, Peanuts & Pretzels 


Take Me Out to the Ball Game...at Economy Supply 


MILWAUKEE—We noted in the 
September issue the problem facing 
Edward Maurer, general manager 
of the F. R. Dengel Co., wholesaler 
in our town. It seems that Ed has 
been besieged by p-h contractors 
and others from all over the coun- 
try for tickets to the world series. 

We, too, have been faced with a 
heavy demand for tickets from our 
customers and suppliers. We felt 
that each request should receive 
usual prompt attention and 
have made arrangements to have 
anyone who wants to see the game 
view it here at Economy Supply 


our 


Co., complete with hucksters 
shouting “get your hot dogs, pret- 
zels and peanuts.” We are enclos- 
ing two series tickets for your use. 

This proves the saying, “Where 
there’s a will, there’s a way.” 

E. J. POLLAND 

Economy Supply Co. of Wis. 


e@eEconomy Supply's world series 
“tickets,” reproduced above, can’t be 
used for seats at the Braves’ ball 
park, but they are good for a seat in 
Economy’s showroom to view the 
games on television, complete with 
the hot dogs, pretzels and peanuts 
mentioned in Mr. Polland’s letter. See 
you in Milwaukee. END 
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T’S THE LAW! 


Legal Decision 


Proof Before Guilt 

In a recent case, a contractor 
installed a water heater, which 
exploded shortly afterwards and 
injured a man. The contractor 
was later sued by the injured 
man for negligence. 

But the man could not prove 
the water heater was installed 
faultily, and the court, in dismiss- 
ing the case, said: 

“The jhouse system had been 
installed by a competent, li- 
censed plumbing contractor and 
was adequately tested for leaks.” 

(Citation: Wightman Heating 
v. Mountain Fuel Supply Com- 
pany, 302 Pac. (2d) 471.) 


Wrong Party 

A state association of plumb- 
ing contractors went to court re- 
cently to force the appointment 
of a chief plumbing inspector. 
The position had been vacant 
two years. 

The asked the 
court to direct the civil service 
commission to establish the class- 
ification of chief plumbing in- 
spector, deputy plumbing inspec- 
tor, and plumbing inspector and 
to hold examinations for them. 

The contractors were unsuc- 
cessful, however, because of a 
technicality. The action should 
have been instituted against the 
department of health, not the 
civil service commission. The 
court explained: 

“The plaintiffs, if they have a 
cause for action, have instituted 
it against the wrong party. It is 
obvious that the department of 


contractors 
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health makes the determination 
the 
civil service commission cannot 


as to what is needed, and 
substitute its judgment for that 
of other department heads as to 
what positions should be filled. 
To hold otherwise would leave 
open a door for many persons to 
besiege the commission in their 
search for 


positions in which 





x 


The found that 


court 


because the street 





one was ordered to pay damages. 


leaving 


was level 


they would like to be employed.” 
(Citation: Vessa v. 
310 P. (2d) 564.) 


Johnson, 


Truck Drivers’ Taxes 

A plumbing and heating con- 
tractor in the Midwest contracted 
with a trucking contractor to sup- 
ply trucks and drivers for him 

The truck owner was paid $4.15 
an hour for each vehicle, $2.15 of 
which went to the driver. Then 
the 
plumbing and heating contractor 
or the trucker pay on the truck 
driver's 


this question arose does 


social security, unem- 
ployment taxes, insurance, etc? 
The court said the truck owner 


He 


the em- 


must handle these benefits 


has direct control over 
ployees and, as such, is an inde- 
pendent contractor responsible 
for workers’ taxes, etc 
(Citation: McManus v 


Commission, 76 N. W 


Mich 
(2d) 46.) 


YOU BE THE JUDCE 


If you were the judge, how would you decide this case? 


A contractor, in replacing plumbing fixtures in a business 
building, left old material on the street near a bus stop. A bus 
driver permitted a passenger to alight in this area. The pas- 
senger tripped on the old material and was injured. He sued 
both the bus company and plumbing contractor, but only 


Which one? 


material in the street 


was negligent. The negligence was particularly evident 


and clear. The contractor 


had also faiied to illuminate the material properly, so the 
judge ordered him to pay damages to the injured party 
(Citation upon request from Domestic Engineering.) 








Your Wheeling distributor is a good man to 
know. Not only for these top quality products 
but for speedy, efficient service and dependable 
advice and information. Call on him soon. For 
the name of the Wheeling distributor nearest 
you contact the Wheeling — 

district sales office in your WHEELING SOFITTE’ WHEELING CONTINUOUS 
city or write to Wheeling GALVANIZED SHEETS WELD PIPE 





set 


Steel Corporation, Wheel- Use Wheeling sorTITE on your Use Wheeling Continuous Weld Pipe 
next job and see how ductile and on your next job and see how strong, 
tight-coated a galvanized sheet ductile and uniform a steel pipe can 
can be. The coating won't chip be. It’s made of Wheeling’s own con- 
or peel no matter how severely trolled analysis steel. Welds easier, 


IT’S WHEELING STEEL you fabricate it. lasts longer. 


ing, West Virginia. 


District Sales Offices: Atlanta, Boston, Buffalo, Chicago, Cincinnati, Cleveland, Detroit. Houston. New York. Philadelphia. St. Louis, San Francisco, Wheeling. 
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Faucet's 4 


Solo-tro] 2 


lef 
% 


SINK 


FAUCET 








ENGINEERED 
FOR SAVINGS 


in First Cost 
in Installation 


in Maintenance 


The story of Sterling's “Solo-trol” has 
a happy blending! The Single Con- 
trol Handle turns water on and off, 
fast or slow, and BLENDS it cold to 
hot! So easy to operate, it works like 
MAGIC in kitchens, old and new! 
And is it attractive? 


The lustrous chrome and the gleam- 
ing gold stays beautiful for a lifetime 
and makes cleaning a breeze! And, 
remember, “Solo-trol” is made by 
Sterling — the only Company with 
50 years experience behind the de- 


velopment of Single Control Faucets. 


Sold through wholesalers only 


Sterling 


MORGANTOWN e W. VA. 
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Questions and Answers 























What Is the Correct Size for Combustion Chamber? 


To the Editor: 

In an oil heating conversion job 
Wwe are constructing a new combus- 
tion chamber in a steam boiler with 
a net rating of 630 sq ft. The size 
of the fire box is 331% in. long by 
16 in. wide. 

Can you tell,us the correct size 
for the 
also the 
spray angle we should use? 


Rhode Island A. 


and 
and 


chamber 
nozzle 


combustion 


proper size 


To the Reader: 
This problem is one that comes 


up every so often in small com- 


To the Editor: 

We are concerned with the oper- 
ation and maintenance of a number 
of rather old vapor heating sys- 
tems of patented designs. In the 
absence of pertinent operating in- 
structions, we are not sure what 
is good operation and what is poor 
operation. The. enclosed sketch 
(Fig 1) is typical of these systems 
in which we are interested. 

We would appreciate it if you 
could furnish us with information 
on the design principles of these 
systems, together with suggestions 
for testing their performance and 
improving their operation. 


New York F.M. 





To the Reader: 
The objective of vapor system 






Design Principles of a Vapor Heating System 


bustion chamber design. In larger 
size installations it would be pos- 
sible to design a chamber conform- 
ing to a boiler having a ratio of 
1:2, but in small domestic jobs 
there could easily be a problem of 
flame instability. On such jobs it is 
not considered good practice to go 
beyond a ratio of one unit of width 
to one-and-a-half units of length. 
For this particular job, a cham- 
ber with a floor area of about 240 
sq in. should be planned. Using 
standard fire bricks, with soaps 
(half-widths) at the top, the 
widest possible chamber could only 






design is to make possible sub- 
atmospheric heating under certain 












be 11 in. The length, therefore, 
would be about 22 in. This would 
be taking quite a gamble with 


flame stability and might lead to 
poor burning or noise. 


s However, by using a high-tem- 
perature type of insulating fire- 
brick, an extra inch of width could 
easily be gained by cutting the up- 
per courses to a 2 in. width. This 
extra inch would make it possible 
to reduce the length by 2 in., thus 
getting closer to the 1:11% ratio. 
More careful cutting and fitting at 
the top would result in a 13 by 19 
in. chamber, which would have the 
effect of increasing fire tempera- 
ture and stabilizing the flame-front. 

By standard rules for oil con- 
version jobs, the correct nozzle 
size for this boiler should be be- 
tween 2.25 and 2.50 gph, and for the 
13 by 19 in. chamber, should have 
a 45 deg. spray angle. The nozzle 
height from the finished floor 
should be 6 or 61% in., with a side- 
wall height of about 15 in. A corbel 
of two or three steps should be 
used in the rear wall. 

It is well to remember that the 
angle of the nozzle is not the only 
factor in shaping the flame. The 
air stream also plays an important 
part; this installation it 
would be advisable to use a burner 
that delivers a narrow flame. 


so for 





conditions. By holding steam vapor 

in the radiators at temperatures of 

say 180F or less, when the gener- 
(Please turn to page 32) 
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Fig. 1 shows principal components of an old style vapor heating system. 
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Attractive, compact Rheem Gas-Fired Boiler for 
basement, garage or utility room installation 


If you sell Rheemglas Water Heaters 
now, there is no need to tell you how 
and why you and other Rheem Con- 
tractors have been able to walk off with 
the lion’s share of water heater sales... 
and the profits that go with them. 

And now Rheem provides a new line 
of hot water products that strengthens 
your profit opportunity —a complete line 


YOU CAN RELY ON ? 


Home Products Division of Rheem Mfg. Co. 
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yourself in on this 


new Rheem profit-making 


opportunity / 


Rheem Manutacturing Co. 
Home Products Division 
7600 S. Kedzie Avenue 
Chicago 29, Illinois 


Gentiemen: 


Please send us complete information about: 


Rheem Gas- and Oill-Fired hot water and steam 


heating boilers. 


Name of Firm 





Number and Street___ 


Signature 





— ww 


—=_ 


of Gas- and Oil-Fired Boilers. They 
mark Rheem’s entry into the Hydronic- 
Heating* field. These boilers come in a 
variety of models—some partly assem- 
bled, others completely packaged for 
easy, inexpensive installation. And in 
sizes to fit practically every requirement. 

Every model is loaded with worth-while 
features that make them easy and profit- 


THE BIG NAME 


IN COMFORT PRODUCTS 


able for you to sell. Cut yourself in on this 
profit-making Rheem opportunity. Clip 
the coupon. Mail it in today for complete 
details! 


*The science of heat ng with water, a 
field in which Rheem, as the world’s 
largest manufacturer of automatic water 


heaters, is particularly well-qualified 


FOR THE HOME 


water heaters, steam and hot water boiiers, central air-conditioning, 
warm-air furnaces, plumbing fixtures and water softeners 


/ Seattie . South Gate, Calif. . Houston . Chicago . Sparrows Pt., Md. 
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Questions and Answers 


(Continued from page 28) 
the 


one 


ation of steam in boiler is 


down for reason or 
the radiators continue to 
be warm and cool quite slowly. 


The result, of course, is economy of 


slowed 
another, 


operation 


a Since the condensate returns to 
the boiler by gravity, a vapor sys- 
tem requires some kind of equali- 
zation between the supply and re- 
turn pressures in order to secure 
With a wet return, a 
Hartford connection usually does 
the job. But for a dry return, par- 
ticularly on an up-feed vapor sys- 
tem, a float trap or other form of 
combined equalizer and air vent is 
For down-feed vapor 


free flow. 


necessary. 


systems having a dry return, we 
can use either a trap or a Hartford 
connection. 

these old 
is the lack of air 
vent values on the radiators. The 
density of the air being greater 
than that of sub-atmospheric steam 


A characteristic of 


vapor systems 


means that the air moves down- 
ward into the return and is vented 
automatically from the vent on the 
dry return, or the vent that is in- 
tegral with the equalizer. 

Radiators on vapor systems are 
equipped with thermostatic valves 
or check valves on the condensate 
outlets and with hand regulating 
on the that the 
amount of steam entering a radia- 
tor may be controlled. 


valves inlets so 


w The basic test for a vapor system, 
as with all systems, is 
simply to ask the question: Does it 
heat satisfactorily with normal cir- 
culation? “Satisfactorily” is inter- 
preted as meaning that the radia- 
tors fill with vapor to the last sec- 


heating 


How to Make a Below-Sewer-Level Installation .. . 


To the Editor: 

We are going to submit a bid on 
a new home and it is quite proba- 
ble that one bathroom location will 
be approximately 6 ft below the 
sewer level. 

What would be the best way to 
make this installation? 
West Virginia C.M 

To the Reader: 

Drains that cannot be discharged 
to the house sewer by gravity must 
be discharged into a tightly covered 
sump where waste is lifted by an 
automatic pump or sewage ejector 
to the house drainage system. Fig. 
2 shows a typical installation of the 
type you mention. 

Usually the sump is constructed 
of cast iron or reinforced concrete. 
Retention capacities of sumps in 
the event of breakdown emergen- 
cies vary in different localities. 
Some codes require a 24 hour hold- 
ing capacity, others only 12 hours. 
Many codes also require a vent 
pipe from the sump, either con- 
nected into a main vent or run in- 
dependently. 


installed on the outlet side of the 
ejector system to prevent sewage 
from backing up from the gravity 


tion and then, after the boiler is 
shut the 
radiators for a considerable time 


down, heat remains in 


at least one hour. This is normal 
circulation in a 
the 
over 1 lb to drive steam to the last 
section, the probabilities are that 
the eqivalent length of piping be- 
tween the boiler and the farthest 
radiator is developing more than 
recommended 


vapor system. If 


pressure must be increased 


friction 
loss of 4 to 6 oz for every 600 ft. 


maximum 


=u Excessive pressure drop results 
not only from errors in the sizing 
of piping, valves and fittings, but 
from a dirty and air-pocketed sys- 
tem. Excessive pressure usually 
shows itself by “blowing the seal,” 
meaning that water is ejected from 
the air vent. In these cases, a 
thorough washing out of the entire 
system and a check of pipe gradi- 
ents to eliminate air pockets and 
wrong grades are often the two 
steps to take to improve the opera- 


tion. END 


house drain. Sewage ejectors are 
sized for different capacities and 
you should consult your supplier 
for specification sheets and capacity 
data. END 
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Fig. 2 shows a suggested piping hook-up for a bathroom installation that is 


A back-water valve should be to be located approximately 6 ft below the level of the house sewer line. 
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Use Copper Tube for sanitary drainage systems 
—it's easier, faster and costs less 


CONTRACTOR COMPARES Costs. Recent! 
a plumbing contractor figured an in 
stalled cost for a drainage system sim 
ilar to the model shown above in 
copper tube and solder-joint fittings vs. 
ferrous pipe and fittings. The job calls 
for two bathrooms back-to-back, a 
kitchen and laundry. Here are sum 
maries of his comparative estimates for 
materials and labor: 


USING COPPER 
103’ Copper Drainage Tube 
Type DWY, sizes 114” to 3” inc.* $91.24 
28 Cast Brass Fittings 53.56 
Solder & Flux 1.10 
$145.90 
46.50 


Total material cost 
Add 12 Hours Labor = 0 
Installed cost $192.40 


*Most codes require 4" cast iron soil lines and vent 
stacks. However, under the same codes, 3” size in 
copper tubes is permitted 


USING FERROUS PIPE AND FITTINGS 
10’ Ex. Hy. C.1.D.H. $12.40 
30’ Ex. Hy. C.1.S.H. 4” 34.56 
63’ Galv. Steel Pipe. . 26.93 
16 Ibs. 4” lead pipe , 5.28 
6 Ibs. wiping solder ; 4.50 
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60 Ibs. caulking lead 13.80 
6 Ibs. oakum 1.92 
37 Fittings .... 51.20 


$150.59 
85.25 


$235.84 


amounted to 


Total material cost 
Add 22 hours labor 


Instailed cost 


SAVINGS 
$43.44 


. ' 
use of ferrous pipe! 


using copper 


nearly a 20% savings over the 


INSTALLATION TIME CUT. Many plumb 
ing contractors have found that the 
normal time needed for roughing-in a 
cast iron and steel pipe drainage sys 
tem can be reduced by about half with 
the use of copper tube. The above es 
timate, however, was figured with a 
45% saving, to be on the conservative 
side. But even if the time saving were 
only one-third, the dollar savings would 
be $33. Labor rate is based on prevail 
ing wage scale in a New England in 
dustrial area, plus fringe benefits, com 
pensation and liability insurance costs 


BUSINESS OPPORTUNITY. Revaluate your 


own costs right now. Should vou care 


for the above 


itemized, we'd be 


estimates completeh 
glad te 
lake advantage f these savings now 


send them 
to build more business by offering ALi 


in rem ideling and 


copPER plumbing 
new home construction 

Anaconda Copper Tubes are avai 
able in all standard wall thicknesses 
ypes K, L, M, and the new lighter 
weight Type DWV Copper Drainage 
Tube. And Anaconda wrought and cast 
solder-joint fittings are available in a 
wide range of sizes and tvpes 

Write for descriptive literature on 
ALL-COPPER plumbing. Address: The 
American Brass Company, Wate rbur\ 
20, Conn. In Canada: Anaconda Amer 


ican Brass Ltd., New Toronto, Ontario 


COPPER TUBE AND FITTINGS 
Ar ailable through Plumbing Wholesalers 
Made hy 
THE AMERICAN BRASS COMPANY 























RAMIANT LCEAMPURE MEATING 


B&G Hydro-Flo 


so the finest in living comfort for homes 


To custom-built luxury homes or low cost multi-unit developments, a B&G Hydro-Flo 
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a lifetime of service. 









































when the owner's budget permits 





SYSTEM 





Zs 
ONLY Ni » OFFERS ALL FIVE 


A B&G Hydro-Flo System adds genuine dis- 
tinction and sales value to any home... offers 
all the immediate and potential advantages 
which only circulated water can provide. It’s 
the system of plus values ... capable of giving 


offers not only the best in heating but an op 
tion of such additional features as summer 
cooling, snow melting and zoning. These fea 


tures can be included originally, or added 


in every price bracket 











SIMPLIFIED ZONING 





System adds sales-making distinction 
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The basic B&G Hydro-Flo System enriches 
a home with radiant warmth ...warm, draftless 
floors...uniform temperature...superior heat 
ing by any standard! Plus a limitless supply of 
hot faucet water, economically heated by the 


same boiler that heats the house 


ad Money can’t buy finer, yet the benefits of ‘ , : 
the B&G Hydro-Flo System are within the Most easily zoned—ideal for split-level homes 
Rd cost limits of the modest home. This system For split-level homes, the B&G Hydro-Flo 


System challenges comparison! The simplicity 
of equipment, piping and controls permits the 
necessary zoning in the most economical and 
dependable manner. Better / ting al naller 


' 
cost 











tHe BaG sooster pume 


The key unit of a BAG Mydro-Flo System is the 
Booster Pump. This electric pump is used to circu 
late water for heating the house in winter, cooling 
it in summer and for snow melting panels 

The BAG Booster and auailiary Mydro-Flo 
equipment can be installed on any hot water 
heating boiler. A majority of boiler manufac 
turers include Hydro-Flo units as standard equip 
ment on their “package” boilers 

Quiet, vibrationless operation and long-lived 
dependability are the outstanding characteristics 
of the B&G Booster. Over 2,000,000 of them 
have been installed to date! 





Get the complete story —send 


for color illustrated booklet. 4 PS a. ¥ 
( €& 
BELL & GOSSETT 


c OM P A N Y 
Dept. EZ-1, Morton Grove, Illinois 


Canadian 10en Se ." 4 Aen ne td. 
*Reg. U.S. Pat. Off, 1400 O' Connor Drive, Tor ee | 




















TIPS FOR 


Be Your Own Public Relations Man by Becoming 


a Leader in Your Community ... 


THERE ARE MANY things that a 
plumbing and heating contractor 
can do to foster good public re- 
lations—which is just another 
way of saying winning greater 
recognition in the community 
and gaining a reputation for be- 
ing a good “idea man.” One such 
is to become known as a com- 
munity leader. 


« Here are some areas of activity 
in which you as a contractor can 
participate—usually at low cost, 
but with big dividends. 

(1) Sponsor an athletic team. 
Making like Branch Rickey by 
backing a baseball team can be a 
lot of fun. More important, it’s 
a lot of publicity. Sports columns 
can make your name almost as 
familiar locally as “Yankees” is 
nationally. Basketball and 
bowling teams also build loyal 
followings and present the spon- 
sor’s name under dramatic, eas- 
ily remembered circumstances. 

















(2) Be available as an after- 
dinner speaker. In his own ex- 
perience and knowledge the 
plumbing and heating contractor 
has ready-made material for 
speeches—and in civic, fraternal, 
service and women’s clubs he 
has a ready-made audience. 

A public speaker has a seem- 
ingly difficult job, but that’s one 
of the values of assuming the 
role. People respect the man who 
can stand before them and de- 
liver an authoritative talk. 

(3) Award scholarships. Of- 
fering trade school or college 
scholarships to a deserving youth 
in a contractor’s community help 
single him out as a businessman 
interested in the community and 
its next generation. Publicity 
can follow each step in the con- 
tractor’s scholarship program— 
its founding, choice of the 
awarding judges, selection of the 
competing candidates, the award 
and the student’s progress. 





MANAGEMENT 








(4) Make school visits. Schools 
usually are happy to present 
businessmen to their students 
because youth recognizes and 
respects solid achievement. “Ca- 
reer Days” is a relatively new 
student-aid program in many 
schools — according to which 
teachers and local businessmen 
talk to young people about their 
future careers. 

(5) Participate in fairs and 
parades. Most communities have 
their special local observances, 
often marked by fairs and pa- 
rades. All the hoopla serves to 
win a large audience for the pub- 
lic-relations message of wise 
businessmen, 


= These, of course, are only basic 
—but highly productive—public 
relations efforts. Once you’ve 
mastered them, others will readi- 
ly suggest themselves. And you'll 
come to be known more and 
more as a community leader and 
an outstanding businessman—in 
other words, a good p-h man with 
whom to do business. END 











Three ways to garner publicity: Sponsor a baseball team, participate in the local parade, award scholarships 


eS 
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In this issue, DE unveils the first prize in the Big 
Push Remodeling Sales Contest—A $3800 Studebaker truck 
with a McCabe-Powers service-master body. 

The truck, contributed by Domestic Engineering, heads a 
long list of valuable prizes that to date total more than 
$17,000 at retail. 

The contest is, of course, for you-—the plumbing and 
heating contractor. The prizes will go to those who, in 
the opinion of the judges, submit the best evidence of 
selling modernization. 

Objectives of the contest are: 

(1) To stimulate the sale of industry products used in 























FIRST PRIZE IN remodeling. 
BIG PUSH CONTEST (2) To help plumbing and heating contractors meet the 
UNVEILED. challenge of competition from outside industries 


and from "outsiders" trying to take over plumbing 
and heating modernization. 

(3) To help contractors operate a better balanced and, 

therefore, more profitable business. 

All qualified plumbing and heating contractors whe are 
in business as of Jan. 31, 1958, are eligible to enter the 
contest. Remember, you can't lose. By entering the contest 
you'll be improving your profit picture through increased 
remodeling sales. And you might win a big prize, too. 

So turn to page 84 and read about the big first prize. 
Then turn to page 106 and learn how you can get your entry 
started. 











es 


Although sales of plumbing brass goods during the last 
half of 1957 are not expected to equal that of the same 
six-month period of last year, fourth quarter business will 
equal or exceed the volume of a year ago. 

BRASS GOODS SALES That's the consensus of the majority of manufacturer- 
i LOOKING UP? members of the Plumbing Brass Institute who met in 
| Pittsburgh last month for their annual meeting. 

The group has recently been active in promoting 


legislation designed to limit the import of foreign brass. 
eee 














The Plumbing Contractors Assn. of Chicago celebrated 
' its 75th anniversary last month at a dinner meeting attended 
by more than 1,000 persons. Wilbur Hokum, president of the 
NAPC, and Jerome Hendrickson, secretary, were among the 

















; guests. 
CHICAGO CONTRACTORS Clarence W. Klassen, chief sanitary engineer for the 
CELEBRATE state of Illinois, was the principal speaker and discussed 
75TH ANNIVERSARY the adoption of the first state-wide plumbing code for 
Illinois. 








Chicago's Mayor Daley was presented with a gold- 
plated plumber's ladle on behalf of the association by 
George Connelly, president of the group. 


ny 
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NEW HOME STARTS 
UP IN AUGUST 


BETTER HEATING- 
COOLING COUNCIL 
READIES 1958 PLANS 


CENTRAL SUPPLY 
ASSN. TO MEET 
THIS MONTH 


P-H-C INSTITUTE 
PROPOSED 


AMERICAN INSTITUTE 
TACKLES 
DISTRIBUTION 
PROBLEMS 





New home building figures for August revealed some good 
news. New starts hit a seasonally adjusted rate of 1,010,000. 
And, prophetic of things to come, applications to FHA 
for loan guarantees on future starts reached 22,300, up 2l 

percent over July and the highest since March of 1956. 

F. W. Dodge Corp., construction analyst, said: "We are 
bumping along the bottom of the housing decline now." 

From here on #t looks like a smoother road—and on the 


upgrade. 











***% 


The Better Heating-Cooling Council will hold its second 
annual meeting on Octe 29-30 at Hotel One Fifth Avenue, 
New York City. 

The group will outline its expanded 1958 progran, 
designed to enlarge present markets and open new sales 
possibilities. Results of the 1957 promotion also will be 
Studied, and new officers will be elected for the coming 
year. 
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This is the season of big wholesaler conventions. The 
Central Supply Assn., meeting Oct. 23-25 at the Palmer 
House in Chicago, will present several innovations of 
interest to all levels of the industry. 

Among the highlights: 

—~A brand new idea—a manufacturers' salesmanship and serv- 
ice seminar—will make its debut. It will consist of a 
2%-hour discussion between wholesalers and manufacturers 
(and their salesmen) on what wholesaler purchasing men want 
and expect in the way of salesmanship and service. Darrel 
S. Caris, Chicago sales consultant, will conduct the 
seminar. Says CSA secretary James Peery: "This won't be 
just a ‘shot in the arm' type of thing. It's a concise 
course packed with tested, result-getting methods for 
making sales calls pay off." 

-~A "constitutional convention" to pinpoint organization of 
the Plumbing-Heating-Cooling Institute proposed at the 
Sept. 15 meeting of the All-Industry Plumbing and Heating 
Modernization Committee in New York City. The Institute 
would succeed the Plumbing and Heating Industries Bureau, 
with an expanded budget and enlarged responsibilities and 
functions. (See page 86.) 

~The ever-popular workshop sessions—a series of round- 
table discussions on management problems. 

—-Talks by leading industry figures including Joseph A. 
Grazier, president of American-Standard, and Admiral Arthur 
W. Radford, recently retired chairman of the Joint Chiefs of 
Staff. 


























*ex% 


Members of the American Institute of Supply Assns. 
gathered in New York City for their annual meeting last 
month. 

A highlight was a discussion of the Institute's new 
business management school for wholesaler executives. The 
three-week school is scheduled to begin June 29, 1958, and 
will be held at Harvard University's Graduate School of 
Business Administration in Boston. The school, says George 
Underwood, executive secretary of the Institute, will offer 
a frontal attack on the problems of distribution in the 
plumbing and heating industry. A variety of other pertinent 
subjects—among them credit policies and the importance of 
air-conditioning to the plumbing and heating wholesaler's 
contractor's business—were discussed. 

A complete report of the meeting will appear in the 
November issue of Domestic Engineering. 
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LOOK AT YOUR LETTERHEAD. . EVERYBODY ELSE DOES 


Letterhead design principles are the same 


for each segment of our industry . . . 


Wuart Is the difference—if any 
—between the design principles 
applicable to a contractor’s let- 
terhead and the rules of good 
design covering a letterhead used 
by a wholesaler? 

This is the interesting question 
that many readers—contractor 
as well as wholesaler—have been 
asking DE’s Letterhead Design 
Clinic. To answer it, this month’s 
Clinic will analyze a letterhead 
designed for a wholesaler—the 
Sturgis Supply Co. of Sturgis, 
Mich. 

The chief element that the 


Sturgis firm wanted incorporated 
in its new letterhead was an 
identifying company symbol that 
could be carried not only on the 
letterhead but also on the com- 
pany’s trucks, newspaper adver- 
tising, store sign and so on. 

A symbol that could be used to 
back up the company name ap- 
peared to be the most desirable. 
If the symbol were to be used on 
a truck, for example, it would 
have to be large enough to be 
outstanding, yet not compete 
with the firm name. So a simple 
design that could incorporate the 





name was the best solution. 

In addition to this individual- 
izing characteristic, the Sturgis 
letterhead naturally has to carry 
the 
type, with the address and phone 


firm name in outstanding 
number immediately discernible 
without intruding upon the at- 
the 


letterhead 


tention-drawing 
Finally, 


must leave the impression that 


power ol 
name. the 
the company is reliable. 


s So the answer to our question 
—Is there a difference between 
the design principles applicable 
te the contractor’s and wholesal- 
er’s letterheads, respectively ?— 
It’s true that 
the specific customer satisfaction 
offered by each is different. De- 


is “essentially no.” 


spite these differences, however, 
the underlying fact remains that 
a letterhead must carry essential 
company information. It must be 
individual enough to stand out 
among other letterheads. And it 
must suggest the firm’s reliabil- 
ity. All this is true of the letter- 
head of both the contractor and 
wholesaler—as well as the butch- 
er, the baker and the candlestick 


maker. END 





Before > 


THIS wholesaler’s let- 
terhead is based on 
the same design prin- 
ciples applicable to a 
good contractor let- 
terhead. It has the 
individualizing char- 
acteristic of a sym- 


STURGIS SUPPLY COMPANY 


WHOLESALE DISTRIBUTORS 


of 


PLUMBING AND HEATING SUPPLIES 
STURGIS, MICHIGAN 


VS ee ae $$$ 


Telephone 447 | 








bol, which also 
serves to back up the 
company name. It 
carries essential com- 
pany information 
and suggests the 
firm’s reliability. 


After > 
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WHOLESALE DISTRIBUTORS OF 












TELEPHONE 447 


Sarges, e Michigan — 











Now...for the first tume in the 
history of stainless steel sinks, the 


selling power of a famous name! 





. eeeeeeee 
rere r ry TT tT tt dd A. 























inks offer such exclusive features as sanitary w! 
kitchen clatter ... shim strips cemented in for fé 
inks are stainless steel throughout; they won t ci 
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Can your 
customers 


wash dishes 


with a 


price 
tag? 


Show your customers why KitchenAid is the 
finest made...why there is a difference in 
price—in performance—and in results! Dem- 
onstrate the features that can be seen. 

You can show the washing and drying ac- 
tions. No other dishwasher has anything like 
them. The large revolving wash arm with 
perfectly positioned, non-clogging orifices 
covers every inch of the spacious wash cham- 
ber, power washing and rinsing with water 
far hotter than hands can stand. Exclusive 
dual strainer system prevents food particles 
from being sprayed back on tableware. 
Everything, including pots and pans, comes 
out hospital-clean. 
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KitchenAid is the on/y home dishwasher 
with separate motor and blower fan for com- 
plete, sparkling, sanitary drying. 

KitchenAid is engineered to do a job—not 
scaled down to meet a price. Dealer records 
show it does the job—with less than 1% 
service calls. That is mighty important to you 
...and so is the ease of installation of 
KitchenAid in any plumbing situation. 

You profit from your efforts in behalf of 
KitchenAid. You’re backed by the oldest and 
most respected name in the industry—Hobart 
—with a tremendous advertising program 
and the unequaled word-of-mouth selling 
support you get from enthusiastic KitchenAid 
owners. 


Write to KitchenAid Dishwasher Division, Dept. 
KDE, The Hobart Manufacturing Co., Troy, Ohio. 
In Canada: write 175 George Street, Toronto 2. 


KitchenAid . 
The Finest Made . . . by ae 


The World's Largest Manufacturer of Food, Kitchen and Dishwashing Machines 














Servel Sells Air Conditioning Division. 
Will Invest Proceeds in ‘New’ Business 


De.t.—Stockholders of 
Servel, Inc., last month approved 


Dover, 


the sale of the company’s air con- 
ditioning division to the Arkansas 
Louisiana Gas Co. of Shreveport, 
La. 

Included in the sale are the en- 
tire business, property and assets 
of the division and a building used 
by Servel’s division—a 
total of 14 acres of land and several 
buildings with a total of 478,000 
square feet of floor space. All are 
located at Evansville, Ind. The sale 
price was about $4 million. Under 
a separate agreement Servel is re- 
tained by the gas company as a 
consultant in the air conditioning 
field for $200,000 a year over a five- 
year period. 


defense 


The stockholders also authorized 
the sale of the remainder of Ser- 
vel’s assets when an advantageous 


New York Contractor 
Named to P-R Post 


New York City—Leonard X. 
Farbman of M. Farbman & Sons, 
Inc., plumbing, heating and air 
conditioning contractors, has been 
appointed a member of the Joint 
Plumbing Industry Board of New 
York City. The appointment car- 
ries with it the chairmanship of 
the public relations committee of 
the Board. 

Farbman is active in community 
and civic affairs and has been a 
strong advocate of better public 
relations for the plumbing, heating 
and cooling industry. 


52 


arrangement can be made. The re- 
maining property includes the 
buildings, machinery and equip- 
ment used by the firm’s home ap- 
pliance division and general offices. 
Louis Ruthenburg, chairman of 
the board, told stockholders that 
the proceeds from the sale of the 
company’s property and assets 
would be used “to acquire a new 
and different type of business that 
will afford the company and its 
stockholders a reasonable profit.” 





Sales Increase Is Seen 
for Gas Appliances 


New York City 
of gas 


Manufacturers 
appliances and _ heating 
equipment are looking forward to 
moderate sales improvement during 
the balance of 1957 and in 1958, but 
do not expect these increased sales 
to equal the 1956 volume in either 
year. 

The consensus of 147 manufac- 
turers surveyed by the Gas Ap- 
pliance Manufacturers Assn. is that 
sales this year will fall about 10.9 
percent below 1955 and that 1953 
will show an 
2 percent over 1957. 

Edward R. Martin, GAMA’s di- 
rector of marketing and statistics, 
pointed out last month that the 
entire major appliance and equip- 
ment field has been adversely af- 
fected by the decline in new hous- 
ing starts and a lag in the rate of 
new family formations. However, 
the manufacturers were optimistic 
for the 1958 outlook and most of 
them have forecast an improved 
sales picture next year. 

(NEWS continued on page 54) 


increase of abdout 


Burnham Corp. Boiler Division Gets New Name 


IrvinctTon, N. Y.—The boiler di- 
vision of Burnham Corp. ‘will now 
be known as the Burnham Heating 
and Cooling Division, the company 
said last month. The change in 






n epeornee 


4 "HEATING & COOLING 


name is in line with the broadened 
scope and activity of the growing 
division, which now includes the 


manufacture of cooling as well as 
heating equipment. 


DIVISION 


John W. Murray, Jr. (left), general sales manager, and Frank R. Brophy, ad- 
vertising and sales promotion manager, display the name of the new heating 
and cooling division of the Burnham Corp., Irvington, N. Y. 
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Little Giant Unit Heaters 
Universal heating elements, 34 models 
+4.000 to 684.000 Btu. IUHA Sound rated 


Publication 402 


e Name to Go 
Unit Heaters 


it offers the broadest line of industrial unit heaters 
tched for range of sizes and capacities, versatility, and 
onstruction, performance, appearance, and economy. 














Propeller Fan Unit Heaters 
Eight basic sizes, 24 models, 
15,200 to 335,000 Btu/hr. 
Publication 401 








Gas-Fired Unit Heaters 
Seven models, 400 to 2900 cfm, 
25,000 to- 200,000 Btu/hr. input 


Publication 280 


Giant Unit Heaters 

Iwelve basic sizes, choice of 

10 heating elements, for large 
capacity heating and/or ventilating 


Publication 404 


MADE AND SOLD BY JOHN J. NESBITT, INC., PHILADELPHIA 36, PA. SEND FOR PUBLICATIONS 
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News . . . continued from page 52 








First winner in the “Learn the Kyova Name Contest” sponsored by Kyova 
Fiber Pipe Co., Ironton, O., is W. L. Hockett (right) of the Bennett-Hockett Supply 
Co., Greensboro, N. C. His $1,000 check is being presented by Jack Dollen- 


maier, Kyova vice president, as James Brasher, sales representative, looks on. 


First $1000 Prize Winner in the Learn 
the Kyova Name’ Contest Is Announced 


IROoNTON, O.—The first winner in 
the “Learn the Kyova Name Con- 
test” (August issue, page 52) is 
W. L. Hockett of the Bennett- 
Hockett Supply Co., Greensboro, 
N. C. Hockett received his $1,000 
check from Jack M. Dollenmaier, 
vice president of Kyova Fiber Pipe 
Co., sponsor of the contest. 

The contest is open to p-h con- 


tractors and wholesalers and their 
employees. Entrants must submit 
amusing five word key sentences 
based on the letters KYOVA, the 
first sentence beginning with K, 
the second with Y, 

Other 


which is held monthly, will be an- 


etc. 
winners in the contest, 
nounced in future issues of DomEs- 
TIc ENGINEERING. 


IBR Dedicates New Research Laboratory in Urbana 


Ursana, Iti.—Dedication 
monies marked the formal 
ing last month of the Institute of 
Boiler and Radiator Manufacturers 
new test laboratory at the Uni- 
versity of Illinois here. 

Robert E. Ferry, general man- 
ager of IBR, described the open- 
ing of the new laboratory as “one 
of the many recent advancements 
in the progress of hydronics, the 


cere- 
open- 


science of heating and cooling with 
water.” The laboratory was de- 
signed and constructed as a check 
test center for IBR rated baseboard 
and commercial finned tube type 
of radiation. 

The new lab has been in opera- 
tion since June of this year. 
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Vance Industries Will 
Boost Sink Production 


EVANSTON, ILL. — Vance 
tries, Inc., manufacturer of stain- 
less steel sinks and sink frames, 
is constructing a new one-half mil- 
lion dollar plant in Chicago. Roy 
L. Colt, executive vice president, 


Indus- 


said the new expansion will en- 
able the company to meet the 
growing demand for its new stain- 
less steel sink. 

The completion date for the new 
21,000 square foot building is set 
for Nov. 15 of this year. 


Hassett Is Named New 
P-R Director for NAPC 


WASHINGTON, 
D. C. — John J 
Hassett has been 
appointed direc- 
public 
relations of the 
National Assn. of 
Plumbing Con- 
tractors by Wil- 
bur S. Hokom, NAPC president. 

Hassett was formerly public re- 
of the Structural 
Clay Products Institute and also 
served as special features writer 
for the public information depart- 
ment of the American Gas Assn. 


York. He succeeds Wil- 


tor of 





lations director 


in New 


liam E. Haigwood, who has en- 
tered the public relations consult- 
ing field in Washington. 

(NEWS continued on page 56) 





W. S. Harris, research professor of mechanical engineering at the University 


of Illinois (second from left) congratulates T. B. Focke, chairman of the Insti- 
tute of Boiler and Radiator Manufacturers, at dedication ceremonies of the 


new IBR research laboratory at Urbana, Ill. 


At left is R. K. Newton, the uni- 


versity’s supervisor of engineering, and at right, R. E. Ferry, IBR general mgr. 
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... less time handling 
and shelving 
... labeled for 
quick, complete 
identification 





The Anvil Brand Line includes couplings, 
nipples, bushings, and plugs, available from 
stock and cartoned for easy handling.and 
identification. They are sold by leading dis- 
tributors, whose engineering service to the 
trade is supported by Anvil Brand Repre- 


sentatives in principal cities. 


Pig SIBIURGH 
PIPE and COUPLING COMPANY 


Fitting Facts 


Nipples: Why and how 
to buy the best 


When you buy nipples — as well as 
other fittings — you’re paying for 
materials and workmanship. 

It has always been possible to pur- 
chase low-priced nipples—in fact 
they have been available at times for 
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U.S.A. 


view ex 


ttings, Lid., Simcoe, Ont 





less than the cost of the same length 
of prime pipe. When you consider 
that, among other cost factors, there 
is more work per foot on a nipple 
than on full length pipe, it seems ob- 
vious that “cut-rate” nipples indicate 
cut-rate materials, or workmanship 
—or both. 


This is important to both jobber 
and user of nipples, in view of the 
fact that the best piping layout is 
only as good as its fittings. Wise 
buyers know that purchasing solely 
on price endangers customer good 


Anvil Brand’s compact cartons were carefully planned to 
save storage space, reduce handling and selling time, and 
speed inventories. Made of high-strength corrugated stock 
with lid that closes flat to give greater efficiency in stacking 
or shelving. Contents are identified by color-keyed labels 
that give name of fitting, its finish, size, and type, as well 
as carton quantity—all at a glance. Fittings are available 
in bulk, also, if requested. 
Write today for carton data sheet. 


ANVIL BRAND 


forged seamiess and 
wrought steel 
pipe fittings. 


» sgran aE 
will and piping efficiency 


How do you select the best 
nipples? The features to look for are 





indicated by the drawing above 
Further, be certain your nipples are 
produced by a manufacturer whose 
skill and reputation are well and 
favorably known in the trade 
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A PLASTIC PIPE 
a er ee 
im; Te. és * 


William R. Hite (left), sales promotion manager, and Robert W. Rosel, vice 
president of sales for Yardley Plastics Co., Columbus, O., inspect the firm’s 
new tire-type wrap for its plastic pipe for drinking water applications. 


Residential Building Is Increased by 13 
Percent Over the 1956 Figures for July 


New York Criry—Contracts for 
residential buildings in July were 
valued at $1,286,937,000, an increase 
of 13 percent over the same month 
for 1956. The number of housing 
units represented by the July totals 
was 95,696, up 7 percent from July 
a year ago. Multi-unit dwellings 
accounted for the major part of the 
increase in both dollar and unit 
volume, according to the F. W. 
Dodge Corp., construction analysts. 


Non-residential contracts, on the 
other hand, were down 11 percent 
from the comparable month last 
and totalled $960,658,0090. 
Nearly all building types shared 
in the decline, according to infor- 
mation from the same souree. 

Cumulative totals for the first 
seven months of this year show 
non-residential building up 3 per- 
cent and residential building down 
2 percent. 


year 


Growth of Santa Clara Contractors Assn. Cited 


Santa Ciara, CAtir.—The Asso- 
ciated Plumbing Contractors of 
Santa Clara County are now es- 
tablished in a new suite of offices 
at 1540 Franklin St. in this city. 

C. W. Stinnett, executive man- 
ager of the group, said that new 
quarters were necessary due to in- 
creased membership of the asso- 
ciation, which the third 
largest of its kind in California. 
The new offices contain 1200 square 
feet of floor space. 

Stinnett said that the associ- 
ation’s growth stems from the 
group’s successful advertising and 


is now 


public relations program of the 
last few months. 


Wetzler, President of 
Blue Seal, ls Now 80 


Rosette Park, N. J.—Samuel G. 
Wetzler, president of the Blue Seal 
Chemical Co., celebrated his 80th 
birthday on Sept. 20. 

A pioneer manufacturing chem- 
ist for the plumbing and heating 
industry, Wetzler is still actively 
engaged in the business with his 
son, S. G. Wetzler, Jr. 








Yardley's Plastic Pipe 
Has New Wrapping 


CoLtumsus, O.—Yardley Plastics 
Co., manufacturer of flexible and 
rigid plastic pipe, is now packaging 
all of its pipe used for drinking 
water applications. 

Its flexible pipe in coils of 100 
to 400 feet is now protected by a 
tire-type of water-repellent paper 
The new wrapping provides several 





advantages, a company spokesman 
said: It protects the pipe from 
dirt and scuffing, makes the coils 
easy to handle and store, provides 
labels identification and 
carries installation instructions. 
The pipe now wrapped is in the 


for easy 


75, 100 and 125 pound rated pres- 
sures. 


Standard Stamping & Per- 
forating Adds New Line 


Cuicaco—Standard Stamping & 
Perforating Co. is soon to market 
a complete new line of air con- 
ditioning registers and grilles, ac- 
cording to the 
Lloyd. Stone. 

The series will be available in 
a wide variety of sizes with eithe1 
multi-louver or opposed blade 
dampers, Stone says. All models 
are designed to blend with con- 
temporary interior design motifs. 
Heavy gauge steel construction is 
used throughout. 

Introduction of the new registers 
and grilles is the latest step in 
Standard’s new product program. 

(NEWS continued on page 58) 


firm’s president, 





L. Stone (left), president of Standard 
Stamping & Perforating Co., Chicago, 
and W. Ramquist check production 
schedule for company’s new line of 
air conditioning registers and grilles. 
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FASTER THAN ANY OTHER SABRE SAW 
FOR CUTTING IN METAL, WOOD, PLASTIC 


The D-23 Electric Hand Saw offers entirely new features in fast, ver- 
satile cutting for professional jobs. Competitive tests prove the D-23 is 15% 
to 50% faster than all competitive saws. And it’s made by DISSTON, 
a famous name in saws for more than 100 years. Only $98°° 


“ORBITE” Action gives the DISSTON D-23 Electric Hand Saw its fast, 
clean cut. It reduces blade wear, too. The blade has an orbital motion (3,800 
strokes per minute). It cuts on the up-stroke, moves away from the material 
on the down-stroke. The result is less fraying of edges, truer cuts on circles, 
scrolls, straight lines or bevels. 


Detachable Cord. The pISSTON D-23 has a detachable bayonet socket 
electric cord so you can select the cord length of your choice. Extra, easy-to- 
change blades come with the saw for use in plywood, 2x 4's, plank lumber, 
sheet metal, pipes, tubing and plastics. 


H.K. PORTER COMPANY, INC. 


Henr Yy 
FREE BOOKLET 
Mail this coupon today for 
an illustrated booklet out- 
lining many other conven- 
ient and exclusive features 
of the DISSTON D-23. In- 

tell you how you 


can get the most out of your 
electric hand saw. 
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= 
H.K. PORTER Company. INc. | 
Henry OISSTON O'IVISION | 
810 +Tacony, Philadelphia 35, Pa. 1 
Please send me without obligation the booklet about the new | 
DISSTON D-23 Electric Hand Saw. i 
ee ttintteintineareemaes a " 
Street Address a i 
City. . Zone__State — 1 
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News ... continued from page 56 





ey 


Fred W. Belz, president of Walworth Co., New York City, sinks a shovel into 
a section of an 85-acre tract in Braintree, Mass., as the first step in construc- 
tion of a $5-million brass valve plant and a research and engineering 


center. 


Others shown in the photo are civic officials and company officers. 


“Kitchen Karavan’ Will Tour Eleven 
Cities for Republic Steel Kitchens 


Canton, O.—A modern kitchen- 
laundry display built by Republic 
Steel Kitchens began an 1l-week 
tour last month. 

The “kitchen karavan” (see pho- 
to) consists of a series of open 
house programs to be held in 12 
major market areas under the co- 
sponsorship of the American Gas 
Assn. and Republic. Visitors will 
be conducted through the display 





by local gas utility home econom- 
ists and Republic representatives. 
They also will see a 15-minute 
movie describing the kitchen-laun- 
dry in detail. 

The tour started in Cleveland 
and will cover Memphis, St. Louis, 
Minneapolis, Pittsburgh, Columbus, 
Baltimore, New York City, Hart- 
ford and Boston before winding 
up in Buffalo on Nov. 26. 


Republic Steel Kitchens, Canton, O., in cooperation with the American Gas 
Assn., is sponsoring a tour of 12 major American markets with its “Kitchen 
Karavan”, featuring the “Fashion Kitchen’ and mobile unit shown here. 
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Names in the News 


Maumesg, O.—The Toledo Desk 
& Fixture Co., [ 
steel kitchens, appointed 
William H. McDermott as adver- 
tising manager and Clyde T. Coul- 
ter to the newly created post of 


manufacturer of 


has 


credit manager. 


Robert E. Barnett has 
named sales manager for Marsh 
Instrument Co., Skokie, III. 


been 


The Permaglas Div., A. O. Smith 
Corp., Kankakee, IIl., has ap- 
pointed W. T. Halket to the newly 
created position of marketing di- 
division. J. W. 


formerly 


rector for the 


Burleson, general sales 
manager of heating and air con- 
ditioning equipment, becomes sales 


manager of the division 


Edward R. Teske has 


named executive secretary of the 


been 






‘} 


R. E. Barnett 
Marsh Instr. Co. 


W. H. McDermott 
Toledo Desk 





E. R. Teske E. Weingarden 

Mechanical Waste King 

Contractors Corp. 
Mechanical Contractors Chicago 


Assn., succeeding the late Thomas 
M. Cunningham. 


Elm Weingarden was named 
general manager of Waste 
King Corp., Los Angeles. 


sales 


Southwestern Plastic Pipe Co., 
Mineral Wells, Tex., has named 
Harry A. Riley, Jr., to the posi- 
tion of sales manager of the firm’s 
wholesale division. 

(Please turn to page 168) 
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SOLVING PIPE “ ~ 
INVENTORY 
PROBLEMS... 


AA A Mungo! 


The best and easiest way to solve pipe inven- 
tory problems is to eliminate them. The 
method is a snap. Just call your Republic 
Pipe Distributor. By drawing on his vast 
warehouse stock, instead of maintaining your 
own inventory, you can be sure of having the 
pipe you need, where you need it, on time. 


In addition to solving inventory problems 
for you, your Repuplic Pipe Distributor actu- 
ally reduces the ready-to-use costs of the pipe 
you install. For example you save on ware- 


CALL YOUR LOCAL REPUBLIC DISTRIBUTOR FOR QUICK DELIVERY OF STEEL PIPE 


REPUBLIC Cteel Pipe & 


house space, manpower and equipment. You 
save on insurance and/or damage expense. 
You save the actual cost of capital tied up in 
stock. Finally, all of these savings can be 
plowed back into productive effort to in- 
crease profit. 

It will pay you to get full information on 
your Republic Pipe Distributor’s ability to 
solve pipe stock problems—at a profit to you. 
He’s as close as your telephone and ready 


to serve you. 












9 MINUTES WITH BERGIE! 











By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


Arkad of Babylon Had Some Ideas—Modern too... 


So you’RE TRYING to make an 
extra buck? Well, incidentally, 
so am I. Suppose you let me tell 
you the story of a guy who lived 
long years ago who did right well 
at making money. 

In old Babylon there once 
lived a certain very rich man 
named Arkad. Far and wide he 
was famed for his liberality. He 
was generous in his charities. He 
was generous with’ his family. 
He was generous to all who met 
him. And the strange part of it 
all was that each year his wealth 
increased more and more rapidly 
than he spent it. What a man! 

Naturally, friends were won- 
dering how come. One brash guy 
came to him and said, “You, Ar- 
kad, are more fortunate than the 
rest of your friends. You have 
become the richest man in all 
Babylon while we continue to 
struggle for a mere existence. 
Yet once we were equal. We 
studied under the same master. 
We played in the same games, 
and in those school days as well 
as in the time since then, you 
have been no more an honorable 
citizen than we. 


s “Nor have you worked harder 
or more faithfully. Why then 
should you be singled out to en- 
joy all the good things of life 
while we who are equally de- 
serving are ignored?” 

Since a close study of his an- 
swers might mean an extra buck 
in our pocket, what do you say 
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we listen in on Arkad’s answer? 

The old boy is reported to 
have explained his success this 
way: “In my youth I looked 
about me and saw all the good 
things that would bring happi- 
ness and contentment. I quickly 
realized that wealth increases 
the potency of all these. Wealth 
is power, and with wealth many 
things are possible. So I decided 
that if I wanted all those good 
things I would have to become 
wealthy.” 


» This reminds me of a wise- 
crack I heard from a speaker not 
long ago who said, “Money isn’t 
everything, but it’s nice stuff to 
have around.” 

We haven’t the space to re- 
port each detail of Arkad of 
Babylon’s explanation of how he 
became wealthy, but in abridged 
form here are the principal ele- 
ments he referred to: 

(1) There are two kinds of 
knowledge: Things we already 
know and the things we acquire 
by developing the habit of 
searching and trying to find out 
what we do not know. Both kinds 
of knowledge are important to 
getting rich. (Of course Arkad 
especially recommended “search- 
ing and trying.”) 

(2) Don’t allow time to be 
wasted and slip by without get- 
ting some good out of it. 

(3) Don’t be bashful about 
seeking advice from others, par- 
ticularly those who are compe- 





tent and in whom you have some 
faith. 

If we will but study and prac- 
tice these rules, it won’t be long 
before people certainly will put 
us in the category of one of the 
“lucky guys.” Of course, we 
know that luck might play some 
part, but not the most important 
part. The fact that we prepare 
ourselves in day to day living is 
really the most important factor 
to consider. 

Opportunities come most fre- 
quently to those who are pre- 
pared rather than as mere 
strokes of luck. 

This reminds me of a story 
that happened to me some years 
ago when I was teaching sales- 
manship at the University of Il- 
linois. One of my more serious- 
minded students stayed after 
class one day, and earnestly 
asked me to tell him where he 
could get “one of those big sales 
jobs that pay the big money.” I 
guess he thought there really is 
a Shangri-La. But most’ of us 
have learned better. He probably 
has too by this time. ‘ 


# I don’t know whether this 
story of Arkad is going to put 
any new light in your eyes or a 
new spring in your step, but it’s 
a philosophy nonetheless that I 
honestly believe in and, in my 
own limited way, have practiced 
for quite a few years of my life. 
Maybe it might help a few of my 
younger readers in charting their 
own course of day to day living. 
At least I hope so. 


END 
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FIBROCEL 





PIPE 
INSULATION 


18 the new standard 
or all commercial service 


J-M Fibrocel has been the outstanding in- 
sulation in the low pressure field ever since 
its introduction three years ago. Now thanks 
to new findings by Johns-Manville’s insula- 
tion research, it is even better in many 
ways. Today you get all these advantages 
in Fibrocel insulation: 


Cleaner, sharper edges ... Tight, 
snug-fitting edges provide better heat con- 
trol, smoother appearance. 


Smoother, harder surface ... Nor- 
mal abrasion and abuse in service cannot 
damage surface. 


Firmer, stronger structure... 
Fibrocel resists compression and abuse. Gives 
back-up protection against puncture of 
jacket or vapor seal. 


Heavier, smoother canvas... New 
canvas covering provides maximum protec- 
tion and appearance. 


plus these features always associated 
with Fibrocel: 


No shrinkage ... Joints stay tight... 
no unsightly gaps or costly repairs. 


Easy to install ... Fibrocel is light 
and easy to handle, is readily cut with a 


knife. 


High thermal effectiveness... 
Tiny particles of silica are exploded and 
expanded to form a cellular structure of 
heat-trapping dead air spaces. 


Permanent... Fibrocel is impervious 
to flame, rot, odor and vermin attack. 


Write for free illustrated 8-page folder, 
IN-155A. It includes physical properties, 
insulating characteristics, sizes and thick- 
nesses available. Address Johns-Manville, 
Box 14, New York 16, N. Y. In Canada, 
Port Credit, Ontario. 


JOHNS-MANVILLE INSULATIONS 


FOR LASTING THERMAL EFFICIENCY 


Hotels and Stores and 


Warehouses 


Office 
Buildings 


Hospitals and 


Institutions 
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Cam Valve 

A one-motion cam valve for use 
on jobs where quick-opening globe 
are 


valves needed has been an- 





nounced by Rockford Brass. The 
valve is offered in a 1%4-in. size and 
consists of a brass body with a 
manganese bronze lever handle. 
The stainless steel spring and 
plunger feature an “O” ring to in- 
sure a proper seal. Synthetic rub- 
ber is used for the seat washer. The 
plunger top features a steel insert 
cap. 

Manufacturer: Rockford 
Works, Rockford, Iil. 


Brass 


Finned-Tube Radiation 
Nonferrous finned-tube radiation 
for use in commercial, industrial 


and institutional installations has 





been announced by American- 
Standard. The elements are de- 
signed to produce 1180 to 3930 
Btu/hr at 220F water. The elements 
are composed of aluminum fins 
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bonded to copper tubing and are 
available in lengths of 2 to 12 ft in 
1-ft increments. One end of the 
element tube is enlarged to sim- 
plify joining. The aluminum fins 
are offered in sizes of 3% and 4% 
in. square, each bonded to 14-in. 
copper tubing. 

Manufacturer: American-Stand- 
ard Plumbing and Heating Div., 40 
W. 40th St., New York City 18. 


Thermostatic Mixing Valve 

A thermostatic mixing valve for 
water featuring a replaceable car- 
tridge in which all working parts 
are contained has been introduced 
by Symmons Engineering. Tem- 





perature range adjustment varies 
from 90F to 180F. The unit auto- 
matically compensates for changes 
in supply line temperature and 
pressure. The valve may be in- 
stalled at the heater as a master 
control or at any point along the 
line as a zone control. A stainless 
steel control unit and electrolized 
sleeve minimize corrosion. It is 
available in 34, 1, 1% and 1%%-in. 
sizes. 

Manufacturer: Symmons Engi- 
neering Co., 445 C St., Boston 10. 


Stainless Steel Sink Bowls 

A series of stainless steel drop- 
in sink bowls, available in a com- 
plete range of popular sizes and 








has been 


models, 
Ekco Products. The bowls feature 
a sanitary white undercoating to 
deaden sound, a flange reinforcing 


announced by 





edge to facilitate installation and a 
satin luster finish on exposed sur- 
faces. Pressure strips of “¢-in. 
pressed wood are secured to the 
underside of right-angled formed 
sink flanges on all four sides. Pur- 
pose of this feature is to prevent 
“dimpling” of sink top and to fur- 
nish an effective means of securing 
equal lug pressure for properly 
seating the sink, sink frame and 
countertop in a watertight seal. 

Manufacturer: Ekco Products 
Co. Stainless Steel Sink Div., Can- 
ton, O. 


Washers, Dryers, Dishwashers 

Westinghouse has introduced its 
1958 lines of automatic clothes- 
washers and dryers and dishwash- 





ers. The dryers and washers fea- 
ture push-button drying and push- 
button selection of five wash and 
two rinse temperatures. All con- 
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trols are contained in a back panel. 
A total of four models with match- 
ing dryers is available. Styling is 
built around a “square” appearance 
to conserve space, and a slant-front 
design with look-in door. A port- 
able dishwasher also has been in- 
troduced by the company. The unit 
measures 22 in. wide, 26 in. deep 
and 34 in. high. Mobility is pro- 
vided by ball bearing rubber cas- 
ters. The unit uses 6 gal. of hot 
water per wash cycle. 
Manufacturer: Westinghouse 
Electric Corp., Electric Appliance 
Div., 246 E. Fourth, Mansfield, O 


Packaged Ojil-Fired Boiler 
A compact oil-fired boiler avail- 
able as a factory package has been 





announced by Rheem Mfg. When 
riser, return line, stack, oil line and 
110-v house current have been con- 
nected, the installation is complete. 
The unit is offered in 67,000, 92,000 
and 115,000 Btu outputs and is made 
of cast iron sections. It is a wet-base 
design and features a porcelain- 
enameled flue collector. An access 
door on the side of the jacket can 
be removed for cleaning. A match- 
ing jacket extension is available to 
cover components. 

Manufacturer: Rheem Mfg. Co., 
7600 S. Kedzie Ave., Chicago 29. 
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Self-Locking Pipe Vise Line 
A line of five self-locking pipe 
vises for heavy-duty applications 


e8 


has been announced by Nye Tool. 
All models are equipped with re- 
placeable forged steel long jaws to 
permit working on plated pipe 
without marring. A built-in pipe 
rest and bender form an integral 
part of the base on all units. The 
five models are available for pipe 
in the following size ranges: %- 
144-in., %-2-in., %-2%-in., %&-34e- 
in. and %&-4%-in. 

Manufacturer: Nye Tool Co., 4120 
W. Fullerton Ave., Chicago 39. 








Liquid Control Valve 
A control that 
water and other liquids at desired 


valve maintains 
levels has been 
Mansfield. The furnished 


with ratchet and thumb screw con- 


developed by 
unit Is 


nection on the actuating arm and 
float This aids in po- 
sitioning of the float to the 
correct liquid level. The complete 
lever mechanism can also be swiv- 
eled 360-deg 


j 


The valve plunger is d 
I 


rod holde: 
obtain 


around in a circle 


‘signed to 





prevent leaks and chatter. Its lowe: 

end is fitted with a synthetic rub- 

ber washer that screws on for a 
(Please turn to top of page 70) 


New Tait Pumps Submerge in Shallow, Deep Wells 





A line of 2-wire submersible 
pumps for both shallow and deep 
well installations has been an- 


nounced by Tait Mfg. Models are 
available in % through 1-hp ca- 
pacities and are engineered to reach 
depths to 360 ft in 
wells. The pumps are furnished 
with a 60 to 100-ft cable attached 
The cable is connected to a motor 
overload protection box above the 
well. The motor features a special 
starting switch and a large capaci- 
tor to insure high-torque starts 
The units are offered as pump-only 
models and as complete systems. A 
complete “package” includes pump 
with cable attached, overload pro- 
tection box, fittings and tank. 

Manufacturer: The Tait Mfg. Co., 
500 Webster St., Dayton 1, O. 


4-in. or large: 
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Keep cellars dry .. . drain wet spots... 
make septic tank filter beds work better 


The scientific design of Orangeburg Brand Perforated Pipe . 
with two rows of "holes, on 3” centers, 100 degrees 
apart . . . increases drainage capacity . . . creates uniform 
seepage . . . Unique Snap Couplings maintain positive 
alignment . . . prevent silting . . . Lightweight 8-foot lengths 
grade easily, install easily, save time and cut cost. Orangeburg 
Perforated comes in 4” size . . . it is the ideal pipe for founda- 
tion drains, septic tank disposal fields, land drainage. 


Orangeburg Perforated Pipe keeps Unique Snap Coupling maintains 
cellars dry. Makes efficient, long- alignment, gives permanent joint 
lasting foundation footing drains. cover, permits seepage at joint. 


ORANGEBURG ..... 
perforated pipe 


For house sewers, run-offs from downspouts and other tight-joint 
drainage lines use Orangeburg Brand Root-Proof Pipe. 


Make sure you get genuine Orangeburg. Look for the Brand Name 
on Pipe and Fittings. Write Dept. DE-107 for more facts. 


ORANGEBURG MANUFACTURING CO., INC., Orangeburg, N.Y., Newark, Calif. 
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...the plumbing with its 


sales talk built right in! 








DIAL-ESE CONTROLS are.a Crane 


Exclusive. 





EASY TROUBLE-FREE OPERATION. 
Factory lubricated. There's no liming 
relate aces ticls Mme) Mm iila-telel Mm ol -laeltlt- 
lila-toletMeloMile)Maculiclam celle 


EASY MAINTENANCE. All working 
parts are contained in one easily 
gy ollela-telell- Malis 


DIAL-ESE UNIT can be changed in 


i -iaelslele 





PERMITS STANDARDIZATION be- 
ell i - ME isl-Metelil-Mee-lal-a cele) (- Metall meals 
oli Mm Olio] htt 1-Miaelslice) i) oh aehielsi-< 
bathtubs, showers, sinks and laun- 
dry tubs. 


Crane Dial-ese Controls close with the 
oli 1am ol a-t 310 e-E eM o1¢-07-11 Mel alo) ollie B 


(IN HEATING, TOO, CRANE QUALITY SELLS) 


CRANE CO. 336s. Michigan Ave., Chicago 5 + VALVES « FITTINGS + PIPE PLUMBING + KITCHENS « HEATING « AIR CONDITIONING 


Domestic ENGINEERING, OcToBER 1957 69 











New Products 





(Continued from page 67) 
tight fit. An “O” ring at the center 
prevents seepage around the stem. 
The valve is made of cast bronze 
and is equipped with %-in. inlet 
and outlet. It is offered with either 
12-in. rod and float or chain and 
float. Both copper and plastic floats 
are available. 

Manufacturer: Mansfield Sani- 
tary, Inc., Perrysville, O. 


Bleeder Valve Line 

A line of bleeder valves for use 
as level test cocks in refrigeration 
systems, as air vents on oil burners 
or as purge plugs has been devel- 
oped by Hydrovalve. The units 
can also be used on hydraulic cyl- 
inders and pumps. They are made 





of brass with a needle-type alloy 
socket screw for use with “hex” 
wrenches. The valves are available 


in %, % and '4e-in. dry seal pipe 
thread. 
Manufacturer: Hydrovalve Co., 


1319 Utica Ave., Brooklyn 3, N.Y. 


Single-Handle Faucet 

A single-handle kitchen faucet 
with a gold annodized cover section 
and chrome lever and spout has 





been announced by Sterling Faucet. 
The single control turns the faucet 
off and on and regulates water 
temperatures. It can be installed on 
sink tops up to 1% in. thick. The 
body is cast bronze and it can be 
supplied with or without spray and 
aerator. 

Manufacturer: Sterling Faucet 
Co., Box 798, Morgantown, W. Va. 


A-C, Refrigeration Condensers 

Two condensers designed to solve 
water supply problems in larger air 
conditioning and refrigeration sys- 
tems have been developed by Car- 
rier. The units use evaporation of 
water or passage of air over con- 
densing coils to remove heat from 
the refrigerant. One model is an 
evaporative condenser, available in 


Finned-Tube Radiation Units Introduced by Trane 


“yes 






A line of extended finned-tube 
radiation units for hot water and 
steam heating systems has been de- 
veloped by Trane. The element 
cradle used on the system rides 
freely on ball bearings, permitting 
horizontal element expansion with- 
out metallic scraping noises. A 
wall-mounting cabinet bracket is 
basic to the cradle assembly. The 
bracket is designed to support three 
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cabinet heights. Three styles are 
available, with lengths of 1 to 6 ft 
in 6-in. increments. Each is offered 
in a 4 or 5%-in. deep model and 
three standard enclosure heights. 
Other features include a damper 
control and multiple choice of ele- 
ments in steel or copper-aluminum 
construction. 

Manufacturer: The Trane Co., 
La Crosse, Wis, 








13 sizes from 5 to 250 tons capacity. 
The other is an air-cooled unit (il- 
lustrated) produced in seven sizes 


from 2 to 38 tons capacity. This 
unit dissipates heat from the re- 
frigerant directly to the air. Low 
enclosures on both models permit 
both indoor and outdoor installa- 
tion. The water distributing system 
in the evaporator condenser fea- 
tures a drawer-like pan at the top, 
in which water delivered by a re- 
circulating pump is evenly metered 
through orifice holes onto an inter- 





ceptor screen and then to the coil 
surfaces. 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse, N.Y. 


Wash Fountain 

A wash fountain with a bowl de- 
signed to enable two persons to 
use it at the same time has been 
announced by Bradley Washfoun- 
tain. The unit is constructed with- 





out a scuff-base at the bottom, so 
that the floor underneath can be 
cleaned by simply lifting the hinged 
foot-treadle. The treadle also reg- 
ulates amounts of water served by 
the sprayhead. The bow! is stain- 
less steel or pressed steel, finished 
in acid-resisting vitreous enamel. 
Height from floor to rim of bowl is 
31 in. Special models for young- 
sters measure 27 in. from floor to 
rim. The wash fountains are offered 
in five colors or white to match 
various decorating schemes. 

Manufacturer: Bradley Wash- 
fountain, 2211 W. Michigan St., 
Milwaukee 1. 

(Please turn to top of page 78) 
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for 25 zones 






Trane Climate Changer! 


Multi-Zone units supply complete air conditioning...or any 


combination of heating, cooling, ventilating. A different 


Here’s the ideal air conditioner for many build- 
ings where individual units in each zone would 
be too costly. It’s the TRANE Multi-Zone 
Climate Changer—a unit designed to supply 
independent and variable control of conditioning 
for as many as 25 zones, each with different 
requirements! 

The TRANE Multi-Zone Climate Changer is 
especially suitable for those buildings where one 
or more zones may require maximum cooling 
while, at the same time, other zones require less 
cooling—or may even need heating. 

Whatever the individual zone requirements 


@ Provides different air conditions for as many as 25 
zones simultaneously. 

@ Furnishes constant volume of air at varying tem- 
peratures . . . does not accomplish temperature control 
by varying air quantities. 


@ Centralizes all piping and controls in one location. 


@ Eliminates use of reheat coils and their controls in 
the individual zone ducts. 





Factory pre-assembly of the Trane Cold Generator 
cuts installation time, reduces costly call-backs. Requires 
only simple water and electrical connections. All components 
engineered to work together! Capacities to 150 tons. 






fi 
wl 





climate for each zone, at the same time! 


Check these Climate 








may be, the TRANE Multi-Zone Climate Changer 
does the job! This versatile, rugged unit supplies 
complete air conditioning . . . cooling only... 
heating only . . . cooling and ventilating . . 
heating and ventilating . . . heating and humidi- 
fication . . . or ventilating only for in-between 
seasons—for as many as 25 zones. Each zone 
can have a different climate at the same time! 
And the Climate Changer furnishes a constant 
quantity of conditioned air at the temperatures 
required in each zone. 

Want more facts? See your nearby TRANE 
Sales Office, or write TRANE, La Crosse, Wis. 






Changer features: 


@ Enables the use of one source of chilled water or 
refrigerant for DE coils. 


@ Full-length damper section for each full-length coil 
smooths out air flow, allows for better air distribution. 


@ Size and number of zones can be changed on the job. 


@ Unusually rugged, sectionalized construction. 


For any air condition, turn to 


TRANE 


MANUFACTURING ENGINEERS OF AIR 
CONDITIONING, HEATING, VENTILATING 
AND HEAT TRANSFER EQUIPMENT 





MPANY 





















New Products 





(Continued from page 70) 

Oil Heater 

A direct-fired oil heater for heat- 
ing transfer oils or other liquids to 
temperatures up to 600F has been 
announced by Cleaver-Brooks. The 
heat transfer oils may be circulated 
through coils, molds, jacketed ves- 
sels and other equipment to provide 





the high temperatures. The unit 
can be fired by oil, gas or combina- 
tions of both. It is of the closed type 
and of horizontal fire-tube design. 
It is offered as a complete package 
with removable heater element, in- 
tegral forced draft fan and burner 
and operating and safety controls. 

Manufacturer: Cleaver - Brooks, 
326 E. Keefe Ave., Milwaukee. 


Water Closet 


Kohler has announced that its 
Wellworth water closet is now 
available with a second, larger 
roughing-in measurement to make 
it adaptable for remodeling jobs in 
older homes. The closet features a 
close-coupled tank and bow] and a 
compact design, combined with a 
14-in. roughing-in distance. It is 


a reverse-trap unit with round 
front bowl and a recessed tank for 
the seat cover. Dimensions are 30 
in. high, 21% in. wide and 2644 in. 
front to back. It is available with 
a float valve that incorporates a 
vacuum breaker. 

Manufacturer: Kohler Co., Kohl- 
er, Wis. 


Water Softener 

Elgin Softener has introduced a 
semi-automatic water softener with 
flow controllers to regulate rinse 
and backwash flow rates. The unit 
is shipped with high-capacity sof- 
tening material in the tanks to 
simplify installation. For regen- 
eration, the unit is backwashed, the 
timer is set, salt is added and the 
unit returns to service automatical- 





ly. Other features include a brass 
valve with two positions to provide 
fingertip control, baked-on enamel 
finish on tank and valve housing 
and a distributor assembly made of 
plastic. Softening capacity ranges 
from 33,000 to 75,000 grains per gal. 
hardness removed. The water sof- 


Whirlpool Unveils 1958 Line of Washers, Dryers 





A line of six automatic washers, 
five clothes dryers available in gas 
or electric, a gas or electric washer- 
dryer combination and three wring- 
er washers has been introduced for 
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1958 by Whirlpool. The top-of-the- 
line washer and matching dryer 
feature an automatic fabric control 
to insure proper settings for both 
washing and drying cycles. The 
control panel contains a revolving 
fabric guide on which fabrics indi- 
cated have a key color. Each key 
color is repeated on appropriate 
control dials. The units provide 
flexibility of laundering conditions 
by a choice of five wash water tem- 
peratures, two washing speeds, two 
rinse water temperatures and se- 
lective washing time from one to 
14 min. 

Manufacturer: Whirlpool Corp., 
2025 Factory St., St. Joseph, Mich. 





tener is available in 10 by 48 in. 

and 14 by 48 in. tank sizes. 
Manufacturer: Elgin Softener 

Corp., Appliance Div., Elgin, Ml. 


Vertical Water System 
A vertical water system designed 
for over-the-well installations has 





been announced by Aermotor. 
Pump casings are designed for 2 
and 3-in. packer wells and for two- 
pipe operation. The packer units 
clamp directly to the well casing. 
Two-pipe units bolt to a flange, 
which also serves as a well seal. 
The seal chamber is connected to 
the regulating valve in such a way 
that air or gas cannot be trapped. 

Manufacturer: Aermotor Co., 
2500 W. Roosevelt: Rd., Chicago 8. 


Gate Valve 

A gate valve with a rising stem to 
insure visual identification of open 
and closed positions has been an- 
nounced by Sterling Brass. A 1-in. 
difference is apparent between the 
top of the handle and the valve 
body when the unit is in the open 





position. Other features include a 
double split gate and a malleable 
cast iron handle with a lock nut. 
Sizes range from % to 2 in. Valves 
to 1 in. are tested for 150 lb pres- 
sure and large models for 200 Ib 
pressure. Available for use with 
iron pipe or copper. 

Manufacturer: The Sterling 
Brass Co., 9600 St. Catherine Ave., 
Cleveland. 

(Please turn to top of page 130) 
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Why Did the Industry Split on the Bid Shopping Bill? 


Wuat Form should a realistic, workable, basi- 
cally sound federal bid shopping bill take? 

In the last three months this has become one of 
the hottest issues to come before the plumbing 
and heating industry in a long time. (The degree 
to which the industry has split on this subject is 
reflected in the Letters to the Editor section be- 
ginning on page 12.) 

The issue came to the forefront with the passage 
last June by the House of Representatives of a 
bid shopping bill—or to give it its official and more 
accurate title—the Federal Construction Contract 
Procedures Act (H.R. 7168). 


@ Some well-informed and highly placed industry 
members favor,the bill as passed by the House. 
Others are against it. Why? And what influence 
will this difference of opinion have on the bill’s 
future status? 

Here’s the situation: The bill was passed by 
the House by unanimous consent in about 40 min- 
utes. From there it went to the Senate Judiciary 
Committee, which reported it out with one change 
—removal of a controversial clause limiting me- 
chanical specialty work to within five feet of a 
building. The bill is now awaiting final action 
by the Senate when Congress reconvenes next 
January. 

And here are the main provisions of the bill: 
As the title indicates, it defines the procedure to 
be followed in awarding federal construction con- 
tracts. Specifically, it indicates the “desirability” 
of using the single contractor system and spells 
out how the general contractor should award his 
subcontracts. 


@Included is a provision requiring the general 
contractor to name the subcontractors for each 
major category of mechanical specialty work 
listed in the contracting documents of the federal 
agency for which the work is to be performed. 
Other provisions specify the conditions under 
which the general contractor must—or may not— 
award subcontracts to the lowest bidder. 

Here’s where the difference in opinion between 
various industry leaders comes into the picture. 
Proponents of the bill argue that, while the bill is 





far from ideal, it represents an extremely good 
start toward curbing bid shopping and otherwise 
protecting the rights and opportunities of the 
specialty subcontractor. This is the opinion of 
James Binder, Little Rock, Ark., contractor and 
president of the Council of Mechanical Specialty 
Contracting Industries, as well as George Roscoe, 
executive secretary of the Council. 


“a On the other hand, the bill’s opponents—includ- 
ing Wilbur Hokom, president of the NAPC— 
argue that it provides so many loopholes for the 
general contractor as to actually condone the very 
practices it purports to illegalize. They point out, 
for example, that the general contractors and the 
19 government agencies that fought previous at- 
tempts to pass such federal legislation favor this 
bill—an indication that it’s a watered-down ver- 
sion of the many bills that failed passage during 
the seven years various industry groups have 
sought passage of such a law. 

On one point, both proponents and opponents 
of the bill agree: While a federal law would apply 
only to federal construction work and hence have 
no direct effect upon the awarding of subcontracts 
on other construction work, by its very existence 
and with the prestige of the federal government 
behind it, it would strongly tend to serve as an 
example for local governments and private enter- 
prise to follow. The example it sets becomes, 
therefore, of paramount importance. 


@ Members of the industry naturally will interest 
themselves in the bill and want to form their own 
opinions—and let their opinions be known where 
it counts—before their senators. 

To help bring p-h contractors up to date on this 
controversial and extremely vital subject, DE last 
month reviewed industry feeling about the bill. In 
November we will present a second, compre- 
hensive report on the chief provisions of the bill 
as they pertain to our industry, together with an 
up-to-date account of industry feeling. 

We encourage all readers to become completely 
informed on the bill and to express their views— 
whatever they may be—to their senators when 
Congress reconvenes next January. END 












Presenting the top prize 


in the Big Push Contest... 





A 1958 MOTOR TRUCK... 


DE's first prize award will be a 1-ton Studebaker truck 
carrying a McCabe-Powers Service-Master body ... 


A PERFECT COMBINATION tailor-made for you, the plumbing and heating 
contractor doing big things in remodeling—that’s the first prize being 
given by DE in the Big Push Contest. It’s a 1958 Studebaker truck car- 
rying a McCabe-Powers Service-Master body. 

The hundreds of contractors already entered have been waiting for this 
unveiling since the contest was introduced last May—and now here it is. 
If you haven’t started your entry yet, there’s still time for you to become 
a top contender. But begin sending us material showing your approach 
to remodeling work right away—this big first prize DE is offering with 
you in mind is rarin’ to go to work. 

A complete description of the truck and body is on the facing page. 
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A 1-tTon TRANSTAR cab and chassis from Stude- 
baker’s 1958 line and a McCabe-Powers Service- 
Master body with an all-steel canopy top will be 
given by Domestic ENGINEERING to the top prize 
winner in the Big Push Remodeling Sales Contest. 
This combination’s approximate value is $3,800. 

The truck, built in the company’s South Bend, 
Ind., plant, is approximately 174 feet long and is 
finished in two tones—copper and white. It will 
have Studebaker’s de luxe cab, which features a 
sound and thermo-insulated ceiling and the new 
“breathing” seat coverings designed to be both 
rugged and easy to maintain. The extras included 
in the cab are full foam rubber seats, dual inside 
sun visors, a foam-padded driver’s arm rest, a map 
light and an ash tray. Outside visors on the doors 
for sun and rain protection are also included, as 
are parking lamps and chrome rear-view mirrors 
on both sides. Included in the cab too is Stude- 
baker’s all-weather Climatizer. 


s The Studebaker truck has the additional fea- 
tures of directional signals, dual horns, tinted glass 
and electric windshield wipers. 

The engine is Studebaker’s Powerstar 259 V-8 
with automatic five-speed transmission. It de- 
livers 170 maximum gross horsepower at 4200 
rpm, the company says. 

Auxiliary springs are provided on the chassis for 
greater load capacity. The brakes have the added 
feature of Studebaker’s Hydrovac booster for 
greater safety, and the brake shoes are self-cen- 
tering to provide even wear and longer life. The 
tires provided on the truck are tubeless. 


Features of the Service-Master Body 


The Service-Master body, built by the McCabe- 
Powers Auto Body Co., St. Louis, is designed for 
efficient away-from-the-shop service. It has three 
compartments built on each side of a cargo area 
covered with an all-steel canopy top. 


The body shell, measuring 9 feet in length, is 
fabricated from 16-gauge steel. All points of wear 
and stress are reinforced to assure sturdiness and ° 
exposed areas are sanded and sealed to provide 
a smooth surface for the body finish. 


» The compartments are 144% inches deep, and 
their doors are of double-panel construction. The 
doors on the two horizontal compartments on each 
side of the body are provided with chain supports 
to hold them at a 90-degree angle when they are 
used as working surfaces. This long horizontal 
compartment on the curb side contains a series of 
mix-proof bins, though bin dividers are removable 
so that the prize-winner’s particular needs can be 
easily satisfied. Shelf and bin edges are safety- 
rolled to prevent injury. 

All compartment door handles, which have 
slam-action catches, are recessed for safety and 
appearance. The cylinder locks provided on all the 
compartment doors operate on the same key 

Hinges are freeze-proof and will always open 
easily and quietly, McCabe-Powers says. 

The all-steel canopy bolts to the top of the 
compartments to provide a weather-protected car- 
go area of 53 inches from floor to roof. The in- 
terior is 102 inches long and 48% inches wide at 
the floor line. There are full-length shelves on 
each side that have a 2-inch retainer flange to 
keep materials in place. 


# The floor of the cargo area is made of tread-plate 
steel designed to make that area puddle-proof 
Water is drained through a full-width opening 
under the end gate and another opening at the 
front panel. 

The double rear doors of the canopy top have 
strap hinges and a two-point rod lock operated by 
an automotive-type handle that can be locked 
There is a 10 by 15-inch window in each rear door 
and one in the front panel. END 


A Guide to Other Contest Features in This Issue 
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109 
113 


> How to enter the Big Push Contest... . . 
> Official rules for the Contest ....... 
>» The 6th Book of Prizes. ......... 


> List of prizes previously announced. . . . 









Industry-Wide 
Promotion Plan 


Spelled Out... 


THEY PROPOSED THE PLAN: Members af 


the steering eammitiee that prapeased the 


PrbC Institute pase with @ placard painting 


the tmatitute’s abieetives Fram tet 


frant raw, are Mal Beradahl, Crane Cea 


Narmean Radder, Plumbing and Meating ta 


Huateiea Bureau lames Peery 
Supply 


tCentval 


Asn and Franklin Greene, Betrer 


Heating: Ceaaling Caunell, Baek Faw larry 
Menedriekeen, Neatianal Asan, ef Plumbing 
Ceantraetere: &F. M, Campbell 
Standard, William Kramer, Plumbing Fis 
ture Mire, Asene William Fitepeatriek, CSA 


Amertiean 


All segments of industry would participate. Broad new program would involve an 


expansion of the P-H Industries Bureau with a fivefold increase in its budget 


Dogs THE PLUMBING and heat- 
ing industry want a permanent, 
industry-wide promotional and 
service organization? 

The chance to decide is now. 
A detailed plan for such an or- 
ganization was presented to the 
industry last month (Sept. 15) 
at a special meeting of the All- 
Industry Modernization C om - 
mittee in New York City. It 
came from the steering commit- 
tee named last June to evaluate 
the Modernization Committee’s 
past activities and make recom- 
mendations for its future scope 
and functions on a permanent 
basis. 

In brief, the plan calls for an 
expanded Plumbing and Heating 
Industries Bureau, the industry’s 
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present publicity agency, with a 
larger budget, increased funce- 
tions and a new name the 
Plumbing-Heating-Cooling Insti- 
tute. 

The proposal for the creation 
of the Institute was presented at 
the New York meeting by three 
members of the steering commit- 
tee, Hal Bergdahl, manager of 
dealer sales for Crane Co., Chi- 
cago; Jerry Hendrickson, exec- 
utive secretary of the National 
Assn. of Plumbing Contractors; 
and William Fitzpatrick, sales 
manager of the M. J. Gibbons 
Supply Co., Dayton, O., and 
president of the Central Supply 
Assn. E. M. Campbell, super- 
visor of sales training for Amer- 
ican-Standard, New York City, 





was chairman of the steering 
committee. Wilbur Hokom, 
Beverly Hills, Calif., contractor 
and NAPC president, is chair- 
man of the All-Industry Modern- 
ization Committee and presided 
at the New York meeting. 

Members of the committee at 
the meeting voted to accept the 
steering committee’s report and 
directed Hokom to name an in- 
terim committee to study it. This 
committee will report to the full 
committee at a meeting—billed 
as a “Constitutional Convention 
of the Plumbing-Heating-Cooling 
Industry”—to be held October 
24 in conjunction with the Cen- 
tral Supply Assn. convention in 
Chicago. 

Here are the major highlights 
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of the steering committee’s rec- 
ommendations: 

The industry needs a “truly 
all-industry promotional and 
service organization” that will 
function on a permanent year- 
around basis. This organization 
would be staffed by professional 
employees instead of functioning 
volunteer 


Mod 


on the 
basis of the All-Industry 


provisional, 


ernization Committee 


e The interests of this permanent 


organization would goa beyand 
encouraging interest in remadel 
ing--the primary activity af the 
present alleinduatry eanunittes 


he tyatitute THhetian woauled 


eneompeaas at least the following 


1, Merve asa promotional med 


wih iitereating potential 


CHaTONIeRS TH every Type Of prebbes 
iWatallation, nelueding hew werk 


) BKneourade the developinient 


of new markets, as for example 
rural sanitation, Goal of the in 
dustry would be a 200 percent 
inerease by 1962 over present 
day volume 

3. Offer a school of p-h-c mat 
keting, with training in estimat 
ing, finaneing, subcontracting, 
local advertising and promotions, 
public relations and selling in 
the showroom and in the field 

4. Form all-industry councils 
that would bring together the 
knowledge and experience of in- 
dustry leaders to the mutual 
profit of all. These would include 
an advisory council composed of 
national presidents 
and vice presidents as well as the 
following councils: 


association 


public rela- 
tions, advertising and sales pro- 
motion, training, 
search, contractor, 
and manufacturer. 


market re- 
wholesaler 


Instead of adding still another 
organization to the list of exist- 
ing industry associations, the 
broad plan envisioned would be 
(Please turn to page 201) 
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PLUMBING-HEATING-COOLING INSTITUTE 
ORGANIZATION CHART 
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HOW THE INSTITUTE WOULD FUNCTION, The proposed tnstitute would be 


an expanded version of the present Plumbing and Heating Industries Bureau 


Promotion ideas would emanate from the various councils, channel through 


the executive director to the board of directors and or executive 


committee 


for approval, and then back to the executive director for implementation 





CHAIRMAN of the New York 
meeting was Wilbur Hokom, 
president of the NAPC. He 
called the proposed all-in- 


dustry promotion plan “‘vi- 


tally needed at this time.” 


DISCUSSION from the floor centered 
on whether the industry would be 
willing to finance such a program 
Here, Lincoln Pierce of 
Standard (far right) comments on the 
Institute’s proposed $246,000 budget 


American 
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THE HARNESSING of atomic en- 
ergy, one of the most profound 
and far-reaching discoveries yet 
made by man, is either unknown, 
misunderstood, or unappreciated 
by a large majority of people. 

Yet the unfolding of the mys- 
teries of nuclear science will 
change our standard of living 
more than any single discovery 
made before. Its effect upon the 
electric power industry and the 
military are becoming known to 
many of us. 

Most other industries manu- 
facturing basic goods also will be 
affected extensively, including 
their water and waste systems. 
So let’s take a brief look at how 
atomic energy affects plumbing 
and waste handling. 


e At Argonne National Labora- 
tory (near Chicago), where ra- 
dioactive liquid wastes are pro- 






duced, the plumbing differs con- 
siderably from conventional sys- 
tems. 

We have, for example, cold 
domestic water, hot domestic wa- 
ter, cold laboratory water, hot 
laboratory water, sanitary wastes 
and laboratory wastes. Thus, in 
effect, we have not one, but two 
complete hot and cold water sys- 
tems and two waste systems. 


= We have two complete plumb- 
ing systems in such areas for at 
least six good reasons: (1) pro- 
tection of the employees, (2) to 
provide means for easier and bet- 
ter maintenance, (3) to lower 
over-all costs, (4) to protect pub- 
lic water supplies, (5) to protect 
public recreational areas, and (6) 
to protect wildlife. 

As plumbing contractors, you 
are all aware of the danger of 
back-siphonage and cross con- 






An experimental 
boiling water reactor 
building at Argonne 
National Laboratory. 


Plumbing Systems in an 
Atomic Energy Plant... 


At the present rate of progress in the peaceful use of the atom, 
you'll be making a new kind of plumbing installation soon... 


nections. Even where bacteria 
alone are involved the conse- 
quences can be serious. Most of 
us remember how this was dem- 
onstrated a few decades ago by 
the disease outbreak in a large 
Chicago hotel. Most of you have 
had personal experience with 
bacteria contamination in pipe 
lines. You know that proper 
chlorination can be used to steri- 
lize a line and make it fit for use. 

Unfortunately, that is not true 
in the case of radioactive con- 
tamination. No satisfactory, prac- 
tical and economical method is 
known for cleaning the interior 
of a radioactive pipe with posi- 
tive assurance that it will be fit 
to supply water for human con- 
sumption. 


= So we have dual water systems 
at Argonne to protect all our per- 
sonnel against radioactive con- 
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Excerpts from a talk 


By A. W. R. Oswald 


Plant Engineering Division 
Argonne National Laboratory 
Lemont, Il. 


presented at a recent meeting of the 
Illinois chapter of the American 
Society of Sanitary Engineering. 





DISPOSAL of radioactive wastes at Ar- 
gonne National Laboratory (near Chi- 
cago) includes the use of special 
glass-lined retention tanks shown 
here. Laboratory wastes discharged 
into the corrosion-resistant drainage 
system are collected here for sam- 
pling. If they are below the permis- 
sible maximum of radioactivity, they 
are piped to another building for de- 
activating treatment. If they are 
above the maximum, they are 
pumped into tank trucks (below) for 
delivery to a deactivating center. 


‘ 
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tamination of the drinking water. 
This will become essential in the 
industrial plants of America 
within a very short span of time. 

Previously I mentioned that 
one of the reasons for a dual sys- 
tem is to lower over-all costs. 
You may ask how this is possible, 





DISPOSAL containers for wastes too 
radioactive for the drainage system 
are collected at regular intervals from 
laboratories and taken to a special 
deactivating building for treatment. 


and if we consider initial costs 
only, then my statement is inval- 
id. But by segregation of our 
wastes, we greatly reduce the 
volume requiring special treat- 
ment. With this saving alone, we 
can justify the higher initial cost 
of the dual plumbing system. 





























Also, by handling our radioa 
tive wastes separately we are 
better able to assure protection 
of public waterways, recreational 
areas and wildlife. 

We have established that 
plumbing in an atomic energy 


(Please turn to page 90 





DISPOSAL of wastes from the retention tanks (above 
that test above the maximum amount of permissible 
radioactivity is accomplished by pumping the effluent 
into special glass-lined tank trucks and hauling it to 
another building for treatment prior to final disposal. 







(Continued from page 89) 


plant can differ-widely from 
other plants, so now let’s see how 
the plumbing differs and the sys- 
tems are installed. 

Our water systems consist of 
two independent underground 
distribution systems each fed 
from its own elevated tank. The 
laboratory system supplies water 
(classified as non-potable) to 
laboratory sinks, scrub up sinks 
and other fixtures and scientific 
equipment associated with radio- 
active work. 

The domestic system, of course, 
supplies potable water for all 
other uses. 


= The scheme of segregating the 
two water systems was chosen 
after studies had been made of 
the following: (a) individual 
gravity tanks in each building to 
supply the laboratory system. 
However, single story buildings 
made this impractical. 

(b) Cross connections between 
the domestic and laboratory sys- 
tems protected by double check 
valves and vacuum breakers. 

(c) An independent pressure 
system within each building to 


supply the laboratory system. 
This originally was rejected be- 
cause of costs. 

However, recent overloading 
of the laboratory system has 
forced us to supplement the 
existing independent systems 
with pressure systems in each of 
the major buildings. 


» The pressure system consists 
of piping from the domestic serv- 
ice water main in each building 
which terminates in an open dis- 
charge above an open tank of 200 
gallons capacity. Water from the 
tank is pumped through a cen- 
trifugal pump into the laboratory 
system. 

Drainage and sewerage sys- 
tems also are subdivided into 
two completely segregated sys- 
tems. The regular sanitary sys- 
tem provides drainage from all 
regular toilet, shower and change 
room fixtures. 

The laboratory waste system 
provides drainage from all lab 
sinks, scrub up sinks, and other 
fixtures receiving radioactive 
chemical wastes. 

In addition, each laboratory 
has separate, portable waste con- 


PIPING in an atomic energy plant is neces- 
sarily complex. This view shows the stainless 
steel heavy water piping for an atomic re- 
search reactor at Argonne Laboratory. 


tainers that are used to collect 
known radioactive liquid wastes. 
These containers are collected 
regularly and transported to a 
special building for treatment. 

The laboratory waste system is 
designed and installed to exact- 
ing standards. All principal pip- 
ing is arranged for easy inspec- 
tion and replacement. It is car- 
ried in open corridors or in ac- 
cessible trenches and employs 
flanged joints. Corrosion resis- 
tant materials are used. 


=» The laboratory waste systems 
terminate at low points known as 
retention tank rooms at a sub- 
basemen level (see photo, page 
89). The glass lined tanks are ar- 
ranged in pairs to receive the 
laboratory waste effluent. 

Here the effluent is checked 
for radioactivity. If it is below 
the maximum permissible level, 
the wastes are discharged direct- 
ly to the waste system and then 
to the laboratory waste treat- 
ment plant. Incidentally, the tol- 
erance for discharged wastes is 
lower than the level of radioac- 
tivity found in well water sup- 
plies for some municipalities 
here in the U.S. 

If the sample is found to be 
above the maximum permissible 
level, the wastes are pumped in- 
to a tank truck and transported 
to a special building where 
treatment of a more complex na- 
ture is undertaken before the 
wastes are discharged into the 
regular laboratory system. 


#In conclusion, I would like to 
point out to the plumbing in- 
dustry the need for more train- 
ing in sanitary engineering to 
cope with the increasing prob- 
lems encountered in disposing of 
industrial wastes. END 
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SHOWMANSHIP: Among the unusual events staged by Copple Plumbing Co 
in recent years was a slogan contest during the company-sponsored “Take 
a Bath Week.” Plugged by a radio disk jockey, the contest drew 10,000 
entries, received nationwide attention when other radio personalities 
picked up the idea. Result: plenty of new prospects for the Copple firm 


Showmanship Starts the 


Sale--Expert Estimating 
Makes It Pay Off... 


t 
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Rosy-FACED CHILDREN stopped bouncing in the classroom seats 
and tried to repress their natural energies. Their attractive 
teacher had entered the room and rapped for attention. 

“First, children,” she smiled, “we'll see if we’re all neat. Hold 
out your hands, please. Are we all Copple Clean?” 

What’s this “Copple,” you ask? Nothing like that in our school 
days! 

Well, Copple is the name of a Des Moines, Ia., plumbing firm 
specializing in modernization. The name has become synonymous 








with health and comfort in 
homes and business houses as 
well as in schoolrooms. Show- 
manship advertising started this 
(Please turn to page 92) 


SHOWMANSHIP in 
displays is typified 
by this archaic wa 
ter closet that serves 
as a symbol of one 
of Copple’s special 
ties: remodeling 
Dean Hooker 
shown) is president 
of the lowa firm 
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From signs to backhoes, lowan gives his business 





























(Continued from page 91) 


amazing consumer-identification 
success. But, as always, work- 
manlike business techniques fin- 
ished the job. 

Domestic ENGINEERING read- 
may remember Copple 
Plumbing Company’s nationally 
famous “gimmick” ad campaign 
of three years ago (see photo on 
page 91). A radio disk jockey, 
Don Bell, started a “Take-a-Bath 
Week” campaign that mush- 
roomed into a contest and mem- 
bership club. It even drew the 
attention of such celebrities as 
Dean Martin, Jerry Lewis, Art 
Linkletter, and comic strip char- 
acter Bathless Groggins. 


ers 


#Ten thousand people joined 
Copple’s Take-a-Bath Founda- 
tion (for “humans alive with 
functioning hearts and wash- 
cloths”) and submitted entries 
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SHOWMANSHIP in 
signs is also part of the 
Copple formula. Com- 
pany identity and 
product appeal are 
closely tied in with the 
firm’s slogan “Are You 
Copple Clean?” 


in a slogan contest (“Let the 
bathtubs ring’’). 

Since then the firm has fol- 
lowed up with radio spot com- 
mercials that capture the listen- 
ers’ attention with humor and 
good-natured kidding. Once that 
attention has been gained, Cop- 
ple subtlely promotes its services 
and reputation for quality work. 

The company slogan, “Are you 
Copple Clean?” is a byword in 
Des Moines. Equally important, 
it does exactly what a good slo- 
gan should do—echo and re-echo 
name and service in the cus- 
tomer’s mind. 

Showmanship also extends to 
Copple’s showroom displays. 
Currently it is featuring a Gay 
90’s water closet that brings 
smiles to passersby. More to the 
point, it also focuses their at- 
tention on their own outmoded 
plumbing. Carefully displayed 


near the Gay 90’s installation are 
Copple’s modern products. There 
is no need for words or slogan 
here—the old and new displays 
tell their story in amusing and 
unforgettable terms. 


» But any showman knows bal- 
lyhoo is only good enough to 
bring the customers in. To keep 
them and add more, you've got 
to convince them with your per- 
formance. 

Copple does this not in terms 
of vaudeville but with solid, 
practical business methods. Cus- 
tomers may be won by humor 
but when it comes to spending 
their money, they are very seri- 
ous people. 

Yet Copple has won Des 
Moines’ respect as well as its 
smiles. How? Take the shrewd 
business approach Dean Hooker, 
president and general manager, 
uses in following up leads from 
Copple’s radio commercials. 

Only the phone number is 
given in the commercial. The 
company feels it is easier for the 
customer to call than visit; also 
the customer will talk to a sales- 
man rather than just browse 
through the showroom. 


« Hooker tries to set up an ap- 
pointment while both husband 
and wife are at home. He ex- 
plains he will bring catalogs and 
color pictures of installations 
with him. He also notes that he 
will give an on-the-spot estimate, 
showing exactly where the 
money goes and what dividends 
the modernization investment 
will pay off 

That’s just what Hooker does, 
too. His purpose is to close the 
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the showman touch 





sale in just one visit if possible. 

“We try to avoid the common 
practice of estimating one day 
and selling later,’ he explains. 
“After all, estimating is part of 
selling so why waste it by not 
weaving it into your sales mes- 
sage? Selling should be a con- 
centrated effort in which no 
disruption or time lapses permit 
the customer to forget your sales 
presentation.” 

This idea is carried out to the 
very close of Hooker’s visit when 
he hands the contract to the cus- 
tomer. It is complete in its esti- 
mate; even time and material is 
broken down as much as feas- 
ible. This, Hooker feels, estab- 
lishes customer confidence in 
the price. 


s “Here’s what the job involves,” 
Hooker can say to the property 
owner. “And the job will cost 
only $30 a month.” He avoids 
mentioning the complete total 







ITIIIITT 
seecocoer 





Cu 
yy 



















SHOWMANSHIP at Copple’s even calls for his big equipment to get into 
the act. This truck-mounted backhoe advertises the firm’s kitchen and 
bathroom remodeling and other services. Its appearance on a new 
home project nearly always brings in several good leads, Hooker says 


Few customers want to expend 
several hundred dollars in one 
night. A financing plan, how- 
ever, doesn’t scare them off, and 
they can see their modernization 
realistic 


investment in more 
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ESTIMATING know-how also gets top billing at Copple’s. “Showman- 
ship starts the sale and careful estimating makes it pay off,” says 
Dean Hooker, shown here at his desk. Expert estimating gets a boost 
from modern office machines such as the calculator shown at left. 






terms when presented this way 

“Don’t worry about financ- 
ing,’ Hooker adds quickly. “I 
have an FHA improvement loan 
application right here. If you 
wish, I’ll fill it out now and per- 
sonally process it through the 
bank tomorrow.” 

Hooker and an estimator-sales- 
man, Lester W. Kness, find mod- 
ernization jobs relatively easy to 
find and sell and, as a result, re- 
modeling accounts for 40 percent 
of Copple’s business 


»sBut modernization, Hooker 
notes, requires more than clever 
advertising and concentrated 
selling. It needs pinpoint estim- 
ating as well as on-the-spot esti- 
mating. One mistake can cost the 
company its profits or result in a 
dissatisfied customer. 

X-ray vision would simplify 
the job, but without it Hooker 
must depend on long experience 


(Please turn to page 197) 






A STUDY IN CONTRASTS is shown by the Saturday nig 7 of the “good old days” and its modern counterpart. 


Second of two articles: 


THE STORY OF THE BATH 


THE STORY SO FAR: Last month’s article (Sept. DE, page 98) traced the history of 
bathing from the times of the early Egyptians through ancient Greece and Rome and 
during the dark ages, and ended at the time the Crusaders began their return to Europe. 
This second and final article takes up the story from that point. 

As discussed in last month’s editorial (page 83), “The Story of the Bath” originally 
was published by Domestic ENGINEERING following the first world war as part of an edu- 
cational campaign under the slogan “A bath a day keeps you fit every way.” Now in its 
fifth printing, the booklet containing “The Story of the Bath” has become the plumbing 
industry classic and is still interesting and informative reading. 

The conclusion of “The Story of the Bath” (written nearly 40 years ago) follows: 





























LET US GO BACK to the famous Saturday Nights, were hot. Then the fire was raked away and the 
which, by the way, have never left us. They were _hole in the roof covered over. Buckets of cold 
handed down by the old Norsemen, who dubbed water were carried into the hut; switches, soaked 













Saturday “washing day.” soft, were placed in handy places. 

Their bathroom, or “wash hut,” as they called What ho! the Saturday night bath was ready. 
it, was as air-tight as logs and clay could make it. The family assembled. Sometimes the neighbors 
In the center of the hut was an oven-like pile of | came. It was a gala night. 
stones. A hole in the roof let the smoke out. A The hut was closed tight. Water poured over 


fire was kept burning under the stones until they the hot stones produced steam; steam produced 
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sweat; switches used on each other increased the 
circulation of the blood; cold water thrown over 
the bathers created a warm, tingling sensation 
and washed their bodies clean. 

And that was the beginning of our Saturday 
Nights, which, you see, have nothing at all to do 
with Knights of the Bath. 

The dream of Ponce de Leon has come true. The 
elusive fountain of youth, for which he searched, 
has been found. Today we know where this foun- 
tain is. Like happiness, it is in our own home—in 
our own bathroom. And it does all that Ponce de 
Leon hoped for. It rests the weary, heals the sick, 
and adds vigor to the creeping years. 

Like every other new idea, the bath had to fight 
its way. For that matter, it is still fighting. Not 
half the people take half the baths they should. 
Yet the bath is worth more to our well-being than 
any tonic in bottles. 


= In 1850, after Zachary Taylor’s death, when Vice- 
President Millard Fillmore became President, he 
ordered a bathtub installed in the White House. 
And this tub served the official family until 
Grover Cleveland moved in 35 years later. 

By 1860 every first-class hotel in New York had 
a bathtub, and a few boasted of even two or three. 
Now hotels advertise, “1,000 rooms with 1,000 
baths.” When a new idea arrives, we laugh, then 
condemn, then adopt. And in this way progress 
continues. 

Aside from human doubt, which is ever with 
us, there was another reason for the slow advance 





HISTORICAL PHOTOS for this article are reproduced from 
a booklet on the ancient, medieval and modern bath 
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f the bathtub. When someone shocked the na- 
tion with a bath a day, people were using the old 
oaken bucket and the backyard pump. A tub in 
the home called for water in the home. But how 
was water to be gotten there? That was the ques- 
tion. Water systems and plumbing were not often 
mentioned, and were less often seen. 


# One thing always leads to something else. The 
bathtub led to a flow of water into the home and 
the two led to better living. Then came the show- 
er. It added convenience and pleasure to bathing, 
and these made bathing more popular. 

History has a habit of frequently leaving us in 
the dark. And so just what the shower was before 
it was a real shower, is hard to say. It may have 
been suggested by nature’s own. At any rate, the 
first invention of the kind was called “rain bath- 
ing.” It was quite an ingenious contraption. It 
consisted of a trough, and a wooden box with 
holes bored in the bottom. The wooden box was 
stationary, and was placed a little higher than a 
man’s head. The trough was lowered and raised 
by ropes and pulleys. To take a shower, all one 
had to do was to lower the trough, fill it with 
water, pull it up, tie it, tilt it, and the water would 
run out of the trough, into the box, through the 
holes, onto the bather. Simple, was it not? 

From this beginning, the shower has been per- 
fected within a space of 30 years. 

A bath is a bath. Its value never grows less. 
The only change is in the many improvements 

(Please turn to page 96) 


A Pictorial History 
of the 
Story of the Bath 


Presented on these and following 
pages is a historical record of 
man’s progress in bathing 
through the ages. Bathing as 
practiced in ancient Greece is 
shown at left. Water was allowed 
to stand in huge urns until it 
reached room temperature, then 
was poured over the bather. 


continued 


published by Gerber Plumbing Fixtures Corp. The mod- 
ern bathroom on the facing page is by American-Standard. 








continued... 








300 AD. The Roman Bath 


Bathing attained a maximum of importance from the 
time of Julius Caesar until the fall of Rome in 410 A.D. 
Rich Romans had private baths like the one shown above 
and Rome had public baths to accommodate 50,000. 


(Continued from preceding pages) 
which make for comfort, ease and the economy of 
time. In this—I mean in the manufacture of bath 
equipment—America leads the world. 

Any home, no matter where or how small, can 
afford its own fountain of youth. Afford it? Why, 
bless you, we can afford anything but poor health. 

Two men met. One was cheerful, the other was 
not. “See!” exclaimed the cheerful one, “what a 
beautiful woman!” “Huh!” grunted the grouch, 
“bones—bones covered with skin.” The cheerful 
one smiled, “Yes; but what a skin!” All of which 
serves to remind us that a beautiful skin is the 
result of beautiful health, and beautiful health is 
the result of . But that is the point. What is 
beautiful health the result of? 





# The skin is more than a covering for bones. It 
is the human keyboard. Play on it plenty of water 
and every organ of the body will echo in harmony. 
There is nothing like water for stirring to action 
or lulling to rest the human machine, so simple, 
yet so wonderful. 

When the world seems blue, take a bath and 
watch it grow rosy. 

There is so much water, and it costs so little, I 
wonder if we appreciate its full value? Just 
suppose you got up in the morning and found 








1350 AD. Order of the Bath 


“The Order of the Bath,” one of the greatest of English 
knightly honors, got its name from the fact that candi- 
dates were required to take a ceremonial bath, an im- 
portant part of the religious confirmation service. 


there was not a drop of water in the whole world. 

But we were speaking of skin. Exactly. Well, 
here is a square inch of skin under a glass which 
makes things seem large. Look at it. Surprised? 
No doubt. Do you see those little pores? Little 
sewer outlets, I call them. There are about 
2500 of those sewer outlets to every square inch 
of our 18 square feet of skin surface. Omitting the 
fat woman and the living skeleton, who have 
more or less, each of us averages between three 
and four million outlets. 


= Take another look. You see each outlet is con- 
nected with a little drain pipe. If these millions of 
drain pipes were put end to end, they would make 
one pipe many miles long. A covering for bones— 
why, say, our skin holds the greatest system of 
sanitation ever invented. This system empties 
onto the surface of the skin about two pounds of 
waste matter every 24 hours. And every day our 
skin collects a lot of smoke and dust which must 
be gotten rid of. 

Ah! but suppose the skin is not kept clean— 
suppose the waste matter and the dust are not 
washed off—what then? The sewer outlets get 
stopped up, don’t they? The waste can’t get out. 
And when the waste can’t get out, it clogs the 
drain pipes, doesn’t it? So, with drains clogged 
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1775 AD. A French Bath 


The first real bathtubs appeared in the 18th century, 
and by 1775 sheet -iron and zinc tubs, with or without 
wheels, were in common use among upper class families 
in Europe. Shown here is a French boudoir bathing scene. 


and outlets closed, the waste has no place to go 
but back into the body. And there the waste turns 
to poison. Then what happens? A desperate 
struggle begins. 

We sometimes speak of conscience as the regu- 


‘ lator of the mind. Did you ever think of the or- 


gans as the regulators of the body? Without a 
clean outside, there cannot be a clean inside; 
without a clean inside, there cannot be clean or- 
gans; without clean organs, there cannot be a 
clean mind—a clean conscience. Thus beautiful 
health, a beautiful skin, honesty, thrift, right 
thinking—very likely all have their beginnings in 
a clean skin. 

One might be prosperous and dirty, or progres- 
sive and filthy, or even learned and foul. Yes, one 
might. And so might a President, or a champion 
heavyweight, or a prize beauty be in chronic 
need of a bath. But such extremes, we have 
found, rarely travel together. 


= But let us go back. When waste matter—poison 
—is in the body, the organs are forced to work 
overtime. They must do their own work; also the 
work of the closed drains and outlets. If the work 
becomes too heavy, disease sets in, and there’s a 
hurry call for the doctor. 

And that is the first reason for a good soap and 












1850 AD. White House Bath 


The White House had its first bathtub installed during 
President Fillmore’s term. The scene above shows the 
tub being delivered while the President talks with Thom 
as Burke, the Chicago master plumber who installed it 


water scrubbing—to keep the surface clean and 
the outlets open. Those with the daily bath habit 
need only one weekly scrubbing. But those who 
are yet to know the pleasure of a bath a day, 
should scrub two or three times a week, and be 
sure to use a pure, mild soap. 

A second reason for keeping the outlets open is 
this: The skin is the “third lung.” We breathe 
through the skin. And this skin-breathing venti- 
lates the body—keeps it refreshed with fresh air 


e Many years ago Cellini, the great Italian artist 
gilded a child from head to foot. The gilt closed 
the pores—the skin could not breathe. And the 
child lived only two hours. Later a dancer painted 
his body with gold paint. He thought he would 
win lasting fame. He did. He died. Close the 
pores of the skin and death is as sure as taxes 

The morning dip or shower cleanses. And it 
does more. It is a tonic. It exercises the skin and 
tones the whole body. To start the day with a bath 
is to start with that “grand an’ glorious feeling.” 

And this is how the daily bath does its work 
The blood vessels of the skin, just under the sur- 
face, hold more than half the blood of the body. 
These blood vessels surround the ends of the 
nerves. The nerves, like little telephone wires, 

(Please turn to page 203) 







































The Home Improvement 
Council has retained the 
familiar symbol (slightly 
modified) of the Ohi. 
The seal will appear on 
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Home Improvement Council 
Maps $2 Million Promotion 


Quarter-million dollar contest is key element in program. It's 


designed to stimulate remodeling interest in your customers... 


PLUMBING AND HEATING con- 
tractors looking for specific ways 
to step up consumer incentive to 
buy home improvements will be 
vitally interested in the massive 
$2 million promotional program 
announced recently by the 
Home Improvement Council. It 
was unveiled officially to maga- 
zine editors at a meeting Sept. 18 
in New York City. 

The precise objective of HIC’s 
program, scheduled to begin 
late this year, is to stimulate 
the home modernization market 
by (1) selling the concept of 
home improvement as desirable 
for reasons of health, comfort, 
convenience, beauty, economy 
and social prestige and (2) of- 
fering potential customers an 
immediate incentive to remodel 
their homes. This incentive is a 
$250,000 remodeling contest for 
homeowners. 

And here’s how the p-h con- 
tractor can fit into the picture: 
The contest rules are such that 


98 


all participating contestants ne- 
cessarily must use the products 
and services of the local contrac- 
tor-dealer who handles the 
particular kind of remodeling 
the homeowner decides to under- 
take. The p-h contractor who 





affiliates himself with the HIC 
program and turns his store into 
a contest headquarters can, of 
course, help the potential remod- 
eling customer decide in favor of 
a bathroom, heating system, 
kitchen or other plumbing or 


DON MOORE, executive director of the Home Improvement Council, 
describes HIC goals to DE’s merchandising editor, Louisa Jozsi-Joe. 
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heating installation as his con- 
test entry. 

As has been indicated, this 
large-scale, consumer-directed 
program is being launched by 
the Home Improvement Council. 
The council last July became the 
permanent successor to the tem- 
porary Operation Home Im- 
provement program launched in 
1955 (DE, August, page 103). 


= To get the full story on the ob- 
jectives of the new and perma- 
nent organization—and on how 
plumbing and heating contrac- 
tors individually may participate 
in HIC’s program — DE inter- 
viewed Don Moore, HIC execu- 
tive director. An account of the 
interview follows: 


Mr. Moore, our readers are 
keenly interested in remodel- 
ing business. Will you tell us 
something of the HIC? 


Well, I think I can best begin by 
comparing HIC with Ohi. The 
old Ohi was directed primarily 
at the building industry itself— 
the plumbing and heating man, 
for example. We were concerned 
chiefly with giving him direct 
help by making advertising and 
promotional aids available. 


And the HIC—? 


Under the HIC we will, of 
course, continue to work directly 
with the contractor-dealer. More 
than before, in fact. But we will 
focus our promotional attack di- 
rectly upon the consumer him- 
self—to move him to act—and 
enlist the aid of the individual 
contractor-dealer to draw the 
potential remodeling customer 
into his store—with the big re- 
modeling contest that you al- 
ready know about. 


Will you give us some idea of 
how the contest will work? 


Well, let me say first of all that 
the incentive to enter the contest 
(Please turn to page 100) 








THE BETTER YOUR LIVING SLOGAN, like the eagle symbol, also has been 
retained by the Home Improvement Council and will be used to sell the com- 
fort, beauty, economy and prestige of home improvement. The slogan is 
featured on this full-color, 23 by 35-inch poster (prepared by Domestic Engi- 
neering) that focuses attention on the kitchen, bathroom and heating-cooling 
elements of the home. Single copies of the poster are free to DE subscribers 
Send your request to Domestic Engineering, 1801 Prairie Ave., Chicago 16 





Board of Directors 





(100 members) 








Chairman 

















4 
National Committees Executive Director | 




















Regional Directors National Members 








i 





Local Members 











THE ADMINISTRATIVE ORGANIZATION OF HIC will be composed of leaders 
from every branch of the construction and lending fields and provides for 
direct participation by members on the national, regional and local levels 







































Home Improvement Council 


(Continued from preceding pages) 
will be strong because the prizes will be big. 
Our budget—which for the 1958 campaign is 
set at $2 million—provides for a total of $250,- 
000 in cash prizes. We’re thinking of making 
first prize $25,000, with the other prizes scaled 
proportionately. 
How will the contest be conducted and what 


can the contractor-dealer do to cooperate 
and benefit from it? 


The contest will be conducted in two phases, 
with cash awards for winners in each. The 
first phase—for which judging will be held next 
July—is intended to get the homeowner think- 
ing about home improvements. It will require 
him to fill out a checklist on the adequacy of 
everything in and around his home. Then he'll 
be asked to write, in 25 words or less—“Our 
No. 1 home improvement project is .......... 
a 6s cmek irks v5 acon x 





What happens next? 

Every entrant in the first phase, whether or 
not a winner, will get a mailing from HIC 
thanking him for entering and urging him to 
participate in the second phase, which will re- 
quire actual performance of a modernization 
project, utilizing the products and/or services 
of a local HIC contractor member. 


Here’s where the local contractor enters into 
the picture, of course. 
Yes, he can make his store contest headquarters 
and utilize all his promotional resources—in- 
cluding those he’ll get from HIC—to encourage 
his customers and potential customers to enter 
a particular remodeling job in the big contest. 
You mention promotional aids from HIC. 
What kind of materials will HIC provide? 
First of all, it will conduct a national, year- 
long campaign to sell the homeowner on the 
benefits of home improvement, by means of 
all media—radio, TV and so on. The eagle in- 
signia of the old Ohi, slightly modified (see 
illustration), and the Better Your Living 
slogan have been retained and will be used to 
lend continuity to the campaign. Specifically, 


HIC members will receive the following, among 
(Please turn to page 195) 


Will the home improvement contest 
encourage do-it-yourself plumbing? 


.. see page 195 





Unique Work 

Bench ts Key 
to Foster 
Better Pipe 
Assemblies 





Readers Want 
to Know More 
About Unique 
Work Bench 


A NUMBER OF READERS have written in re- 
questing additional information regarding the 
unique work bench for calking and joining soil 
pipe described in an article in DE last month 
(page 90). 

The bench, an invention of David L. Swain, 
Friendsville, O., plumbing and heating con- 
tractor, is designed to speed up the calking and 
joining operation in the shop, as well as at the 
job site, and make the job better and easier. 

Basically, the product is a portable work 
bench featuring a swivel chain vise that holds 
soil pipe in a straight-line position at a comfort- 
able working height for the calking operation. 
It weighs only 45 pounds and can be assembled 
in a little over a minute. 

Most of the questions raised by readers con- 
cerned the versatility of the work bench. Is its 
use limited to straight runs of pipe? Can two 
fittings, for example, be calked using the 
bench? What kind of fittings will it handle? 

In order to answer these questions, this sec- 
ond article presents a number of photos (facing 
page) showing the application of the work 
bench on jobs other than straight runs of pipe. 

Swain is marketing his invention in North- 
ern Ohio and hopes to expand soon. END 
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weeesiCined to a sanitary tee, lying on its back, which 





SWIVEL VISE is adjusted to a 45 de- A SPECIAL CLAMP, adjustable, is FITTINGS also can be held in a ver 
gree angle to facilitate the calking used in this operation where a base tical position as shown here. A cast 
of a one-eighth bend into the branch stack cleanout fitting is being calked iron sanitary tee is being joined to 
hub of a double Y soil pipe fitting. into the hub of a length of soil pipe. the hub of a double Y soil fitting 











VERSATILITY of Swain’s work bench is shown in 
these photos. In this operation, a closet bend is 


is already calked into a cast iron soil pipe hub. 
D. L. Swain, Ohio p-h contractor, is the operator 














} 
‘ 


eeecee 
4 


PLUMBING AND HEATING CONTRACTORS in a read- 
ing mood will find it a pleasant and profitable 
pastime this month in the form of new literature 
published by a number of industry manufacturers. 
There’s a wide variety of subjects to choose from, 
ranging from how to be a prime contractor on 
modernization jobs to installing lawn sprinkler 









Here's Profitable Reading... 


New manuals provide sales and technical tips for p-h contractors 


systems for profit and, of course, many others. In 
keeping with DE’s continuing policy of reviewing 
outstanding new literature, a number of the new 
manuals are discussed on these and the following 
pages. (See, also, pages 104 and 156.) 

So look them over, select those you want for 
your “must” reading list and send for your copy. 





Basic Safety Controls for 


Contractors don’t have to be told the impor- 
tance of selecting the right safety controls for 
low pressure steam boiler installations. The job 
of making that selection, however, will be sim- 
plified by a new booklet published by McDon- 
nell & Miller, Inc., titled “Basic Safety Controls 
for Low Pressure Steam Boilers.” 

Diagrams and simple texts outline virtually 
all problems and explain the “why” and “how” 
of their solutions. The 24-page manual is a sup- 
plement to a previous booklet covering safety 
controls for hot water space heating boilers. 
Like that publication, it takes the reader in a 
step-by-step development from the basics of the 
installation to more complex situations. Cut- 
away photos of control devices help understand 
their functioning. 

The booklet covers jobs ranging from the 





Low Pressure Steam Systems 





small domestic boiler to the multiple boiler 
installation with mechanical return systems. A 
table of contents helps the reader locate specific 
information about jobs he may have under con- 
sideration. 

A free copy of the booklet is available from 
McDonnell & Miller, Inc., 3500 N. Spaulding 
Ave., Chicago 18. END 
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e Also, see pages 104, 
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“WOULD YOU LIKE TO OWN A BUSINESS that 
earns 35 to 65 percent return on an investment 
during its first year of operation, even afte: 
allowing for personal withdrawals Then, 
during the third year returns 150 to 200 per- 
cent?” 


That’s fhe explosive introduction to “Lawn 


Lawn Sprinkler Systems 
for Profit 


Sprinkler Systems for Profit” published by Tex- 
as Lawn Sprinkler Co., Inc. The booklet follows 
up the question with convincing statistics on the 
national market—one virtually untapped 

For p-h contractors interested in lawn sprink- 
ler system installations, the booklet details what 
equipment is needed, how to find prospects, best 
methods of selling, and engineering, estimating 
installation and servicing features 

According to the contracto1 
Sim- 


plified table forms help him prepare plot and 


prospectus, a 


needs only a modest investment to start 


The installations described 


Fran- 


landscape drawings 
are economical to attract a wide market 
chise information also is provided 

The booklet is available from Texas Lawn 
5422 Redfield, Dallas, 
Tex. END 


Sprinkler Company, Inc., 











Residential 


ZONE CONTROL HEATING has become increas- 
ingly popular in modernization installations as 
well as in new homes. To answer questions 
about the “why” and “how” of this trend, Min- 
neapolis-Honeywell has published a compre- 
hensive 28-page booklet “Residential 
Zone Control.” 

The opening section provides the contractor 
with an impressive array of arguments on behalf 
of the comfort and efficiency of zone control 
that will be invaluable in his sales presentation 

The second section describes various zone 


called 


control methods for hot water and steam heat- 
ing installations. A schematic system is shown 
with each method, illustrating how control de- 
vices are used. 


The closing pages explain the operation of 


low-voltage control systems. In addition, a data 


Zone Control for 
Hot Water and Steam Heating 


ALR Gamus, 





= J 


section describes various devices—water cir- 


culators, flow valves, etc.—used in zone control 
applications 

The booklet, a companion piece of M-H’s zone 
control manual for forced air heating and cool- 
ing, is available without charge from the Mer- 
chandising 


Division, Minneapolis-Honeywell, 


2753 Fourth Ave. South, Minneapolis 9. EeNnp 


| 
| 
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continued ... 


How to Be the Prime Contractor 


...0n modernization jobs 


WHEN IT COMES TO HOME MODERNIZATION, “there 
is no more logical choice of a prime contractor— 
the man to supervise everything—than you, the 
plumbing and heating contractor.” 

This latest recognition of the plumbing and 
heating contractor’s diversified role in the giant 
modernization market comes from Chase Brass 
& Copper Co., itself a long-time leader in pro- 
moting the expansion of the plumbing and heating 
industry. 

The company has backed its faith in the con- 
tractor by publishing a new booklet entitled “How 
to Be the Prime Contractor on Modernization 
Jobs.” An 18-page, 8% in. by 11 in. piece, the 
attractive booklet provides a step-by-step guide 
for contractors who want a full share of the lucra- 
tive modernization market. 

The booklet starts off by answering two basic 
questions a plumbing and heating contractor asks 


104 


when considering an all-out campaign to capital- 
ize on modernization’s booming future: 

First: why go all out for remodeling? Second: 
why take on the whole job? 

The booklet replies to the first point by remind- 
ing readers, “Modernization means money.” It 
backs up the statement with facts about the in- 
creasing competitiveness in new construction and 
the shrinking profit. 

On the other hand, Chase’s guide continues, 
experienced remodeling contractors report fat 
profits (often 20 percent net), fewer peaks and 
valleys, and business security. And, the booklet 
says, “modernization prospects buy service and 
reputation. They do not, as a rule, shop for a 
lower price.” 

The booklet, using figures from Domestic Encr!- 
NEERING’S famed Bay City Survey (see chart), 
quotes statistics which a contractor can use to 
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How You Can Obtain the 
Prime Contractor Booklet 

















The booklet “How to Be the Prime Contractor” 
is available to plumbing and heating contractors 
through Chase Brass & Copper Co. salesmen and 
wholesalers. It is part of the company’s Home 
Lifelines promotion kit, which was described in 
; DE’s August issue on pages 72-73. 

Complete details may be obtained by writing 
Chase Brass & Copper Co., 236 Grand St., Water- 
bury 20, Conn. 


how to be the 








determine the potential modernization business in selling the job and supervising it entitle him t 


in his community. this across-the-board profit. 
On question two—‘why the 


Chase’s booklet points out that America now buys 


E . *"?" ~ . . ] 
whole job?”— Chase realizes that just knowing about a good 


thing isn’t enough. So it devotes most of the 


on a centralized, or supermarket basis. Consum- 
ers want all their services under one responsible 
head, because time is saved and trouble avoided 


booklet to details on how to get that good thing 
Selling is one of the first steps. The contractor 


will have to put more work into his sales, the book 
























The advantage to a contractor is that consumers 
will deal more readily with the businessman who 


says. He’ll find, however, plenty of help in the 
They 


appeal and lend themselves to merchandising 


products he installs have natural sale 
provides everything they need. And, statistics 
show, consumers spend more money when they 
deal with one person. #As business grows, 

There is still another profit aspect to handling 
the complete job. The prime contractor benefits 


financially from each part of the installation, not 


contractors may want ( 
Here’s what the booklet 
“The usual pattern is to select a man 


hire a sales manager 
advises: 
who is already in the business (with a competitor 


just the plumbing or heating. His responsibilities (Please turn to page 192) 


if your town | The home remodeling potential in 
is: fe your town for the next 2 years is: 























| population , kitchens heating _ laundries water htg. 
i 2,000 130 127 69 86 
5,000 3 325 318 172 215 
| poner e 650 636 345 430 
18,000 P 1,170 1,143 621 774 
pte ae 1,625 1,590 860 1,075 
Stee 3,250 3,180 1,720 2,150 
120,000 4,875 4,770 2,580 3,225 
ogee 7,800 7,632 4,130 5,160 
not 16,250 15,900 8,600 10,750 
ter os 32,500 31,800 17,200 21,500 
Bihar re 48,750 47,700 25,800 32,250 
ce 65,000 63,600 34,500 43,000 
Tot. U.S. 167,649,000 10,922,499 10,668,511 5,791,434 7,213,936 

THIS FAMILIAR CHART, based on the home remodeling potential turned up by DE’s research, appears in the manual 
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continued from page a 


THE BIG PUSH CONTEST 





YOUR NAME 


SHOWN ABOVE is the top prize being given by DE 
in the Big Push Contest. A Studebaker cab and 
chassis with a McCahe-Powers Service-Master 
body (fully described on pages 84 and 85), it’s only 
one more reason why this all-industry contest is 
worthy of your participation. 

Yet even when the winner of this big first prize 
sees it go out on its first job, he can sit back and 
add up other benefits he’s realized from having 
entered the contest. 

He’ll just be in the middle of making the most of 
the local publicity that will be his from having 
been chosen the top winner in this nation-wide 


COUNT ME IN 


I want to enter the Big Push Remodeling Sales Contest. | understand 
this places me under no obligation. Please send me news and information 
bulletins about the contest as they become available. 





Name aie iaincplonabidhcnauesnaiiity ne Pe 
eae ees ante eae ; 
pT ee ae ESE Pos 
Sia iiieciet deceptions nD contin 


[_] Check here if you want free remodeling sales aids. 
Cut out and mail to the Contest Editor, 1801 Prairie Ave., Chicago 16. 


ee ee ee ee ee ee eS SE SE ES SE SE SE SE Gee eee Gee eee 


Heres one more reason 
why you should enter 


contest. He'll still be reaping the benefits of the 
exacting appraisal of his business that he got when 
he was assembling material to send in for his 
entry. (One contractor well along with his entry 
has called this the really lasting prize to be won by 
taking part in the contest.) 

And besides this, the winning contractor can 
look confidently to the further improvement of his 
own remodeling potential, knowing that he can 
continue to develop this market at his own pace. 

The winning contractor we've been talking 
about could be you. If you haven’t started your 
entry yet, why not get going on it today? END 


FILL IN THIS COUPON as 
your first step in entering 
the Big Push Contest. Clip it 
out and return it to the Con- 
test Editor. DE will then set 
up your file containing evi- 
dence of the merchandising 
methods you’re using to sell 
remodeling. It will become 
part of your final entry in 
the Big Push Contest. 





Tear out this page 
and keep it handy 


106 

















Domestic ENGINEERING, OcTOBER 1957 






How You Can Enter the Big Push Remodeling Sales Contest 


You, as a qualified plumbing and heating contrac- we'll put your final entry together for you. 

tor, are just the man we’re looking for to win the Here are the easy steps to take to enter the 
motor truck, the complete kitchen or any of the contest. On the back of this page are the official 
other valuable contest prizes. If you give us the rules. Tear this page out; keep it handy to remind 
material that we describe below to work with, you to keep your entry alive and growing 


Fill in and return the contest entry blank to the Contest Editor, 1801 
Prairie Ave., Chicago 16. This will obligate you in no way but will 
allow us to set up a file to contain future mailings from you. All you 
have to do then is to send us evidence of your approach to the re- 
modeling market—examples of advertising, public relations, follow 
up services, special event sales, etc. We'll take it from there 





Write us a letter telling everything you can about your remodeling pee \ 
operation. No matter how insignificant a point may seem to you, \ Aa 
any idea that has helped you sell a remodeling job belongs here \ 

Writing style doesn’t count; the important thing is to give the 

judges both the over-all picture of how you’re merchandising re- i 
modeling and the small details that make the big plans successful. 





Get your employees behind you in this effort. Your journeymen, 
salesmen and office help can make that extra effort to bring in more 
business, to help set up before-and-after shots and to achieve that 
completely satisfied customer who might take tirne to write telling 
how your fine job is making life more pleasant. Your employees 
will enjoy working toward your prize-winning goal 








Step up your activity in remodeling—if you're not in remodeling 
yet, decide right now to begin. Tell the world—or at least your com- 
munity—your showroom is remodeling headquarters. Use window 
displays and posters, set up special displays inside, take on a more 
ambitious advertising schedule. And whatever projects you under- 
take, take pictures to illustrate them in your contest file. 





Take advantage of the help you'll find in your August, 1956, DE, 
The Book of Remodeling. It tells in step-by-step fashion just what 
to do to increase your success in remodeling. Both for the contractor 
long established in remodeling and for one on the brink of large 
expansion in this direction, The Book of Remodeling offers a wealth 
of money-making ideas. 





Send us a sample of everything you use to sell remodeling work, 
including newspaper ads, radio and TV commercials, direct-mail 
pieces, sales letters and letters from customers. This material will 
be the largest part of your file, so make a good showing. END 








eFor official rules, turn the page 





WHO CAN ENTER: 

All qualified plumbing and heating contractors 
who are in business as of January 31, 1958, are 
eligible to enter the Big Push Remodeling Sales 
Contest. 


PRIZES: 

Prizes in the contest will be awarded in recogni- 
tion of the ingenuity, resourcefulness and con- 
tinuity of merchandising methods used to sell 
remodeling work by qualified contractors entered 
in the contest. 


WHAT TO ENTER: 

The decisions of the judges will be based upon 
evidence of remodeling sales and promotion ac- 
tivity submitted by qualified contractors. Such 
evidence may consist of, but not be limited to, the 
following: 


(A) A letter from you—the qualified contractor 
—telling how you are increasing sales of plumb- 
ing, heating and cooling products (and related 
appliances) through emphasis on remodeling 
merchandising. (B) Photographs indicating your 
efficiency in remodeling work, including such 
subjects as your showroom, shops, trucks and 
special displays. (C) Descriptions of typical be- 
fore-and-after remodeling jobs. (D) Testimonial 
letters from satisfied customers. (E) Evidence 
of successful remodeling promotions (direct mail, 
newspaper, radio, TV, postcards, outdoor adver- 
tising, novelty advertising). (F) Any other ma- 
terials that will provide information for the 
judges regarding your merchandising and re- 
modeling management efforts. 


HOW TO ENTER: 

The first step in entering the contest is to fill in 
the official contest entry blank and send it to the 
Contest Editor, Domestic ENGINEERING, 1801 
Prairie Ave., Chicago 16. A file will be estab- 
lished in your name; you can begin accumulating 
and sending material immediately. There’s no 
need to send a complete entry at one time. Ma- 
terial will be added to your file as it becomes 
available and is sent to DE. 


SIZE OF BUSINESS: 

The size or location of a business will not be con- 
sidered in awarding prizes. Small operations 
have just as good a chance to win as big com- 
panies do inasmuch as awards are to be given 
on the basis of the ingenuity, resourcefulness and 
continuity of remodeling merchandising prac- 
tices shown by the material submitted. 
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Official Rules for the Big Push Contest 


SKILL IN WRITING: 

Writing skill will not be considered in awarding 
prizes. Completeness of the remodeling mer- 
chandising picture as evidenced by the material 
the contractor submits for his entry will be the 
determining factor in the judges’ decision. 


BOARD OF JUDGES: 

The board of judges will be selected for knowl- 
edge of good merchandising methods and under- 
standing of the problems of selling remodeling 
products of the plumbing, heating and cooling 
industry. Names of the judges will be published 
in forthcoming issues. 


IN CASE OF TIES: 
In case of ties, duplicate prizes will be awarded. 
The decision of the judges will be final. 


DEADLINE FOR ENTRY: 

All material submitted by the contractor for entry 
in the contest must be postmarked not later than 
January 31, 1958. However, contractors are urged 
to begin now to send in evidence of remodeling 
merchandising as it becomes available so that 
when the contest closes, their entries will be as 
complete as possible. 


JUDGING: 
Contest entries will be judged on March 1, 1958, 
or as close thereto as is practicable. 


PRESENTATION OF AWARDS: 

The names of contest winners will be published 
in Domestic ENGINEERING as soon after the judg- 
ing as it is practicable. Presentation of awards 
will be made at appropriate times and locations 
thereafter. The motor truck first award, con- 
tributed by Domestic ENGINEERING, will be pro- 
vided f.o.b. Chicago. The prizes contributed by 
manufacturers will be provided by them f.o.b. 
their factory or other designated point. Mer- 
chandise certificate awards contributed by 
wholesalers will be redeemable at convenient 


-wholesalers for merchandise of the winners’ own 


choosing. 


GENERAL: 

All entries become the property of Domestic 
ENGINEERING. In order to promote better business 
for our industry, DE retains the right to publish 
all or any part of the contest entries in the maga- 
zine or in its advertising. END 


Tear out this page to keep it handy... 
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continued... 








THE FIRST PRIZE in the Big Push Contest, 
to be given to the winner by Domestic En- 


gineering, is a 1958 Studebaker truck carry- 
ing a McCabe-Powers Service-Master body 


' 6th Book of Prizes 


In the Big Push Remodeling Contest 


WITH THE UNVEILING of the 1958 motor 
truck DE is awarding as top prize in the 
Big Push Contest, these Books of Prizes 
begin to look like a “social register” of 
manufacturers in the p-h industry. 

And when you look at the truck and 
body (shown above) valued at approxi- 
mately $3,800, add to it the complete kitch- 
en from General Electric Co. valued at 
about $3,500 (anounced last month), then 
consider all the previously announced 
prizes—and then browse through this 
book of prizes—you’ll see that here’s a 
contest that these manufacturers are co- 
sponsoring for your benefit. 

The truck prize could go to work for 
you at once and become the star of your 
fleet. The GE Kitchen would identify you 
even more to your customers as a dealer 
in top-quality products. 

And the other valuable prizes—not only 
those announced for the first time here but 
also the prizes announced earlier (see 
page 113)—are being offered to you by co- 
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sponsoring manufacturers who have your 
profit potential in the remodeling market 
uppermost in their minds. That’s why 
they’re lending their support to the Big 
Push Contest. 

Your profit potential was also upper- 
most in the minds of those who sponsored 
Plumbing - Heating - Cooling Month last 
May, Operation Home Improvement—and 
now The Big Push Campaign—all indus- 
try or nation-wide efforts to help you to 
get going in remodeling work. 

But when it comes right down to it, it’s 
up to you to make the most of your own 
remodeling possibilities. You have to make 
a success of it in your own community. 

An unbeatable way to start is to decide 
right now to take part in the contest. In 
doing so, you'll be well on the way to 
realizing the business and profit potential 
waiting for you to develop—right in your 
own back yard. END 


continued... 































Contest Prizes .... . (continued) 


Hobart’s Big Push Contribution Will Be a KitchenAid Dishwasher 


The Hobart Manufacturing Co., Troy, 
O., will award a completely automatic 
KitchenAid undercounter dishwasher. 

This pump-drain model first rinse- 


New 5-Foot Tub and Two Sinks 


A de luxe tub for the bathroom and 
single and double-bowl sinks for bath, 
kitchen or utility room use are the Big 
Push prize contribution from the Coral- 
ware Manufacturing Co., Chicago. 

The bathtub is Coralware’s new 5-foot 
model with V-line side- 
panel design and a full- 
length rim seat. It’s con- 
structed of 14-gauge deep- 
drawn steel in one piece 
and is finished with porce- 
lain enamel that is both 
acid and stain resistant. 

Coralware says that the 
extra-deep bowl is a pop- 
ular feature of the single- 
bowl sink, which meas- 
ures 18 by 20 by 774, 
inches. The center of the 
sink is punched for a dual 
strainer. 

The company says the 
double-bowl sink is its 
most luxurious model. Its 


sprays, then washes with a revolving arm 
that Hobart says provides thorough dis- 
tribution of wash streams covering the 
full area of the racks. Two separate 
rinses follow the wash cycle. The unit 
uses 944 gallons of water in the 18 
minutes required for washing and rinsing. 
Drying, a 2542-minute process, is accom- 
plished with a blower fan that circulates 
electrically heated air. 

The KitchenAid is equipped with a 
timed spray cycle mechanism that clears 
the plumbing line of water below recom- 
mended wash temperature. A self-clean- 
ing, stainless steel strainer pan catches 
food waste and washes it down the drain 
before the rinse cycles begin. 

Finished in white baked enamel, the 
KitchenAid is 24 inches wide, 24% inches 
deep and 34% inches high. 

The suggested retail price is $325. 


Will Be Coralware’s Contest Prize 


dimensions are 21 by 32 by 8%.¢ inches. 
Both sinks feature back ledges that may 
be punched for three or four holes 1% 
inches in diameter on 4-inch centers. 
The retail price suggested for the 
three-piece Coralware package is $99.50. 
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A Water System Will Be Lancaster Pump and Manufacturing’s Prize 


The Lancaster Pump and Manufacturing Co., Inc., Lan- 
caster, Pa., is contributing a packaged water system. 

A self-priming model with a 44-hp motor and a 13-gallon 
vertical tank, it features close coupling of motor and pump 
and a fully automatic air volume control and pressure 
switch. Lancaster points out the reliable rotary shaft seal 
as another feature of this Dutch Pak system. 

Intended for shallow well installation, the pump will 
deliver more than 500 gallons an hour on a 10-foot suc- 
tion lift. Lancaster says the efficient four-volute design 
and the hydro-lok wear ring result in outstanding perform- 
ance. The company adds that the high air elimination 
chamber improves the pump’s self-priming on shallow 
wells with drive points. 

Lancaster’s suggested retail price for its prize is $109. 





Sterling Brass Will Give Three 
Mixing Faucets, Gift Certificates 


A fourfold prize is being contributed 
by the Sterling Brass Co., Cleveland. 
First is a product prize—three of its new 
Touch-Flo one-arm mixing faucets com- 
plete with aerators. The Touch-Flo is 
designed to allow the user to have finger- 
tip control for any temperature of hot or 
cold-water. Sterling Brass gives a life- 
time guarantee on its new product. 

Additional prizes being contributed by 

; : : the company are three $100 merchandise 
Sunshine Co. to Give Cutting | certificates to be individually awarded to 
Oil and Pipe-Joint Compound Big Push Contest winners. 

Sterling Brass suggests a retail price of 


A dozen one-gallon cans of Mitee $75 for the Touch-Flo faucets, giving its 
thread-cutting oil and six dozen one-pound total prize a value of $375. 


cans of Mitee pipe-joint compound are the 
prize contributions of the John Sunshine 
Chemical Co., Inc., of Chicago. 

The thread-cutting oil is prepared for 
use with hand tools and power pipe ma- 
chines, Sunshine states, while the pipe- 
joint compound can be utilized for a va- 
riety of piping systems—water, gas, air, 
steam, natural gas, etc. 

The total retail price the Sunshine Co. 
suggests is approximately $57. The com- 
pany adds that it will prepay full freight 
for delivery of the prize to its winner. 








continued... 
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Contest Prizes ..... (continued) 


AllianceWare Is Giving Three-Piece Bathroom Set in White or Color 


A bathtub, double-bowl 
lavatory and water closet 
in white or a choice of 
colors are being contribu- 
ted by AllianceWare, Inc., 
Alliance, O. 

The bathtub, made of 


porcelain on steel, features 








an integral wall guard 
that extends upward an 
inch on the sides where 
it joins the wall to pre- 
vent water from seeping 
over the rim. A wide seat forms the tub’s 
outer rim, and a flat bottom makes it 


suitable for both showering and bathing. 


The double-bow] lavatory, also of por- 
celain on steel, is designed for installation 
with tile, linoleum or Formica counters. 


Another feature is the anti-splash rim. 
The water closet is a close-coupled com- 
bination of vitreous china that performs 
with quiet, self-draining jet action. 
AllianceWare’s suggested retail price 
for the three-piece ensemble is $164.30. 








The Thomas Jackson & Son Co., Read- 
ing, Pa., is giving its new package of 
Rite-Tite twisted jute packing. This in- 
cludes a coil of nine strands in a dis- 
pensing carton, cut lengths of 27 inches 
twisted single strand and a carton of bulk 
cut lengths. 

Jackson says its paeking is used in 
calking cast iron sewer or soil pipe but 
can easily be divided for small pipe work. 


Twisted Jute Packing Will Be 
Thomas Jackson & Son's Prize 





30-Gallon Water Heater Will Be Mor-Flo’s Award 


The Mor-Flo Heater Corp., Cleveland, is contributing its 
Abucite Aluminum “15” automatic gas water heater in the 30- 
gallon size. The “15” signifies the 15-year warranty that the com- 
pany gives to buyers of this product. 

The automatic water heater is constructed of heavy gauge 
aluminum. It has Fiberglas insulation and a special condensation 
evaporator feature. The snap-action Robertshaw Grayson controls 
allow temperature adjustment from 120 to 180F. 

Mor-Flo’s heater has an aluminum finish with chrome trim. The 
raised port burner is of cast iron; the combustion chamber is 
specially aerated and has heat-retaining double doors that may 
be removed for easy access. Stainless steel connections assure 
positive control of electrolysis, Mor-Flo adds. 

The suggested retail price for the water heater is $129.95. 
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Flexible Lavatory Supplies Will 
Be Arbest Manufacturing’s Prize 


The Arbest Manufacturing Co., Phila- 
delphia, is contributing five pairs of flex- 
ible lavatory supplies with angle stops 
and five pairs with elbow compression 
fittings, both for %4-inch copper sweat. 

The supplies include sweat-in tubes de- 
signed to slip over and sweat directly on 
the copper tube rough. Ground joint fit- 
tings connect the 
supplies to the 
shanks of the 
lavatory faucets. 
Also included 
are deep flanges 
that cover the 
sweat-in joints. 

Arbest sug- 
gests a retail 
price of $41.50. 





. 


These Prizes Were Previously Announced 


1958 Motor Truck 


Domestic ENGINEERING is contributing the 
first prize in the Big Push Contest, a 1958 
motor truck. (See pages 84 and 85 for a 
complete description.) 


Complete Kitchen 


General Electric Co., Louisville, Ky., is 
contributing a complete kitchen designed 
especially for a winner of the Big Push 
Contest. (See pages 110 and 111, Septem- 
ber issue.) Called the Domestic Encr- 
NEERING Kitchen, it includes the following: 

1. Fifteen wall and base cabinets to fit 
the contractor-winner’s specifications. 

2. Two glass-fronted cabinets that offer 
handy storage space over work areas. 

3. A 1-hp air conditioner and dehumidi- 
fier installed above the combination wash- 
er-dryer. 

4. A built-in surface cooking unit Hush- 
mounted in a base cabinet. 

5. A combination washer-dryer that goes 
through both operations with a single set- 
ting of the controls. 
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Two Dozen Float 
Valves Will Be 


Given by Romar 


The Romar Manu- 
; facturing Corp., Buf- 
lh. falo, N.Y., will award 
a dozen each of its 
¥ Model 10 and Mode! 11 
Hushflo float valves 
to a contest winner. 
Model 10 is a standard ballcock; Model 11 
is intended for use where anti-siphon 
float valves are required by code. 
Hushflo valves reduce water noise to a 
minimum, Romar states, and fill the tank 
quickly because the valve is fully open 
during the entire filling cycle. Made of 
brass, they fit all standard bottom-fill 
tanks, the company adds. 
The approximate retail price is $95. 











6. A cabinet sink and a single-control, 
deck-mounted faucet with spray attach- 
ment. 

7. A food waste disposer with a top con- 
trol that acts as sink stopper, strainer and 
operating switch. 

8. A de luxe dishwasher that features 
pushbutton opening and closing. 

9. A 12-cubic-foot wall-hung refrigera- 
tor-freezer combination. 

10. Textolite countertop surfacing 
throughout in whatever design the winner 
prefers. 

11. A roll-out, undercounter food freez- 
er that can accommodate 175 pounds of 
food in its two bin drawers. 

12. A built-in, waist-high wall oven with 
the “focused heat” broiler. 


Oil-Fired Boiler 

National-U. S. Radiator Corp., Johnstown, 
Pa., is contributing its new Sunray IV oil- 
fired boiler for hot water or steam sys- 
tems. (Page 91, June issue.) 


continued... 















Contest Prizes ..... (continued) 


Complete Bathroom : 
Universal-Rundle Corp., New Castle, Pa., 
is contributing a complete set of bathroom 
fixtures, including its new Uni-Dial lava- 
tory, complete with fittings. (Page 88, 
June issue.) 


Oil-Fired Boiler 

General-Republic Heating Products Co. 
(Repco Thrift-Master), Philadelphia, is 
awarding a fully assembled oil-fired, ver- 
tical-tube boiler complete with wiring. 
(Page 105, May issue.) 


Kitchen Sink, Faucet, Food Waste 
Disposer and Undersink Cabinet 
American Radiatar & Standard Sanitary 
Carp, New York City, is cantributing its 
Rayal Hostess kitchen sink with single 
lever mixing faucet and foad waste dis 
paser mounted in an wnderink eahinet 
(Page 114, May iaave.) 


Gar Fired, Pereed-Aly Furnace 
Hevant Manufaeturing Co 
ie HIVie @ maeefiped, fopeeroaly fienaee 
(Pawe 111, May leave.) 


Thellahapolia, 


Complete Bathroom 

Kohler Co,, Kohler, Wis, is giving a group 
of three bathroom fixtures complete with 
fittings. (Page 111, July issue.) 


Baseboard Radiation 

Tuttle & Bailey, a division of the Allied 
Thermal Corp., New Britain, Conn,, is 
contributing 90 lineal feet of baseboard 
heating panels with all accessories. (Page 
112, August issue.) 


Complete Bathroom 
Ingersoll-Humphryes Division of Borg- 
Warner Corp., Mansfield, O., is contribut- 
ing a complete set of bathroom fixtures in 
color. (Page 108, May issue.) 


Baseboard Radiation 


Slant-Fin Radiator Corp., Richmond Hill, 
N. Y., is giving 100 linear feet of its new 
34-inch packaged baseboard radiation, in- 
cluding all accessories needed for installa- 
tion. (Page 91, June issue.) 


Baseboard Radiation 

The Hoff Manufacturing Co., Bethany, 
Conn., is contributing 100 feet of its Panel- 
line baseboard radiation with accessories. 
(Page 114, September issue.) 


Complete Bathroom 

Eljer Division of The Murray Corp. of 
America, Pittsburgh, is giving a group of 
three bathroom fixtures complete with 
brass fittings. (Page 104, May issue.) 


Water System 

Tait Manufacturing Co., Dayton, O., is 
contributing a %4-hp Rapidayten Twin 
Champion water system with a 42-gallan 
vertical tank. (Page 8&9, June issue.) 


Cancave Lavatery 

The Case Manufacturing Ca, af Buffalo 
N. Y,, is giving ite eaneave lavatary an a 
anespieee wranght ivan atand, The lava 
tory ia available in 4) ealara and blaek 


and white, (Page 114, duly jaaue.) 


OilPived Beller 

Dunkivk Radiator Corp, Dunkirk, N.Y 
is eonteibuting an oilefived beller (leas 
oontrols) for het water heating systems 
(Page 114, July issue.) 


Baseboard Radiation 

Romaec Industries, Camden, NJ. is 
awarding 64 feet of Suntemp baseboard 
radiation with accessories and a 40-inch 
Vectemp unit, also baseboard radiation 
but intended for installation in limited 
space. (Page 112, July issue.) 


Assorted Heating Products 

Econo Products Co., East Haddom, Conn., 
is giving a hot water circulator, a flow 
valve, three zone control valves and a 
boiler protector. (Page 115, July issue.) 


Assorted Pipe Fittings 

Kuhns Brothers Co., Dayton, O., is award- 
ing a winner $200 worth of assorted pipe 
fittings through the wholesaler of his 
choice. (Page 108, May issue.) 


Prize list continued on page 116 
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Face-to-face with your Kewanee Man, you can explain 
exactly what you want to know. And he’s able to give 
your boiler problems his personal attention, because 
there are enough Kewanee representatives to let each 
man do his job right! Actually, over 300 trained 
Kewanee Men operate from a network of 69 offices in 
48 states—well able to regularly visit smaller towns as 
well as metropolitan centers. 


Your Kewanee Man, for example, keeps up-to-date 
your catalog of Kewanee’s complete line of fire-tube 
steel boilers to 651 h.p. These are the boilers with 
famous “cruising speed” operation . . . the boilers with 
an 89-year record of dependability, ease of maintenance 
and low operating cost. AMERICAN-STANDARD, KEWANEE 
BOILER DIVISION, 101 Franklin Street, Kewanee, Illinois 
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Idealforlaundry, 
cannery, dairy 
or other small 
plant, the Ke- 
wanee Scottie Junior Package is available in six sizes for 
oil or gas... 18 to 65 h.p., 125-150 Ib. wp. 


REWANEE BOILER DIVISION 





Quality protects your investment 


American - Standard 


quality is available at no extra cost 











Contest Prizes ..... (continued) 


Baseboard Radiation 

Schemenauer Manufacturing Corp., Hol- 
land, O., is contributing $200 worth of its 
baseboard radiation complete with acces- 
sories. (Page 114, September issue.) 


Baseboard Radiation 

Embassy Steel Products, Inc., Brooklyn, 
N.Y., is contributing 96 lineal feet of 
baseboard radiation complete with acces- 
sories. (Page 112, September issue.) 


Water Heater 

Clayton & Lambert Manufacturing Co., 
Louisville, Ky., is contributing one of its 
30-gallon Alumilux gas water heaters. 
(Page 92, June issue.) 


Water Heater 


Pennsylvania Range Boiler Co., Philadel- 
phia, is giving its de luxe automatic Brad- 
ford Vitraglas water heater, in a 30-gallon 
size. (Page 90, June issue.) 


Water Heater and Display Signs 

The Crane Co., Chicago, is giving a 30- 
gallon glass-lined water heater and two 
clock-display signs. (Page 114, May issue, 
and page 90, June issue, respectively.) 


Shower Stall 


Fiat Metal Manufacturing Co., Franklin 
Park, IIL, is giving a shower cabinet with 
matching door. (Page 116, July issue.) 


Two Appliance Trucks 


Fairbanks Co., New York City, is donat- 


ing two appliance trucks. (Page 112, May 
issue.) 


Two Bathtubs 


Plumbingware Manufacturing Co., Mid- 
dleville, Mieh., is giving two of its Econ- 
omy porcelain enamel bathtubs. (Page 
114, July issue.) 


Two Closet Combinations and 
Lavatories 

Peerless Pottery, Inc., Evansville, Ind., is 
giving two close-coupled closet combina- 
tions and two 17 by 19-inch lavatories. 
(Page 106, May issue.) 


Shower Door 

The Keystone Shower Door Co., South- 
ampton, Pa., is giving a Key Model show- 
er door. (Page 116, August issue.) 


High-Pressure Oil Burner 

The Carlin Co., Wethersfield, Conn., is 
awarding a high-pressure, gun-type oil 
burner. Controls not included. (Page 
104, May issue.) 


Tankless Water System 

Goulds Pumps, Inc., Seneca Falls, N.Y.., 
is giving a balanced-flow tankless water 
system, (Page 109, May issue.) 


Lead-Melting Equipment 

Insto-Gas Corp., Detroit, is contributing 
complete lead-melting equipment, a blow 
torch and 12% feet of service hose. (Page 
113, September issue.) 


Assorted Vents and Adapter Units 

Maid-O’-Mist, Inc., Chicago, is contribut- 
ing an assortment of hot water heating 
and chilled water cooling system air vents 


and balancing valve adapter units. (Page 
107, May issue.) 


Tri-Level Stainless Steel Sink 
Carrollton Manufacturing Co., Carrollton, 
O., is giving its new tri-level stainless 
steel sink. (Page 105, May issue.) 


Six Pairs of Legs and Towel Bars 

Reed-Cromex Corp., Cleveland, is con- 
tributing six pairs of its Hex-Custom legs 
and towel bars. (Page 114, May issue.) 


Plumbing Brass Fittings 

Price Pfister Brass Manufacturing Co., 
Los Angeles, is giving six assorted faucet 
fixtures. (Page 113, July issue; page 115, 
August issue; page 114, September issue.) 


Faucet, Shower Fixture and Sump Pump 
Milwaukee Faucets, Inc., Milwaukee, is 
giving an Adjusto shower fixture, a sink 
faucet fixture with spray attachment and 
a sump pump. (Page 113, August issue.) 


Prize list continued on page 118 
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flex-i-ble 


definition: easily bent; not stiff; bending without 
breaking; easily managed; willing to yield t 
influence or persuasion 


example: AMERICAN SANITARY FLEXI-SPLY 


Maybe you can think of a better example, but you can’t think of a better time-and- 
labor saver for installations of lavatories, sinks or closets! Flexi-Sply provides a fast, 
leak-proof connection to *% "I.P. or 4%" I.P., with uprights 12”, 20”, 30” and 36” in either 
%” O.D. or 4%" O.D. Flexi-Sply can be ordered with integral brass cone or rubber 


washer and brass friction ring; or, with special sink connection. 


Other profit-makers in the complete American Sanitary line include plumbers’ 


brass goods and fittings... solder fittings for copper ...Con-X-All brass and steel 
fittings for plastic pipe . . . Di-Leco dielectric couplings and unions... Drain Air Gaps 


for automatic dishwashers. Write, wire or phone Abingdon 162 or 172. Location in 
central U.S. means faster delivery. 


WE DISTRIBUTE THROUGH WHOLESALERS ONL 


\\ AMERICAN SANITARY 


MFG. CO., ABINGDON, ILLINOIS 


Over Forty Years 
Leadership In The Piumbing Industry 





il nln Mts Si 


reu’r ALWAYS AHEAO Witte AMERICAN 
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Portable Pump 

Barnes Manufacturing Co., Mansfield, O., 
is giving an electric close-coupled drive 
portable pump. (Page 110, July issue.) 


Sump Pump 

Penberthy Manufacturing Co., Detroit, is 
contributing its Mers-A-Matic sump 
pump, a permanent automatic, portable 
automatic and non-automatic model. 
(Page 114, August issue.) 


Submersible Sump Pump 
Weil Pump Co., Chicago, is awarding a 


submersible sump pump. (Page 109, May. 


issue.) 


Two Dozen Bailcocks 

Rockford Brass Works, Rockford, IIl., is 
giving 24 of its Duck-Bill No-Tone ball- 
cocks. (Page 112, July issue.) 


Sewer Valve and Shock Absorber 

Josam Manufacturing Co., Michigan City, 
Ind., is giving a cast iron backwater sewer 
valve and a water hammer shock absorb- 
er. (Page 114, August issue.) 


Stainless Steel Sink 

Lyon Incorporated, Detroit, is contribut- 
ing its new Disposo-Well stainless steel 
sink, a two-compartment model. (Page 
112, September issue.) 


A Dozen Globe and Gate Valves 
Hammond Brass Works, Hammond, Ind., 
is contributing a dozen each of its No. 400 
globe and 602 gate valves. (Page 106, May 
issue.) 


Laundry Tray Tub 

Triangle Manufacturing Co., Detroit, is 
awarding its laundry tray pump designed 
to drain laundry trays installed below 
sewer level. (Page 115, August issue.) 


Horizontal Water Circulator 

H. A. Thrush Co., Peru, Ind., is giving a 
horizontal water circulator with inter- 
changeable flanges to accommodate four 


sizes. (Page 89, June issue.) 





Contest Prizes ..... (continued) 


Shower Stall 


Spartan Shower Stall Co., Inc., Maspeth, 
N. Y., is giving a shower stall with a 
choice of receptors. (Page 110, May is- 
sue.) 


Dual-Purpose Vise 

Reed Manufacturing Co., Erie, Pa., is 
giving its combination pipe and machin- 
ists’ vise that holds from %& to 3%-inch 
pipe. (Page 112, September issue.) 


Shower Cabinet 

Cutler Metal Products Co., Camden, N.J., 
is awarding its Craft Champion shower 
cabinet, complete with adjustable shower 
head, self-draining soap dish, shower cur- 
tain and rings. (Page 113, August issue.) 


Oil Filters and Humidifiers 


General Filters, Inc., Novi, Mich., is con- 
tributing six fuel oil filters and two warm 
air furnace humidifiers. (Page 116, Au- 
gust issue.) 


Two Zonvalves 

Heat-Timer Corp., New York City, is giv- 
ing two of its new Zonvalves, which may 
be used on both steam and hot water sys- 
tems. (Page 113, September issue.) 


Laundry Tub 
Wessels Co., Detroit, is contributing a 
Wesglas laundry tub, made of Fiberglas. 


It is mounted in a white enamel cabinet. 
(Page 113, May issue.) 


Cutting Oils and Specialties 

Sulflo, Inc., Elizabeth, N.J., is giving a 
package of cutting oils and assorted 
plumbing specialties. (Page 113, July 
issue.) 


Assorted Valves, Air Eliminators 


Gorton Heating Corp., Cranford, N.J., is 
awarding an assortment of vapor equaliz- 
ing valves and air eliminators that are de- 
signed for steam heating systems. (Page 
113, September issue.) 


Prize list continued on page 120 
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Youngstown 
steel pipe 






... Gives Long, Maintenance-Free Life to 
Radiant Heating Installations 


Youngstown Steel Pipe was installed by National Heat- 
ing Co. in this 60-unit development of Modern Builders, 
Inc., both of Cincinnati, Ohio. ‘ 








Specify Youngstown and secure these 
7 Points of uniform goodness 


uniform ductility uniform wall thick- 
uniform lengths ness and size 
uniform threading uniform strength and 
uniform weldability toughness 


uniform roundness and straightness 














THE YOUNGSTOWN SHEET AND TUBE COMPANY 


Manufacturers of Carbon, Alloy and Yoloy Steel 
General Offices - Youngstown 1, Ohio 
District Sales Offices in Principal Cities 
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Modern residential developments—like this 60-unit 
project off Cincinnati's Winton Road—demand only 
the most modern heating facilities. So, to afford these 
new homeowners warm, draft-free rooms of equalized 
temperatures, invisible radiant heating systems utiliz- 
ing Youngstown Steel Pipe were installed. 

For years Youngstown Steel Pipe has been specified 
by leading architects as well as progressive plumbing 
and heating contractors for its dependability and long 
life. That’s because it’s made of only the finest steel 
by steelmen with over half-a-century of steelmaking 
knowhow. All Youngstown operations from ore min- 
ing to finish threading are closely quality-controlled 
to give you the best piece of pipe obtainable any- 
where. Why not make Youngstown your specification 
for long, trouble-free installations? 

For additional information or service, contact your 
local Youngstown distributor—or phone our nearest 
District Sales Office, today. 











Contest Prizes ..... (continued) 


Laundry Tray 

E. L. Mustee & Sons, Inc., Cleveland, is 
contributing its de luxe laundry tray that 
has a 20-gallon tub mounted in a steel 
cabinet. (Page 114, August issue.) 
Bubble Stream Shower Heads 
Wrightway Engineering Co., Chicago, is 
making a prize of a dozen de luxe aerating 
shower heads. (Page 116, July issue.) 


Complete Powder Room 

Sentry Sanitary Corp., Mannington, W. 
Va., is giving fixtures for a complete pow- 
der room—-a closet combination and a 
lavatory. (Page 114, July issue.) 


Sump Pit Covers 


Zoeller Co., Louisville, Ky., is contribut- 
ing a set of six aluminum sump pit covers. 
(Page 112, July issue.) 


Closet Floats 

Ayling & Reichert Co., Toledo, O., is giv- 
ing six dozen water closet floats, called the 
No-Sol. (Page 113, July issue.) 


Plumbing Brass Goods 
Sterling Faucet Co., Morgantown, W. Va., 
is awarding a three-valve diverter, a pop- 
up bathtub drain and a lavatory centerset. 
(Page 110, May issue.) 


A Dozen Cans of Swif Solder 


Hercules Chemical Co., Inc., New York 
City, is giving a dozen 1-pound cans of its 
new Swif Solder. (Page 105, May issue.) 


Faucet Aerators 

Melard Manufacturing Co., New York 
City, is giving a dozen male and female 
self-cleaning faucet aerators. (Page 112, 
May issue.) 


A Set of Wrenches 

Erie Tool Works, Erie, Pa., is contributing 
a set of five heavy-duty Pipemaster 
wrenches ranging from 6 to 24 inches. 
(Page 111, July issue.) 


Plumbers’ Special Packing 
The Flexrock Co., Philadelphia, is giving 
12 spools of its Plumbers’ Special Packing. 
(Page 116, July issue.) 


Tempering Valve 

Lawler Automatic Controls, Inc., Mount 
Vernon, N. Y., is giving a thermostatic 
tempering valve. (Page 107, May issue.) 


Pressure-Temperature Relief Valve 
McDonnell & Miller, Inc., Chicago, is giv- 
ing a combination pressure-temperature 
relief valve for hot-water tanks. (Page 
109, May issue.) 


Air-Scoop 
Taco Heaters, Inc., Cranston, R. IL, is 


contributing a chrome-plated air-scoop. 
(Page 113, May issue.) 


Exposed-Deck Faucet 

Michigan Brass Co., Grand Haven, Mich., 
is giving its de luxe 8-inch exposed-deck 
faucet with swinging, rounded spout. 
(Page 111, May issue.) END 


How wholesalers can get behind the Big Push in remodeling 


WHOLESALERS who recognize the vital 
role the Big Push can play in helping 
them and their customers to bigger profits 
in remodeling can be co-sponsors of the 
Big Push Contest too. To lend their sup- 
port, as the manufacturers contributing 
the prizes listed above have done, whole- 
salers may give between $10 and $25. 
These contributions will be combined into 
certificates that winners may redeem in 
merchandise at their suppliers. 


The following wholesalers are already 
giving their support to the Big Push 
campaign as contest co-sponsors: Ameri- 
can Plumbers Supply Co., Toledo, O.; 
Busser Supply Co., Lewisburg, Pa.; Dolan 
Supply Co., Troy, N. Y.; Foster Supply 
Co., Inc., Pensacola, Fla.; J. J. Koepsell 
Co., Sheboygan, Wis.; M Supply Co., Bay 
City, Mich.; Moran Supply Co., Chicago; 
Plumbers’ Supply Co., Inc., Louisville; 
Reeves-Wiedeman Co., Kansas City, Mo. 
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CONTRACTOR ASSNS. ... 


Nov. 10-15—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Lauderdale Beach 
Hotel, Fort Lauderdale, Fla 


Nov. 16-18—RACCA—Annual 
vention of the Refrigeration and Air 
Conditioning Contractors Assn.; Drake 
Hotel, Chicago 


con- 


. 


Jan. 13-15 (1958)—NARDA—Annu- 
al convention of the National Appli- 
ance and Radio-TV Dealers Assn.; 
Conrad Hilton Hotel, Chicago 


Jan. 27-29 (1958) —ASHAE— Annual 


CONTRACTOR ASSNS.... 


Jan. 20-23 (1958)—lIllinois—Annual 
convention of the Illinois Assn. of 
Plumbing Contractors; Hotel Pere 
Marquette, Peoria. 


Feb. 10-12 (1958)—Ohio—Annual 
convention of the Ohio State Assn. of 
Plumbing Contractors; Onesto Hotel, 
Canton. 


Feb. 13-15 (1958)—Minnesota—An- 
nual convention of the Minnesota 
Assn. of Plumbing Contractors; Hotel 
Nicollet, Minneapolis. 


Feb. 21-22 (1958)—Kansas—Annual 
convention and exposition of the Kan- 
sas Plumbing and Heating Contractors 
Assn.; Jayhawk Hotel and Topeka 
Municipal Auditorium, Topeka. 


Mar. 10-11 (1958)—Nebraska—An- 
nual convention of the Nebraska 
Plumbing and Heating Contractors 
Assn.; Lincoln Hotel, Lincoln. 


Mar. 19-20 (1958)—Maine—Annual 
convention of the Maine State Assn. 
of Plumbing Contractors; Eastland 
Hotel, Portland. 


National 


meeting of the American Society of 
Heating and Air-Conditioning Engi- 
neers; Penn-Sheraton Hotel, Pitts- 
burgh, Pa 


May 20-23 (1958)—MCAA—Annual 


convention of the Mechanical Con- 
tractors Assn. of America; Hotel Am- 
bassador, Los Angeles 

June 30-July 3 (1958)—NAPC— 76th 


annual convention and exposition of 
the National Assn. of Plumbing Con- 
tractors; Pan Pacific Auditorium, Los 


Angeles. (Note these are new dates: 


dates were originally announced as 
June 23-26.) 
State 


Apr. 17-19 (1958)—Indiana—Annual 
convention of the Indiana Assn. of 
Plumbing Contractors; Hotel Severin, 
Indianapolis. 


Apr. 17-19 (1958)—Iowa—Annual 
convention of the Iowa Assn. of 
Plumbing Contractors; Blackhawk 


Hotel, Davenport 


Apr. 18-19 (1958)—Virginia—Annu- 
al convention of the Virginia Associ- 
ated Plumbing and Heating Contrac- 
tors; Hotel Roanoke, Roanoke 


Apr. 24-26 (1958)— Washington 
Annual convention of the Associated 
Plumbing and Heating Contractors of 


Washington, Inc.; Davenport Hotel, 
Spokane 
May 1-3 (1958)—Michigan—Annual 


convention of the Mich'gan Assn. of 


Plumbing Contractors; Pantlind Hotel, 


Grand Rapids. 


May 6-8 (1958)—California—Annu- 
al convention of the Associated 
lumbing Contractors of California: 


Statler Hotel, Los Angeles 





WHOLESALER ASSNS. 


Oct. 23-25—CSA—Annual meeting 
of the Central Supply Ass: Palmer 
House, Chicage 


ACRW Annua meet 
Conditioning and Re 
Sheraton Ho 


Nov. 16-18 
ing of the Air 
frigeration Wholesaler 


tel, Chicago 


NHACWA—Fal or 
National Heatir and 
Wholesaler Ass! 


Chicago 


Nov. 18-20 
vention of the 
Air Conditioning 
Hots 


Morrison 

Jan. 20-21 (1958)—-PHWNE—Annua 
convention of the Plumbing and Heat- 
ing Wholesalers of New England; Ho 
te] Statler, Bostor 


(1958)—W DA—-Annua 
Wholesale Distribu 
Hotel, San Antonio 


Feb. 20-22 
convention of the 
xs Assn.: Gunter 
Tex 


tr 


(1958)—-SWA—An 
convention of the Southern 
Assn.: Palm Beach Bilt- 
Palm Beach, Fla 


Mar. 30-Apr. 1 
nual 
Wholesalers 
more Hotel 


Apr. 9-11 (1958) CSA Spring 
meeting of the Central Supply Assn 
Palmer House, Chicago 

Apr. 13-15 (1958)—-MAWA—Annual 
convention of the Middle Atlantic 
Wholesalers Assn.; Chalfonte-Haddon 


Hall, Atlantic City, N. J 


MANUFACTURER ASSNS. 
Oct. 3-5—PEI—Annual 


meeting ol 


the Porcelain Enamel Institute; The 
Greenbrier, White Sulphur Springs 
W. Va 

Oct. 7-9—AGA—Annual convention 
of the American Gas Assn Kiel 
Auditorium, St. Louis 

Oct. 13-15—FCI—Fall meeting of 


stitute West- 
N. Y 


the Fluid Controls I 
chester Country Club, Rye, 
Oct. 15-18—CIPH—Annual 
tion of the Canadian Institute of 
Plumbing & Heating; Seignix 
Montebello, Que., Canada 


conven 


ry Clut 


Oct. 17-18—NADFPM—25th 
versary meeting of the National Assn 
of Domestic and Farm Pump Manu- 


i Hotel 


iacturers 


anni 


Sherman Chicago 


Oct. 24—PHIB 


the Plumbing 


Annual 


Heating 


meeting of 


and Industries 


3ureau; Palmer House, Chicago 
Nov. 1-2—AHLMA—Annual meet- 
ing of the American Home Laundry 
Manufacturers Assn.; Mayflower Ho- 
tel, Washington, D. C 

Nov. 11-15—NEMA—Annual meet- 
ing of the National Electrical Manu- 
facturers Assn.; Traymore Hotel, At- 


lantic City, N. J 
(Please turn to top of page 156) 
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=~ ‘CRV’ CONSOLE UNIT 
















The Dunham-Bush ‘CR’ line of year ‘round 


room air conditioners is available in cabinet 







or recessed models; vertical or horizontal models; 
combination water cooling and heating coils; 
combination direct expansion and 


steam coils; three control kits. 


Mark of Dependability... 


IN AIR CONDITIONING ¢ REFRIGERATION «+ HEATING 


Members of the Dunham-Bush family have been serving the air 
conditioning, refrigeration and heating industries for an amazing 
total of 167 years. 

This more than a century and a half of heat transfer experience 

is your assurance of dependable products. 

And you can depend on theman behind the product...the Dunham-Bush 
sales engineer. He's ever available... near your town . .- to assist 
you. His technical skills aid you in three great industries. as 


May we send him your way to talk about the "CR" line and other 
great dependable products by Dunham-Bush! 


For One Source—One Responsibility, look to... ee 


Dunham -Bush, Inc. 
WEST HARTFORD 10 e CONNECTICUT e« U.S. A 
MICHIGAN CITY, INDIANA °* MARSHALLTOWN, IOWA * RIVERSIDE. CALIFORNIA * UTICA, NEW YORK 
SUBSIDIARIES 


 heat-x/) HEAT-X, INC. pnwam suse DUNHAM-BUSH (CANADA), LTD. BRUNRER THE BRUNNER CO. yyrwem-mesy| DUNHAM-BUSH, LTD. 
BREWSTER, N.Y TORONTO, CANADA = GAINESVILLE, GA. LONDON, ENGLAND 
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COMBINATION ADJUSTABLE “TY” FITTINGS AND CARRIERS 
| Leh, | 
















L-1564-SD 





| 
| 
| L-1574-S 
| 
| 
| 


L-1614-SD 





L-1614-S 





L-1584-SPD 


L-1584-SP 
L-1574-TS 


KEEP THE FIXTURES OFF THE FLOOR! 


Blake engineered design “TY” fittings and carriers sup 


ee 


Blake Carriers for Wall Type port wall type closets independent of the wall, providing 
~—_ Fixtures Include: sanitary and easily maintained rest rooms. A compact, 
4 efficient assembly of component parts requiring a min- 





v¥ CLOSETS imum of space, Blake “TY” fittings conserve valuable 

¥ LAVATORIES building area and insure proper waste line pitch 
u prof I 

¥v URINALS e Horizontal or vertical installations « Single or double 

Vv SINKS applications « Screw pipe or soil pipe « Syphon-jet or 

V HOSPITAL LAVATORIES blow-out closets « Single installations or for batteries 

¥ HOSPITAL SINKS For complete information on all Blake combination 


TY “Cener _—*W- STERILIZERS 


adjustable “TY” fittings and carriers, mail coupon. 





AN URINAL .~ 
s/ | } | =, CARRIER | HOFFMAN SPECIALTY MFG. CORP., 1700 W. 10th St 
» Dept DE-10, Indianapolis 7, Indiana 


Please send me catalog No. 22 on Combination “TY” Fittings and 


Blake Division 


HOFFMAN SPECIALTY MFG. CORP. 
1700 WEST 10th STREET, INDIANAPOLIS 7, INDIANA 
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New Products 





(Continued from page 78) 

Relay—10-Contact Size 

Square D has added a new model 
to its line of 10-ampere relays. This 
unit is 10-contact 
size, with a maximum of 6 normally 
and 4 normally closed or 8 
and 2 


available in a 


open 


normally open normally 
closed contacts. The relay measures 
3 All models 


5 in. high by 3 in. wide. 
have identical hole di- 


mounting 





mensions to permit interchanging. 
Manufacturer: Square D Co., 
4041 N. Richards St., Milwaukee 12. 


Submersible Pumps 
A series of 50-hp submersible 
pumps for water ‘wells has been 


added to its line by Sumo Pumps. 
The 8-in. models deliver capacities 
to 420 gpm and total heads to 600 





ft. The 10-in. series, with pump di- 
ameters of 9¥%-in. in 15, 30 and 50- 
hp sizes, delivers up to 640 gpm. 
The pumps are made of stainless 
steel and and feature a 
close-coupled pump and motor ar- 
rangement. The entire unit is sus- 
pended on the end of the discharge 
pipe. 

Manufacturer: Sumo Pumps, 
Inc., 23 Brown House Rd., Stam- 
ford, Conn. 


bronze 


Westinghouse Unveils 1958 Refrigerators, Ranges 








A line of nine refrigerators and 
six electric ranges has been an- 
nounced for 1958 by Westinghouse. 
The refrigerators feature an auto- 
matic cold injector that chills food 
quickly and offsets cold loss from 
door openings. Other features in- 
clude automatic defrosting and sep- 
arate freezers, door magnets, ice 
cube servers, serving tray shelves 
and 12-position shelf arrangements. 
There are 55 possible color combi- 
nations. All models have the com- 
pany’s “square” styling to conserve 
space. Sizes range from 16 down to 
9.1 cu. ft. All six models in the 
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electric range line have four plug- 
out surface units and two plug-out 


tubular oven heaters. The line 
consists of three series of two 
ranges each, with one 40-in. and 


one 30-in. model in each series. The 
models feature a -in. flexible 
gasket made of glass fibre which 
surrounds the oven opening and 
seals against the oven door to lock 
out disturbing air currents and lock 
in the heat radiated by the oven 
heaters. 

Manufacturer: Westinghouse 
Electric Corp., Electric Appliance 
Div., 246 E. Fourth, Mansfield, O. 





Warm Air Furnaces 

Three series of warm air furnaces 
for residential and small commer- 
cial applications have been intro- 
duced by Thatcher Furnace. One 
series is oil-fired and designed for 
horizontal installations. It can be 
ceiling-suspended or installed in 
crawl spaces. Four models are of- 
fered in this series, all combining an 
oil burner and a specially designed 
heat exchanger. A second series is 
designed for the mass housing mar- 
ket. This series is gas-fired and is 
designed for vertical installations. 
The units measure 67 in. high and 
23 in. square. The third series con- 
sists of vertical oil-fired models for 





installation in utility rooms or other 
small spaces of basementless homes 
Measurements are the same as the 
second series. 

Manufacturer: Thatcher Furnace 
Co., Center St., Garwood, N.J. 


Flaring Tools with New 
Hard Finish 

Imperial Brass has announced 
that hard “tool chromium” is now 
being used to form the finish on its 
flaring tools. The manufacturer re- 
ports that tests indicate the tool 
chromium reduces torque require- 
ments for flaring by as much as 55 
percent. Other features include 
production of a more highly fin- 
ished face to insure tighter fits and 





reduce the possibility of tearing the 
flare face. 

Manufacturer: The Imperial 
Brass Mfg. Co., 1200 W. Harrison 
St., Chicago 7. 

(Continued on page 136) 
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The complete line 


YARDLEY K 


KRALASTIC* 






for 

150-Ib. 
working 
pressure...yet 
cosTs 

NO MORE! 










Used more 
because it does more 


Here’s the fastest-moving line on the market today. 
And for good reason. Yardley, pioneer of improvements in 
plastic pipe, with its complete line of K pipe and precision 
molded fittings, offers everything you need to install for less 

. and install to Jast. 

Yardley K is made of Kralastic, one of the toughest 
of all plastics. It has outstanding impact, burst and collapse 
strength; excellent weathering ability; sufficient flexibility to 
follow contours. It resists a host of chemicals. 


S.W.P. and I.P.S.:K-Pipe 

Yardley K pipe is available in 75-100-150-lb. pressure 
rating and standard 40 and 80 I.P.S. in every size from 14 in. 
to 6 in. Can be supplied with plain ends, coupled one end or 
with male and female adapter. Random lengths, 20 ft. 


For deep wells and jet pumps 


K-80 and prejointed K-150 are for use as drop and tail 
pipes in deep well settings and jet pumps, exceptional for 
multi-stage jet pumps. Provides pumping water levels in excess 
of 200 ft. or regulator valve pressures to 100 Ibs. K-150 is 
supplied in packaged convenient 10 ft. lengths with a threaded 
male and female adapter. 


Precision molded fittings 


Included are tees, ells, adapters, couplings, flanges and 
bushings in all necessary sizes. Fittings for joining cement to 
cement or with male and female iron pipe thread to meet all 
conditions. 


Cement welds 


Just one man with a paint brush can cement-weld K 
pipe to insure strong, leakproof joints. K pipe can be easily 
cut to length with a hacksaw. No threading is necessary. 






MAIL THE COUPON FOR 
COMPLETE INFORMATION 














APPROVED FOR DRINKING Yardley Plastics Co. 
WATER vi 

gusdeaitendned 142 Parsons Ave., Columbus 15, Ohio | 

NATIONAL SANITATION = | 

FOUNDATION | Please send details on the complete line of Yardley K | 

| pipe and fittings to: 

| | 

| 

; Name ——s | 

| Company___ — | 

| | 

| EE 

: City_ as Zone State | 

a | 
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New Products 





(Continued from page 130) 

Dishwasher-Washer Control 
A continuous drive control that 
can switch from one cycling stage 
to the next in five seconds has been 
developed by General Electric for 
controlling operations of automatic 
washers and dishwashers The con- 
trol measures 1% in. thick and can 
position. It 
wide by 3% in. 


be mounted in any 
measures 534 in. 
Three reduction 
with a 


high gears are 


combined one-piece cam 


Packaged Water Chiller 


Heat-X has introduced an 
cooled packaged water chiller for 
use in residential air conditioning 
systems. The unit is furnished 


alir- 


bY 
¥ 
4 
{ 
4 
; 
| 





complete with 2, 3 or 5-hp com- 
pressor, air-cooled condenser, in- 
ner-fin water chiller, heat exchang- 
er and The 
cabinet is finished in a blue alumi- 
num paint, permitting installation 
indoors or outdoors. 


necessary controls. 


Manufacturer: Heat-X, Inc., 
Brewster, N.Y. 
Water Mixing Valve 

A thermostatic water mixing 


valve designed to provide a wider 
range of temperature selection in 
automatic washer-dryer units has 
been introduced by Detroit Con- 
trols. Purpose of the valve is to en- 





able manufacturers to design auto- 
matic washer-dryers with five tem- 
peratures in addition to one auxili- 
ary temperature for operation of 
the dryer condenser or accessories. 
The valve features a hot water 
solenoid, a mixed water solenoid 
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that controls up to 11 circuits. The 
cam is made of molded plastic with 
a low water absorption character- 
istic. It provides a mechanical trip- 
switch for automatic door, soap 
dish, or other operation. Wiring is 
enclosed and the one-piece termi- 
nals are designed to prevent “hot 
spots” and burned places on the 
terminal board. 

Manufacturer: General Electric 
Co., One River Rd., Schenectady 5, 
& 


and a cold water solenoid that pro- 
vide the five temperatures. These 
water to the 
washing machine system, while the 
auxiliary solenoid gives cold, warm 


solenoids control 


or hot temperatures for dryer o1 
auxiliary operation. 

Manufacturer: Detroit Controls, 
Div. of American-Standard, 5900 
Trumbull Ave., Detroit 8. 


Pliers with Protective Touch 
Pliers designed to insure a pro- 
tective touch when applied to soft 


metal and decorative-finish nuts 





n 


have been developed by P & C Tool. 
The pliers are available with nylon 


or brass facing, and either facing 
can be rapidly screwed on. The 
tools are made of alloy steel with 
polished chrome finish. They weigh 
just under 1 lb. Length is 11% in. 
and jaw openings range from %4 to 
2% in. There is an adjustment 
every 6 in. in the jaw openings 
and a cam bolt that locks the pliers 
in the desired opening size. 
Manufacturer: P & C Tool Co., 
P. O. Box 5926, Portland 22, Ore. 


Low-Pressure Switch 

Bacharach Industrial Instrument 
has developed a_ low-pressure 
switch for controlling or signaling 
small pressures, vacuums or differ- 





ential pressures. It is designed to 
control movement of roll-type ai 
filters, pressure regulation of gas 
boosters, switch operation of dam- 
pers, blowers, gas-fired heaters and 
for similar low-pressure control, 
signaling applications 
The switch can be mounted in any 
position and requires 1 in. of head 
It fits into an area of 3% by 
7% in. Since there is no flow 
through the sensing element, con- 
necting tubing may be as small as 
1 inside diameter. The switch 


safety or 


room. 


s in. 


Je PRESSURE SWITCH 
PrT TSBURGM 678 





is engineered for use on AC and 
DC up to 110 v. 

Manufacturer: Bacharach Indus- 
trial Instrument Co., 200 N. Brad- 
dock Ave., Pittsburgh 8. 


Multi-Stage Jet Pump 

A multi-stage jet pump available 
as a factory-assembled package has 
been announced by Red Jacket. 
The pump is designed to produce 
up to 1350 gph and to reach pump- 
ing depths to 160 ft. It is available 
with 12, 30 and 42-gal. tanks and 
features a shutoff 
cock. It is engineered for self-prim- 
ing and rapid connection. Bronze 
impellers with 4-volute diffusers 
and brass wear rings help reduce 
friction and aid in delivering in- 


brass service 





creased capacities of water. The 30 
and 42-gal. models may be installed 
vertically or horizontally. Tank 
saddles included in the packaged 
units are designed to fit either type 
of installation. 

Manufacturer: Red Jacket Mfg. 
Co., Box 270, Davenport, Ia. 

(Please turn to top of page 142) 
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THE BIG NEWS COMES FROM YOUNGSTOWN KITCHENS 
aE SEE 


NEW 
IDEA i 
ADVERTISING: 


{mm ae \Wad 








ea, 


on 
Youngstown Kitchens 


big 30’ 
Jet- Tower 
Dishwasher 


works for you | CLEAN UP TIME? LESS THAN 10 MINUTES WITH 
YOUNGSTOWN KITCHENS BIG 30’ DISHWASHER 





aw By 











« $299.95 DIVISION OF American-Standard 


Name (@ aporess city @ 


Sif 


* 





; ‘ i ‘ i Ae — 
i ZS We ey} x4 af This FULL COLOR Advertisement in Better Hom 
. Wine “a and Gardens (November) spearheads a nev 
© _— = national campaign. BACKED BY A BIG FREE 
: - , PROMOTION PACKAGE, this advertising SELLS 
SELLS, SELLS,the Big 30” Jet; Tower Dishwashe) 
that cleans up to 200 dishes in every load with no 
pre-rinsing. Ask your distributor for your Dish 
washer promotion package. 

TIE IN... Don’t miss this opportunity to make 
sales when holiday entertaining puts more customers 
in the mood for this work-saving kitchen appliance 

Check your Distributor or write to Youngstown 
Kitchens, Dealer Dept. DE-10. Salem, Ohio for infor- 
mation on new easy payment plan. It lets you offer 
any Youngstown Kitchens unit for No Money Down 
36 months to pay! Also available in Canada 


— 








pivision OF American-Standard 


SALEM. OHIO 
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New Products 





(Continued from page 136) 

Heating Calculator 

A slide-rule calculator designed 
to simplify computations of com- 
bustion efficiency has been devel- 
oped by F. W. Dwyer. The scale is 
set at the stack temperature at 
which the furnace or boiler is op- 


erating. The fuel classification on 
the calculator is then selected and, 
opposite a corresponding CO. con- 
tent, combustion efficiency of the 
unit is shown. The back of the cal- 
culator shows relationships of draft, 
CO, content, stack temperature and 
smoke in a properly functioning 
heating system. The plastic cal- 
culator is offered free. 

Manufacturer: F. W. Dwyer Mfg. 
Co., P.O. Box 373, Michigan City, 
Ind. 


Downflow Furnace 

A downflow blower furnace for 
residential and small institutional 
applications has bzen introduced by 
Fraser & Johnston. The gas-fired 


a 


¥ 





unit is offered in 35,000 and 45,009 
Btu sizes and may be installed in 
conjunction with existing units to 
augment heating output. Both mod- 
els measure 8 by 2734 by 60% in. 
Manufacturer: Fraser & Johnston 
Co., 1900 17th St., San Francisco. 


Packaged A-C Line 

A line of packaged air condition- 
ing equipment for residential and 
commercial applications has been 
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developed by Drayer-Hanson. The 
units, equipped with matched coils, 
condensers and 
available in 2, 
Free-blow or 


compressors, are 
3 and 5-ton ratings. 
duct 
and water-cooled styles are option- 
al. Other features include hermet- 
ically sealed compressors, rubber- 
mounted blowers, relief 
valves, multi-circuit copper tubing, 
aluminum fins and shell-coil con- 
struction in the condenser receiver. 
On commercial units, a four-way 
air deflection grille and front door 
permit air discharge in all direc- 
tions. 

Manufacturer: Drayer-Hanson 
Div. of National-U.S. Radiator 
Corp., 3301 Medford St., Los An- 
geles 63. 


models in air 


safety 


Baseboard Radiation Line 

A line of baseboard radiation for 
use with hot water heating systems 
has been announced by Continental 


Mfg. The baseboard features rec- 
tangular aluminum fins that allow 
the 34-in. copper tube to expand 
and contract without noise. Brack- 
ets for installation can be located 
where desired and snapped into 
place. Other features include tele- 
scoping splice pieces and a knob- 
operated damper. It is offered in a 
“multiple-length series” to permit 
covering wall widths from 36 in. 
upward without cutting the enclo- 
sures in the field. 

Manufacturer: Continental Mfg. 
Co., P.O. Box 4048, Baltimore 22. 


Water Pressure Kit 

A water pressure analyzer kit 
designed for solving field problems 
that involve pressure and flow rates 
has been developed by F. E. Myers. 
Among the problems that can be 
solved by use of the kit are pres- 
sure drop across a water condition- 
er, water carrying capabilities of 
piping systems, pump performance, 
locating obstructions in piping sys- 
tems and checking a water system’s 
ability to backwash a water con- 
ditioner. The kit includes a brass 






adapter coupling, street tee, bush- 
ing, pressure gauge, three flow con- 
trol regulators and hose fitting and 
gasket. ‘The flow control regulators 
are in 214, 4 and 6 gpm sizes. An 
1115 flow 


available. 


gpm controller also is 
Manufacturer: 

& Bro. Co., 

land, O 


The F. E. Myers 
249 S. Orange St., Ash- 


Wall Hydrants 
A series of wall hydrants de- 
signed to eliminate the possibility 


of freezing during the winter has 





been developed by Mansfield Sani- 
tary. The units control the water 
supply through a valve seat lo- 
cated within the building at the end 
of an The hy- 
drants constructed of copper 
One model is supplied 


extra-long stem. 
are 
and brass. 
with an adapter end suitable fo1 
4-in. female sweat or '-in. IPS 
male thread connections. A second 
unit has a 34-in. IPS thread outside 
and a %-in. IPS thread inside 
Other features include threaded 
brass valve retainers and positive- 
seal valve seat washers. 

Manufacturer: Mansfield Sani- 
tary, Inc., Perrysville, O. 


Humidity Controller 

A controller for delivering con- 
stant humidity air has been devel- 
oped by Universal Dynamics. The 
the 


unit is designed to maintain 





relative humidity level within plus 
or minus 4 percent in an air or gas 
stream. It is composed of a sensing 
element, control system and modu- 
lating device, all integrally mount- 
ed, and is for use with dehumidi- 
fiers, humidifiers and air condition- 
ers. Sizes range from 20 cfm up. 

Manufacturer: Universal Dy- 
namics Corp., 1441 19th St., N., Ar- 
lington, Va. 

(Please turn to top of page 148) 
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in your business with 
drive! 





WHAT A BREAK FOR PLUMBING AND HEATING 
CONTRACTORS! For the very first time in book 


form, Chase has collected all the information 
on “HOW TO BE A PRIME CONTRACTOR.” Writ- 
ten in down-to-earth terms, this big 20-page 
sales manual is loaded with valuable tips on 
preparing bids...working with sub-contrac- 
tors... arranging financing... soliciting new 
jobs. For any plumbing and heating contrac- 
tor who wants his share of the $5-6 billion 
dollar remodeling market, this is a “must.” 


CHASE SELLING AIDS go hand-in-hand with 
Chase national advertising. Be sure to get 
your HOME LIFELINES display materials, 
newspaper and radio ads for your own use, 
direct mail letters and free give-away folders 
Order them now...use them...they’re your 
LIFELINES to profit! 





YOURS FREE from your Chase wholesaler! 


Chase 2 


BRASS & COPPER CoO. 


SUBSIDIARY OF KENNECOTT COPPER CORPORATION 
WATERBURY 20, CONNECTICUT 





, The Nation’s Headquarters for Brass, Copper and Stainless Steel 
Atlanta Baltimore Boston Charlotte Chicago Cincinnati Cleveland Dallas Denver Detroit Grand Rapids Houston Indianapolis Kansas City, Mo. Los Angeles 
Milwaukee Minneapolis Newark New Orleans New York (Maspeth, L.1.) Philadelphia Pittsburgh Providence Rochester St.Louis San Francisco Seattle Waterbury 
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New Products 





(Continued from page 142) 
Laundry Appliance Line 
Easy Laundry Appliances 
announced a line of four automatic 
washers, six automatic dryers and 


has 


one washer-dryer combination in 
its 1958 line. The three electric and 
three gas dryers are matched in de- 
sign and construction as pairs to the 
three top-of-the-line washers. One 
washer features a special filter en- 
gineered into the lid for full-time 
filtering of lint, grit and sediment. 
The this model 
consists of a load control selector, 


control center on 


five wash and three rinse tempera- 


ture controls, a fabrics indicator 
and a timer dial. Paired to this 
washer is a dryer with a five- 


temperature selection dial to pro- 


Flaring Tool Set 

A flaring tool set designed for 
rapid flaring of large-diameter tub- 
ing has been developed by Schaul 





Mfg. 


soft 


For operation, copper or other 
inserted into the 
forged steel sizing bar. The self- 
centering then tapped 
with a hammer, forming the flare. 
The set accommodates 3, 1%, 58, %4 
and 7g-in. tubing. 

Manufacturer: The Schaul Mfg. 
Co., 6300 Roland Ave., Cleveland 


27 


tubing is 


piston is 


Baseboard Radiation 

A line of baseboard radiation de- 
for high Btu ratings per 
lineal ft has been announced by 
Radiant-Ray. Redesigned enclosure 


signed 





and fin-tube proportions, supple- 
mented by a damper vane that zon- 
trols air currents, account for in- 
creased ratings. When used as a 






heat, 
“wash-and-wear”’ 


including a 
setting plus 
warm, low and high selections and 
a “fluff and tumble” setting for dry- 
ing without heat. The washer- 
dryer combination measures 27 in. 
wide and 36 in. high. It features a 
self-illuminated control panel and 
a front-opening porthole door with 
waist-high door latch. A second 
washer with matched dryer closely 
follows the top-of-the-line models. 
The third series is designed for the 
mass housing market; it also has the 
the 


vide choice of 


automatic features of models 
mentioned previously. 
Manufacturer: Easy Laundry 
Appliances, Div. of The Murray 
Corp. of America, 919 N. Michigan 


Ave., Chicago. 


damper, the vane is closed by the 
touch of a finger. The baseboard is 
shipped nonassembled, permitting 
delivery in 1%, 3, 4, 5, 6 and 8-ft 
lengths. This permits ordering the 
exact amount of radiation 
given job. 

Manufacturer: Radiant-Ray Ra- 
diation, Inc., P. O. Box 64, Newing- 
ton, Conn. 


for a 


Power Ditch Digger 

A power ditch digger that weighs 
under 100 lbs and can be operated 
by one man has b2en introduced by 





Moist-O-Matic. The machine cuts 
ditches from 1 to 3 in. wide and 7 in. 
deep at speeds to 1800 ft per hr. 
Dirt is piled on one side of the ditch 
only to facilitate backfilling. When 
equipped with accessories, it bores 
under driveways, walks, roads, etc., 
at speeds to 15 ft per min. Cutters 
are offered in 1, 2 and 3-in. widths 
and are interchangeable in the field. 
The motor is 2%4 hp. 

Manufacturer: Moist-O-Matic, 
Inc., 1795 Massachusetts Ave., Riv- 
erside, Calif. 





Bath Enclosure Line 


A line of bathtub enclosures, 
shower doors and corner enclosures 
been announced by Andrea 
Mfg. The units feature top suspen- 
rolling nylon 
bearings and a chrometone finish 
De luxe models are designed with 
an adjustable header, a floating ac- 
track and made with %:-in. 
hammered glass. All models 
made of heavy-gauge extruded 
aluminum and incorporate splash 


has 


sion doors, roller 


tion 


are 





sills. 


drainage 
They are available in a variety of 
decorative glass motifs. 


and _ leak-resistant 


Manufacturer: Andrea Mfg. 
Corp., DeForest Ave., Amityville, 
Lae. I. %. 


Chrome Bathroom Accessories 

A line of chrome bathroom ac- 
cessories featuring a snap-fastener 
to lock the fixture to the wall 
bracket has been announced by 
Autoyre. Included are recess- 
mounted soap dishes, towel bars, 
hooks, toothbrush holders and 
soap dish-grab bar combinations. 


The latter two are offered with 
screw holes or in the “L” type for 
cement mounting. The = snap- 


fastener features a built-in spring 
that locks the fixture when it is 


pressed to the mounting bracket. 
To release it, a small nail is insertec 






under the bracket, unfastening the 
spring catch. 

Manufacturer: The Autoyre Co., 
Subsidiary of Ekco Products Co., 
221 N. LaSalle St., Chicago. 

(Please turn to top of page 154) 
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FOSTORIA Mode! C Dynapump 


“high head” water circulator 









lower equipment costs! The improved 





Model C Dynapump is establishing a new concept in 






modern wet heat economies! By increasing flow 





and reducing system temperature drop, Dynapump 






will increase the heat output from a given amount 





of radiation as much as 15%. 







reduce installation costs! The unmatched 





high head performance ol Dynapump permits 





further economies in piping sizes ind in simplified 






layouts, too, Dynapump is easier to install 






- In any position 





cut costly “callbacks”! Entirely new 





standards in de pr ndable opel ition and noise-free 





performance are offered through new Dynapump 






engineering Dy hnapump has no be arings to lubricate 








no shaft seals to leak... no spring couplings to re place ! 


Write for detailed information. 


~~ a 
‘her 


=, 
THE FOSTORIA PRESSED STEEL CORP. 






Pump Division * Fostoria, Ohio 






New Products 





(Continued from page 148) 
Water Heater Line 
A line of glass-lined and galva- 
nized water heaters in sizes from 
30 gal. up has been announced for 
1958 by M. M. Hedges. Higher Btu 


inputs than previous models and a 





series of color combinations are 

among the features of the line. 
Manufacturer: M. M. Hedges 

Mfg. Co., Inc., 700 E. Main St., 


Chattanooga, Tenn. 


Packaged Cast Iron Boiler 

A cast iron oil-fired boiler that is 
shipped equipped with circulating 
pump and all controls has been an- 
nounced by Richmond Plumbing 
Fixtures. The oil burner is also 
mounted and completely wired to 
provide a completely packaged 
unit. A tankless water heater is 
flange-mounted in a top side por- 





tion of the front boiler section. A 
series of integral-finned copper 
tubes for rapid heat absorption is 
attached to the cast iron plate. Ca- 
pacities are 445, 610 and 765 sq ft 
water (net). 
Manufacturer: Richmond 
Plumbing Fixtures Div. Rheem 
Mfg. Co., Box 111, Metuchen, N. J. 


Volume Air Controller 
A constant volume air controller 
for mixing units used on high-ve- 
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locity double-duct 
air conditioning systems has been 
developed by Johnson Service Co 
The unit is engineered to provide 
constant distribution 
through unit of a 
maintaining a constant flow pattern 
within 


high-pressure 


volume air 
every system, 


each conditioned space. 
Since the controller is pre-set for 
the 
manual 


Constant 


delivery, 
eliminated 


desired rate of ai 
balancing is 


air delivery also 


volume 





eliminates variations in sound lev- 
els 
Manufacturer: Johnson Service 


Co., 507 E. Michigan St., Milwaukee 


Humidifier Valve 
A valve for humidifiers 
Skuttle 


levels 


use on 
has been announced by 
Mfg. When rising 
force the float upward the valve 


water 


closes and the valve-jet moves into 
a resilient seat. This seat prevents 
sealing the valve. A 
inside diameter of the 

retainer permits easy 
sliding action and allows the two 
parts to pass without sticking or 
catching during the interchange. 
The valve can be set for any water 


leakage by 
tapering 
valve-seat 





level and remains set despite water 
pressure changes. The float is made 
of glass. 

Manufacturer: Skuttle Mfg. Co., 
Milford, Mich. 


Shutoff Valves 

A series of shutoff valves featur- 
ing a flexible O-ring seal made of 
synthetic rubber has been intro- 
duced by Anderson Brass. The 
units can be adapted to pressure up 









to 500 psi for handling fuel oil, gas- 
Both 


valves illustrated are designed fo1 


oline, air, water, coolants, etc 


fuel oils. The model at lower left 
features an angle design to permit 
installation directly to oil tanks 
and drums. The other model has a 
inlet and outlet, al- 


3g-in. 


l4-in. 





lowing direct connections to un- 
dersides of fuel oil tanks and fuel 
oil filters. 

Manufacturer: Anderson Brass 
Co., 100 St. Campbell Ave., Detroit. 


Formed Fittings Line 

A line of formed fittings that pro- 
vide an additional straight length 
on lightwall stainless steel pipe in 
process piping systems has been 
Speedline. Pipe 
joints are made by welding, braz- 


announced by 





ing, soldering or flanging. The ad- 
ditional length permits increased 
accessibility, particularly on the 
inside of a bend. It also provides 
clearances for the at- 
tachment of insert flanges on one 
or all ports of formed fittings. 
Manufacturer: Speedline Stain- 
less Steel Fittings Div., H. T. Potts 
Co., 504 Erie Ave., Philadelphia 34. 


necessary 


Bathroom Accessory Set 

A six-piece chrome-plated set of 
bathroom accessories has been an- 
nounced by Standard Steel Cabinet. 
The set includes two 18-in. towel 
bars that fit conventional stud spac- 
ing, a surface-mounted soap dish, 
combination glass and toothbrush 
holder, tissue holder and a robe 
hook. Each set is shipped individu- 
ally packaged. 

Manufacturer: Standard Steel 
Cabinet Co., 3701-15 Milwaukee 
Ave., Chicago 41. END 
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No 631 
i” Center Set Lavatory 


Fitting with Pop up 


First Line 
Quality 
IN 


LAVATORY CENTER 
SETS 


& LEGANTLY simple modern desigt 
casy to keep clean and always in good tast 
Snap action sure seal pop up mechanisn 
yuickly assembled and adjusted 

Waste plug is completely removable tor 
thorough cleaning 
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od can helf 


assemble stcm and gland 
Only G 


naieer eesenae 
Democracies: shite 





THE INDIANA BRASS CO., INC. 


FRANKFORT INDIANA 
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Heating, air conditioning and 
ventilating catalog. Firm’s water 
chillers, air conditioners, air han- 
dling units, heating units, ventilat- 
ing equipment and shelving for 
residential, commercial and indus- 
trial applications are listed in 32- 
page catalog. Also contains a front 
cover index, 14 tables of condensed 
performance data and capacities 
and styles. 

Available from: 
La Crosse, Wis. 


The Trane Co., 


Unit heater booklet. In 26 
pages, booklet describes firm’s line 
of unit heaters. Contains illustra- 
tions and tables. Also describes 


construction details and applica- 


xe, 


_Unit Heaters 





tions of a new line of commercial 
and industrial models. 

Available from: Westinghouse 
Electric Corp., Sturtevant Div., 200 
Readville St., Hyde Park, Boston. 


Thermostatic and control bul- 
letin. Four-page, two-color bul- 
letin lists firm’s line of accessories 
for electric thermostats and limit 
controls. Contains detailed draw- 
ings and diagrams of thermostat 
cases, devices for adjusting tem- 
perature controls, mounting 
brackets and stuffing boxes. 

Available from: Robertshaw- 
Fulton Controls Co., 110 E. Otter- 
man St.. Greensburg, Pa. 
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e Trade literature reviews 


GOOD READING 


Bathroom planning and decorat- 
ing booklet. Discusses new trends 
in bathrooms with particular em- 
phasis on decorative effects achieved 


| 
The Now Trend in Bathrooms | 





ov vuwanenr @ avwere 





through the use of color-matched 
fixtures. Written in easy-to-under- 
stand language and illustrated in 
full color, the booklet serves as a 
planning guide for new and remod- 
eled bathrooms of all sizes and loca- 
tions within the home. 

Available from: Universal-Run- 
dle Corp., P.O. Box 960, New Castle, 
Pa. 


Food waste €isposer catalog. 
Three-color, four-page catalog 
contains cut-away diagrams illus- 
trating liquefying action of firm’s 
food waste disposer. Describes oth- 
er construction features and lists 
installation procedures and other 
technical data. 





Available from: Waste King 
Corp., 3300 E. 50th St., Los Angeles. 


(Please turn to page 159) 





Convention Dates 


Manufacturer Assns .. . 


(Continued from page 125) 


Nov. 18-21—ARI—10th Expositior 
of the Air Conditioning and Refrig- 
eration Industry sponsored by the Ai 
Conditioning and Refrigeration Insti 
tute; International Amphitheatre, Chi 


cago 


Nov. 18-22—NWAHACA—Annua 
convention of the National Warm Air 
Heating and Air Conditioning Assn 
Morrison Hotel, Chicago. 


Dec. 1-4—NSPI—Annual conventior 


and exposition of the National Swim- 


ming Pool Institute; Shamrock-Hiltor 
Hotel, Houston, Tex. 


Jan. 19-23 (1958)—NAHB—Annual! 


convention and exposition of the Na- 
tional Assn. of Home Builders; Conrad 
Hilton and Sherman Hotels and the 
Coliseum, Chicago. 


Jan, 22 (1958) —NIWKC— Winter 


meeting of the National Institute of 


Wood Kitchen Cabinets: Sheraton 
Hotel, Chicago. 
Mar. 31-Apr. 2 (1958)—GAMA 


Annual meeting of the Gas Appliance 


Manufacturers Assn.; The Greenbrier 


White Sulphur Springs, W. Va 


Apr. 14-16 (1958)—LIA— Annual! 


meeting of the Lead Industries Assn.: 
The Chase Park Plaza 
Louis. 


Hotel, St 


May 4-7 (1958)—LPGA— Annual 


convention and trade show of the 
Liquefied Petroleum Gas Assn.; Con- 
rad Hilton Hotel, Chicago. 


May 7-11 (1958)—WACIA—Confer- 


ence and exhibit of the Western Ai 
Conditioning Industries Assn.; Shrine 
Exposition Hall, Los Angeles. 


May 11-14 (1958)—CBRA—Annual 


meeting of the Copper and Brass Re- 
search Assn.; 
Springs, Va. 


The Homestead, Hot 


June 9-13 (1958)—OHI—Annual 


convention and exposition of the Oil- 


Heat Institute of America; Coliseum 


and Park Sheraton Hotel, New York 
City. 


June 23-26. (1958)—SMI—Fifth Na- 


tional Store Modernization Show of 


the Store Modernization Institute; 
Coliseum, New York City. END 


Looking for letterhead ideas? 
see page 45... 
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BURKS 


‘Super-Turbine Pumps 
Quickly Regain 
Their Prime 


Super-Turbines do not air bind. They 
quickly regain their prime even if low 
capacity or gaseous walls let air into 
the line. Burks Super-Turbines pump 
water, air, or a mixture of both to full, 
usable water system pressures. They’re 
fully automatic 


Easier Installations Save Your Time 


Burks Super-Turbines don’t need graded 
lines nor extra-deep ditches. These 
powerful pumps pull good capacity 
through dips and humps in the line — 
even extreme overhead loops caused by 
deep basement floors 


More Sales From Less Inventory 


Use the same Super-Turbine models for 
either shallow or deep well jobs — with- 
out mechanical change in the pump. 
(In shallow well systems they deliver 
good capacity from suction lifts as 
great as 28 feet!) 


Exclusive Impeller 
Is Selling Advantage 


Because each blade in the 
single impeller accelerates 
in a “multiple-stage” action, 
Super-Turbines give instant 
full pressure response. They deliver 
good capacity throughout the entire 
rated pressure range. This means 
. long years of service 
because a Burks never 
works under strain. 











See your wholesale distributor 
“3 or write for further information. 


e DECATUR PUMP COMPANY : 
© 33-£ ELK STREET © DECATUR, ILLINOIS $ 
SOSSOHSSESOOSSSSOSSOOOSSOES 
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Good Reading 


(Continued from page 156 
Tool catalog. 


log is a condensed version of firm’s 


Eight-page cata- 


tool line catalog, prepared for the 
plumbing, heating and air 
tioning industry 
lustrated 
and 


condi- 
tools i® 


Among 


are angle heads, Saws 


attachments, boring sets and 
portable bits 

Available 
beck, P.O 


Rutze- 


Calif 


from: Price & 
Box 30, Hayward 


Oil burner control brochure. De- 
scribes firm’s burner-mounted pri- 
mary control for oil 
Outlines features of the 


burners 


product 


“ Burne 


foal 




















— >\\ / . 
D / man 7 ° 
(2) } (SD) \ . 
Sl hh \U « )| \ 4 Mineral deposits don’t collect to 
; = = — e clog water passages and reduce capa- 
@ city. You're not faced with call-backs 
® to explain a pump that doesn’t furnish 
$ top capacity. Heavy cast bronze sur- 
@ rounds all pumping activity the 
© alll re educer ill bronze 
ali-bronze rue I a 
= i eller b the only moving part) © 
am @ impeller ! I . 
Fr @ ... and the fully enclosed all-bronze @ 
4 diffuser (<« - 
4 Versatile And Easy To Install 4 
@ haere eaters t a @ Burks HV-Pumps are installed horizon- ¢@ 
. tally or vertically either directly 4 
@ over the vell or offset, without me- e 
} ’ ! » ghafien 
and contains wiring diagrams : chanical change : se them for shall ° 
~ . ‘7 = — . " or deep wells am conversion 18 ecasy 1 e 
Available from: General Con © cached. Guall aed aeneask: ae 
trols Co., 801 Allen Ave., Glendale, © pumps fit int e quarters and adapt © 
Calif. . to almost any location, 4 
. , + 
@ Competitively Priced e 
Roof ventilator bulletin. Revised ° Centrifugal Design, But .. . ° 
bulletin now includes description e@ HvV-Pumps are fast priming... wont 6» 
c . ’ . , @ air bind and handle air so well e 
of firm’s direct-drive centrifugal i whee caine cane ike aaa aan a 
roof ventilator and belt drive sizes $ ii heir new mechanical seal re- $ 
up to 60-in. diameter wheels @ quire idjustment. Motors have built- 
. . ® in overload protection and automatic ® 
Gives features, construction de- ° ° 
: . . ( 
tails, ratings, performance data ° a ey : 
and dimensions on both belt drive > = Helps You Sell . 
and direct-drive units. Recom- 4 gS Straight channels in the HV- § 
mended specifications are also giv- ° Pump eg ler thr why ese ° 
in greater volume and torce 
en. Back page lists company rep- + to the cam-like outer rim. © 
° i . 
resentatives e@ There, “Kam-Action” controls the tur- 
» a } a he water fin is 
Available from The Peerles 4 ulence and « . ts th - r flow. Thi 2 
~ ° yr . improved centrifugal action gives 
Electric Co., 1401 W. Market St., ? , good capacity at higher © 
Fan and Blower Div., Warren, O e; pressures and eliminates ©@ 
4 any need for multiple 4 
Tes’ ” mpellers on ordinary © 
Unit heater booklet. Sixteen- . ae oe a 
page photograph album contains . 4 
pictures of installations of firm’s 4 ° 
overhead gas-fired unit heaters e ° 
: 7 . 
Shows commercial and industrial ° ~ 
: : 4 
applications in all parts of the : 4 
country. Back cover lists current ° ° 
users. ° ) See Loong pp rae rr ° 
: cf —- t °. ther information 
Available from: Thermobloc Se > 
4 7 
; a ate a. 86© radov . 
Div., Prat Daniel Corp., 2 Meado ° DECATUR PUMP COMPANY : 
St., South Norwalk, Conn @ 33-F ELK STREET DECATUR, ILLINOIS » 
(Please turn to page 161) SOSSSSSSSSSSSESSSSSESESESES 
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",. [t's Safe, Boss... 
)| Don't Need To Watch 
It... Won't Jam” 































Patents 
Applied for 


*K Automatically Stops 
Threading After Standard 
Length Thread Is Cut 


Power drive threading is safe and 
easy with this new 4PJ—no more 
watching of either die stock or 


le drive! 4PJ can’t jam—drive pin- 
Drive with ion kicks out automatically after 


Universal Drive 
Shaft operates 
4PJ Threader on 
2%” to 4” pipe 
held in Tristand 
Chain Vise, 

all RimnID j 
products. 


full thread is cut. Extra-easy to 
handle . . . mistake-proof work- 
holder, no bushings . . . fully en- 
closed gears ... RIZMID most- 
for-your-money — Buy new 4PJ 
at your Supply House! 















New Fell seal > 


Geared Threader 


jAM- PROOF 






The Ridge Tool Company, Elyria, Ohio, U.S.A. 


LIGHTWEIGHT 
PARTICLES 


Br * Wetteay 
CUTTINGS 


Patent Num. 2,722,372. 
Other Patents Pending. 


THE 
WORLD'S 
MOST EFFICIENT POWER EXHAUSTER 


... for industry... for institutions ... for residences 


*& NO MOTORS, FANS OR BEARINGS IN EXHAUST LINE 
% NEEDS NO STACKS % ACID RESISTING VITREOUS ENAMEL FINISH 


FOR INDUSTRY, Quickdraft excels in venting 
paint booths ... abrasives ... corrosive gases... 
noxious fumes ... high temperatures and moisture. 
Its blower operates in clean or outside air. It elimi- 
nates down-time for cleaning and replacing fan 
blades. It improves industrial’ venting and reduces 
maintenance costs! 

FOR INSTITUTIONAL AND COMMERCIAL 
BUILDINGS, Quickdraft efficiently vents heating 
plants, water heaters and incinerators at roof level. 
It saves the cost of building unsightly tall stacks. 
FOR RESIDENCES, Quickdraft makes low, cold 
and erratic chimneys function. On and off with the 
fire, Quickdraft maintains constant draft required 
for efficient and economical combustion of all fuels. 
It eliminates pulsating or chattering, puffing, smok- 
ing and sooting. 

SEND FOR QUICKDRAFT ENGINEERING 
DATA ON YOUR VENTING OR HEATING 
APPLICATIONS ... TODAY. 


IMPORTANT NOTICE 


In addition to standard acid resisting vitreous enamel 
finish, all Quickdraft units are available in No. 316 
Stainless Steel or in rigid Polyvinyl Chloride for with- 
standing highly corrosive gases. With static pressures 
up to 12-inches, Quickdraft is ideal for materials 
handling applications 


THE 
Quickdraft 


CORPORATION 


P. O. Box 87-G @ Canton 1, Ohio 


N-558-QD 
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Good Reading 


(Continued from page 159) 
Shower cabinet catalog. Fight- 
page, two-color catalog features 





of vitreous porcelain enamel 
chower cabinets. Contains informa- 


tion about porcelain enamel finish, j k a. i 
data on bases, shower doors and any way you oo at it! 
accessories. Also contains up-to- — 
date information about firm’s 
shower cabinets. 

Available from: Vitreous Steel 
Products Co., 2727 Woodhill Rd., 
Cleveland 4. 


Modine Gas Unit 
Heaters are years 
ahead in styling 


National Plumbing Code Hand- 
book. This handbook is based on 
and interprets by illustration and 
explanatory remarks the general 
scope and intent of the American 
Standard National Plumbing Code, 
ASA A40.8-1955. The book is di- 
vided into three parts: a national 
plumbing code section, a supple- 
ment to the code and a technical 
section. First part contains defini- 
tions, general regulations, materials, 
joints and connections, traps and 
cleanouts, interceptors and back- 
water valves, plumbing fixtures, 


hangers and_ supports, indirect Modine is years 


waste piping and specitl wastes, 


water supply and_ distribution, ahead in long- 


drainage system, vents and venting, a a J “4 , 

. “oInc } n sto ¢ ; r ‘ . 
storm drains, inspection, tests and life efficiency Lg pa 
maintenance. The second section ' 
describes individual water supply, 


fi i 
individual sewage disposal system, FAST, UNIFORM HEAT t t 


Here’s superb styling, sturdy construction, un- 
beatable performance. Stainless steel burners 
and stainless or aluminized steel heat ex- 
changers and direct-fired tubes assure quick 
heat . . . long-lasting, economical service. 
And Modines are up to 50% lighter, cost less 
to ship and install. Fight sizes are available 
from 25,000 to 310,000 Bre. For natural, 
mixed, LP and LP-air gas mixtures. 
















air gaps, backflow preventers, Direct-firing of each heat ex- t 5 t ' , 
drinking fountain standards, sizing changer tube assures quick, 
the water supply system, guide on uniform heat distribution. ae i J . ' 
administration, mobile home stand- 

ards and mobile home parts stand- TROUBLE-FREE OPERATION 





ards. In the technical section is a Large, knife-sharp stainless 
discussion of building drainage sys- steel ports resist lodging of 
tems, demand and discharge rates of dirt and scale 
plumbing fixtures, design loads for 
plumbing systems, capacities of IMPROVED COMBUSTION 
plumbing stacks in buildings, ca- Hooded combustion air inlets 
pacities of sloping drains, venting below each burner tube im- 
of building drainage systems and prove efficiency . . . minimize 
strength of buried conduits under flame disturbance. 
earth loads. 

Available from: McGraw-Hill cc \ 
Book Co.. Inc.. 330 West 42nd | 4 + | Complete details are contained in Bulletin 656-A 


Get your copy by calling the Modine representative listed 
in your classified phone book or use the handy coupon 


Street, New York City 36. 


Boiler bulletin. Four-page illus- 
trated bulletin describes firm’s 











prt tt tcsssssss== amoahoway 
packaged automatic boilers for | MODINE MFG. CO ; 
steam or hot water heating and ' 1502 DeKoven Ave., Racine, Wis : 
hot water service. Printed in two , ; ich ne Geen ceo a Gian Ot ' 
colors, the bulletin shows both oil " s = . ; 
and gas-fired units. Also lists fea- TL pj Nome : 
tures, dimensions, weights and rat- PY Pinal B Firm ' 
Available from: Orr & Sem- : 
bower, Inc., Box 1138, Reading, Pa. MANUFACTURING COMPANY ~~ ae. me samnee’ 
(Please turn to page 162) wre we wenn enn nn nn nn nnann-! 
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A drill masonry faster 
and easier 


"7 With 
ie NEW 


SA. SUDDEN DEPTH 
DRILLS 


Neu 44° spiral 
New. wide flute 


New narrow land 
provide a smooth path for 


IMPROVED, AUTOMATIC 
DUST EJECTION 


for maximum drill speeds 
and a clean hole with 
no blowing out 


New V4" shank on 


3/g"', 7/16'', and 1/2" drills.!/2'' shanks 
on sizes from 1/2" to 11/2". 


SUDDEN DEPTH 





~ 
>” 
5 
> 


PA with the famous 
SIZES 
AVAILABLE diamond hard 
a Spiral Flute > 
pe el A +4 CARBOLOY 
3/16" to %"; Ve" 
~~ Straight TIP 

Flute 
Sizes 1%”, 1%", 
1y". 


THE PAINE COMPANY, 9 Westgate Road, Addison, Ill. 
9 


The Best Craftsmen Always Take pAINE S 





162 






Good Reading m 


(Continued from page 161) 

Air conditioning and distribution 
booklet. Four-page, two-color 
letin describes combined applica- 
tion of electronic temperature 
trols and air distribution products 
Contains photographs and cl 





Baeetee-COlLmanm COMPAHY 





showing typical installations and 

how the installations work. 
Available from: Barber-Colma: 

Co., 1215 Rock St., Rockford, II 


Heat exchanger cost booklet. De- 
sign and costs booklet provides 
rapid analysis of comparable costs 
of standard condenser tube ar 
firm’s shell and tube exchange 


a DESIGN AND COST 
\ COMPARISON 
OF MEAT EXCHANGERS 


USING WOLVERINE TRYUFIN 





pe | WoLyasime vues 


Covers both general and specif 
applications. 

Available from: Wolverine Tubs 
Div. of Calumet & Hecla, In 
Guardian Bldg., Detroit 26. 


Gas boiler bulletin. Four-pag 
bulletin describes firm’s line of gas- 
fired heating boilers for use wit! 
natural, manufactured and mixed 
gases. Contains list of capacities 
and dimensions for the nine sizes 
in the line. Illustrations show th: 
unit jacketed and unjacketed. 

Available from: Portmar Boil 
Co., Inc., 193 Seventh St., Broo 
lyn, N. Y. 

(Please turn to page 164) 
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Upgrade your kitchen business 












with PO | R ci R E For Submersibles 


WELL-MADE 
PRESSURE GAUGE 
TAPPING is a Must! 









This unique feature 







TANKS 


HAVE PRESSURE 
GAUGE TAPPING! 


guarantees 








easy, speedy 


hookup with 


Overt oC 
them premium in 
everything but 
Price 


































E> ed 





HEAD SEAM 


Give yourself a selling edge, give your customer a BACK-UP sia 4 \ 
better value with Polar stainless steel sinks — a product UNDER PRESSURE 

superiority that you can quickly see, easily feel and 
readily demonstrate. 





POLAR sinks are deep drawn — provide solid, 
one-piece construction free from all cracks that 
might harbor bacteria and encourage leaks. 


fo. POLAR sinks are turned down on all four sides 
ae — an added operation that provides an extra 
Ss) measure of rigidity. 


(ey eet ey KE oh c 


_ 


. ; Pv, 
ae J© POLAR sinks have a machine polished interior — RIGID 
j=” 


provide a lustrous finish second to none. 


Ve 


SURE WELDED” 


I 
5 POLAR sinks are heavily undercoated to make 
/ 
a 


them extra quiet. SHELL SPUDS 


cleaning easy. 


‘\ 
| \ \ POLAR sinks are made of heavy gauge nickel 
bearing stainless steel. 


“ 


| iN POLAR sinks have rounded corners to make 


+ owe a’ 


/ 
i POLAR sinks are flanged to fit Hudee frames to 


make installation a fast-running job. BOTTOM SEAM 


POLAR sinks are priced to make you highly BACK-UP WELDED | 
competitive. 


Feature for feature, dollar for dollar, you'll find more 
product leadership, more selling power packed into 
Polar Ware than in any other line in the field. Write 
for an illustrated specification bulletin and the name of 
the wholesaler in your area who dis- 

tributes these first quality sinks. 


Polar Ware Company 


‘4900 LAKE SHORE ROAD, SHEBOYGAN, WIS 
Merchandise Mart Chicago 54, Room 1455 


"413 Lexington Ave. "123 $. Sente Fe Ave. etal Coating Corporation 


New York 17, N. Y los Angeles 12, Calif 


Offices in Other Principal Cities “Designates office and warehouse 1215 WEST 37th STREET @ CHICAGO 2, ILLINOIS 











loo, p 
Ok For THE WELL-MADE . 





See your dealer or write 
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Good Reading 


(Continued from page 162) 
Masonry drill catalog. Ten-; 
FO K 0 N LY two-color, pocket-size booklet 


scribes firm’s line of masonry d 
Lists case histories of the prod 
application by plumbing and h 


MANY USERS ARE SAVING THOUSANDS OF ing contractors. Contains illus 


tions of various models and a dr: 
D 0 LLA te S | N M ETA L C U TTl N G C 0 EBS ! ing showing various components 

Available from: Termite Dr 
Inc., 99 N. Lotus Ave., Pasad 
Calif. 


Plumbing fixture sales catalog. 
Eight-page folder describes met! 
ods firm uses to promote its prod- 
ucts in commercial, industrial and 





abing |f—— 
saa a . = E. 
— ie — Here's how 
| Universal -Randic 


ot mx oe «Promoting the sale 
‘Sonal = of Doiambiag fixtures 
e for YOUR commercial 
No. 14 Beaver Abrasive Cutoff—$540 : No. 20 Beaver Abrasive Cutoff—$995 ieteobites suit beatin! castes 


OTHER BEAVER ABRASIVE CUTOFF MODELS ‘sees to 


Any-Angle Cutoff @ Wet Cutoff @ Hi-Boy Cutoff @ Oscillating-Head Cutoff @ Trailer os — <- 
Mounted Cutoff (gas and electric driven) 


LOOK AT THESE FABULOUS CUTTING TIMES! es 


institutional market. Reprints of 

trade ads are included, in addition 

4 to a display of magazines covering 

markets of importance to whole- 

salers as well as retail trade. Als 

points up ways wholesalers and 

2 Cold Rolied— 5”x5”x56” Angle— 3” Cast Iron Pipe— contractors get support through di- 

a 12 seconds Caccents rect mail, radio and TV, publicity 

display and personal contact pro- 
gramming. 

Available from: Universal-Run- 

dle Corp., P.O. Box 960, New 
Castle, Pa. 











3” U Channel— 
4 seconds 


1)” Aluminum Bar * ‘ 
A nae —2 seconds Furnace bulletins. Two four- 
4” Steel Pipe at a 


45° Angle— 12 seconds page, two-color bulletins describe 
firm’s gas and oil-fired hi-boy and 
lo-boy furnaces. The bulletins 


—e 
stress the consumer’s point of view 
O C) such as what does he want: wher 
does he want it? Both bulletins 


” and 114” Copper 1” Formed Mild 1” Stainless Tubing— show the variety of places where 


ubing—I second Steel—3 seconds ee out Seeee 1 second the furnaces can be installed. 
Extrusions—1 to 3 seconds Available from: Armstrong Fur- 
Send us samples of the tubing you wish cut. Sample cuts of your material will be nace Co., 851 W. Third Ave 
returned to you with a time study and recommendations. We also invite you to visit Columbus, O. 


our plant and see the different Beaver Abrasive Cutoff models in use. 





Hermetic water chilling catalog. 
CAN'T TELL HAVE A CUTTING Revised catalog contains data 01 
#7 ALL HERE! BEAVER OR THREADING new sizes and combinations of au 
PROBLEM? tomatic hermetic water chilling 
facts on all PIPE ToOLs Let Our Engineering units for air conditioning and re 
<a) Nc. Research Department frigeration systems. Contents in 
Beaver Machines! Sy 273- eee DANA AVE. ‘ . : 
Fr WARREN, OHIO help you solve it. clude information on operatior 
general features, lubrication, selec 


Write for latest 
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capacities, water pressure 
{ heat transfer data, control 
system, roughing-in dimensions, 
piping and mechanical engineering 
S| cifications. Consists of 64 pages. 

\vailable from: The Trane Co., 
La Crosse, Wis. 


Refrigeration brochure. High- 
lights firm’s facilities, engineering 

ipabilities and diversification in 
the refrigeration field. Describes 
complete range of company’s prod- 
uct line as well as an actual refrig- 
eration cycle unit illustrating where 
the variety of products are used. 

Available from: Wolverine Tube 
Div. of Calumet & Hecla, Inc., 
Guardian Towers, Guardian Bldg.., 
Detroit 26. 


Valve catalog. Describes, in 136 
pages, firm’s line of bronze and 
iron body valves. Includes gate 
valves, swing check valves and 
solder-end globe valves with drain 
Also discusses piping layouts. Con- 
tains a table of equivalent resist- 
ance of valves, fittings and bends; 





and charts for rational solution of 
pressure drop for liquids and gases. 
Available from: Fairbanks Co., 
Catalog Dept., 393 Lafayette St., 
New York City 3 END 


Sales Aids 


Convector, Baseboard Display 

A three-color display for its resi- 
dential, institutional and eommer- 
cial convector and baseboard heat- 
ing equipment has been announced 
by Embassy Steel Products. The 
display, which illustrates the firm’s 
fin tube heating element, can be 
used as a floor, window or counter 
piece. 

Issued by: Embassy Steel Prod- 
ucts, Inc., 890 Stanley Ave., Brook- 
lyn 8, N.Y. 

(Please turn to page 166) 
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Progress 





CONFESSIONS OF A 
HEATING CONTRACTOR 


a e 
Built-up boilers used to bog me down 25S" in a 


pile of parts. Fuss and cuss all the time! Qi) 


Assembly be te | — what a headache! Completing 


a manufacturer’s job on my time, on my own money. 


\. F> 
~ 


Then happy day! I discovered Progress 


—Progress packaged boiler, I mean. No more 


bogging down with built-up boilers. One 


our Sale] aie sen 
source OS . . . one responsibility. Seo 


A complete, ready-to-operate boiler delivered to the 


, —- 
job. "= Saves up to two full days’ \ 4 % 


installation time. Progress boilers are full-fire factory 


tested. A, Field starting service Aé' )) 


costs me nothing and my customers are 100% 


satisfied. ep! 
satisfiec "; gum 


moral: 
To make progress 


SELL Progress-- 


Heating wholesalers coast to coast are now delivering 7 sizes 
to 2,010,000 Btu. This complete range covers all types of 
commercial heating needs. Oil, gas and combination oil/gas 
fired models for greatest fuel economy. To make profits 
and progress in your business — sell Progress — America’s 
leading boiler value! sa fi 


See your neorest 

qualified cooperative 

wholesaler NOW, or write 
CLEAVER-BROOKS COMPANY 


Dept. L, 333 E. Keefe Ave 
Milwaukee |2, Wisconsin 










Cleaver-Brooks ; 
Cleaver #') Brooks 


Built exclusively for commercial heating by 
Cleover-Brooks — originators of self-contained boilers 


Pockaged Boiler 





w. 


THERE I@ A | DIFFERENCE | 


IN BEATS 





Sperzel makes the DIFFERENCE 





the only complete line of modern plastic 
seats that won't burn, slam, chip, stain or corrode. 


(hoarse from 88 different models 
of Sperzel plastic toilet seats. 
Commercial models . . . industrial 
models ... residential models. 
Specific seats for specific jobs. 

Solid-plastic lifetime seats. Won't 
stain or burn, warp or chip. Sperzel 
seats — with exclusive Sperzel self- 
sustaining hinge that adjusts itself 
daily. Seat finish won’t fade, hard- 
ware won't corrode. 

These Sperzel features make the 
difference for anyone who sells or 
installs seats .. . make Sperzel the 
best seat buy on the market today. 

Find out all about these years- 
ahead seats—now! Write today for 
the new Sperzel planner catalog 700, 
Or contact your wholesaler. 


For Finest Plastic Seats... 





EXCLUSIVE SPERZEL 
SELF-SUSTAINING HINGE 











Sperzel plastic hinge 
cover seals out acid, 
dirt and moisture. 
Prevents corrosion! 


Self-sustaining hinge 
holds seat at any de- 
gree of arc. Stainless 
steel hinge bolts as- 
sure perfect, lifelong 
hinge functioning. 


Plastic seal prevents 
corrosion. Spring- 
loaded boit main- 
tains constant ten- 
sion... . adjusts self 
daily. Prevents loose, 
wobbly seat. Can't 
come loose. 











S: 


cOMPAN Y 
Minneapolis, Minnesota 








Sales Aids 


(Continued fro page 16 


Sales Promotion Package 
A sales promotion p 

cluding 14 items ranging 

outdaar signs ta mate 


designed ta increa 


tp h oantractars ta the pul 
heen annauneoed hy | e { 
large Uivminated sian vat ¢ 





colors, a poreelain enameled 
and outdoor Plexiglas letters in t 
colors form the outdoor part of | 
package. For use inside the s! 
there are clock-sign combinati 
with picture inserts, wooden si 
letters and store hour decals. A 
included are imprinted match fo 
ers, price card stands, price stick« 
and imprinted stationery. Fo: 
the-job identification, the pron 
tion package offers truck deca 
job signs and labels. 

Issued by: Crane Co., 836 §S 
Michigan Ave., Chicago 5 


A-C Film, Comic Book 

A film and companion comic boo! 
that serve as a sales promot 
package for year-round air condi; 
tioning in homes is being offer: 
to contractors and wholesalers 
Armstrong Furnace. The film 
noncommercial and is designed f 
showing to lodges, clubs, etc. Th 
comic book is for distribution afte 
the movie is completed and is slant 
ed to remind the consumer of th 
product he saw described in th« 
movie. The film runs 22 min. Th 
book is 24 pages. Both are in ful 
color. 

Issued by: Armstrong Furna 
Co., 851 W. Third Ave., Columbu 
8, O. 


Heating, A-C Booklet 

A consumer booklet published b 
National-U. S. Radiator is designe: 
to help contractors explain heating 
and air conditioning to prospective 
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Heating and 
Conall Water for 
Round Comfortable 
oKiet 


ners Titled 
ning with 
Living 
includes full-color u 


written inh simp 


wuage ior the cansunne to 


wd DY Nat val-| Sm. hadi 
\ p., 44 Ash al hahnstawnh 


Faucet Aerater Display 
\ threeeealar Wooden 
hat faye " ellen 
ij weratay cliaplay ia bel ‘ 
hy Wreiehtiweay Bivlieeriy 
TMT, 


, Dol \ eye teaye 
Tie Leah The elheptay Vyasted 
i weyeatey TLLLL LLL LL ee 
thy ved Vhy TS hARA tered 18 


eer 


<>? acaarere 





and 8 in 


placed on shelf o1 counte ol 


deep It can be 


wid 


with 
the base removed, it can be hung 
n the wall 

Issued by: Wrightway Engineer- 
ng Co., 339 W. i12th Pl., Chicago 
Tub-Shower Enclosure Display 
A miniature reproduction of a 
laminated plastic tub-and-showe1 
enclosure is being offered to For- 





mica distributors. The reproduction 
is the same size as a sample case 
and contains a small bathtub in a 
Formica-covered cove. The model 
has a carrying strap to make it 
portable. 

Issued by: Formica Corp., Sub- 


sidiary of American Cyanamid, 
4614 Spring Grove Ave., Cincinnati 
32, O. END 
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» PERMANENT 
AvTOMatie 


POINT it 
FOR : 


POINT 
COMPARISON 
PROVES 


Penberthy Superiority 


No other submersible packs so many advanced features 


Self-contained unit 


a 


3 NON-AUTOMATIC 


to maintain 
dry work areas 





into a compact, light weight pump. 
@ Only 32 Ibs....1135@” high 
@ Completely electrical ...completely waterproof 
®@ No priming ...no breather tube 

All bronze construction 

Unique, positive 3’ pump down 

Advanced impeller design 


High capacity ...long service 





Simple installation ...easy maintenance 
CATALOG shows 8 


models in 20 sizes 
Write for a free copy on 
your letrerhead 


PENBERTHY MANUFACTURING COMPANY 


Division of Buffalo-Eclipse Corporation 
1242 Holden Ave. Dept. DE Detroit 2, Michigan 


STOCK... 
DISPLAY... 
SELL eee 


EIGHT MODELS © TWENTY SIZES 



























This ad—another in a year-round 
promotion in national magazines—reminds 
consumers to look for the Yellow Pages emblem 
in advertising. As people rely more and more on the 
Yellow Pages for local shopping information, your 
advertising and trade-mark listings in this buying 
guide become increasingly profitable. 

































This 
emblem 







Find Your 
Nearest Dealer 
In The 


pall 


guides you to the 
Yellow Pages 





where advertisers list their 
local dealers for your 
shopping ease! 
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News 









(Continued from page 58) 

Richard M. Chewning, vice pr: 
dent of Republic Supply Co., | 
Angeles, has been appointed ch 
man of the western conferencs 
plumbing wholesalers liaison com- 
mittee for the Wholesale Plumbing 
Institute of Southern California 
Joseph Hirsch, president of Hirsch 
Pipe and Supply Co., Los Ange 
was elected secretary of WPI, si 
ceeding Hal Slane, Sr., who | 
comes general counsel for 
group. Newell Iler, president 
Iler Pipe and Supply Co., Los An- 
geles, and P. T. Keenan, president 
of Keenan Pipe and Supply Co., 
Los Angeles, were elected WPI di- 
rectors of the American Institute 
of Supply Assns. 

(For other important appoint- 
ments in the plumbing and heat- 
ing industry, see page 181). 


Wrentham Executive Receives 
Louis Wozar Award 

New Haven, Conn.— Haro! 
Cowen, technical service manage: 
for The Wrentham Co., manufa 
turers representative, has been 
awarded the third annual Louis 
Wozar Award, which is given 
honor of Louis Wozar, president 
of Tait Manufacturing Co., Day- 
ton, O. Cowen received the award 
for his contribution in developing 
sales of Tait pumps and water sys- 
tems in the New England area 


Ruud Holds 1st Water Heating 
Field School in Canada 


Vancouver, B. C.—The first field 
school of the Ruud Institute of 
Commercial Gas Water Heater En- 
gineering in Canada was held hers 
recently. 

Sponsored by the Ruud Manu- 
facturing Co., Kalamazoo, Mich 
the institute is designed to trail 
contractors and engineers in the 
correc: specification and _ installa- 
tion of commercial gas water heat 
ers. 

Approximately 60 plumbing an 
heating contractors, consulting en- 
gineers and utility personnel at- 
tended the Vancouver sessions 
which were co-sponsored by th: 
British Columbia Electric Co. and 
Alcock, Downing and Wright, Ruud 


distributors in western Canada. 











Wood Kitchen Cabinet Meeting 
Set for Late This Month 


rENCH Lick, Inp.—The 2nd an- * « 

| convention of the National In- j 

ite of Wood Kitchen Cabinets 

be held here on Oct. 20-22 at e 


French Lick-Sheraton Hotel 

More than 70 persons from mem- 

companies are expected to at- 

d, according to institute man- 
er Fred F. Montiegel 

Appointed co-chairmen of the 





Power Drive 

for hand 
pipe 
tools 


cenvention committee by institute 
president Richard C. Chapman of 
Mutschler Brothers Co., Nappanee, 
Ind., are Henry J. Scheirich, H. J 
Scheirich Co., Louisville, Ky., and 
Erskine H. Courtenay, The Men- 
gel Co., Louisville, Ky 


Convention highlights will in- 







clude a round-table discussion on 
the industry’s future and special 
reports on the institute’s training 
school for kitchen specialists and 
the industry wide publicity and 
promotion campaign. 


Air Moving Equipment Ratings 

Are to Be Standardized 
Cuicaco—A new program to pro- 

tect users and specifiers‘against in- 


, WEIGHS ONLY 
correct or improper performance Fi 
ratings of air moving equipment 77 POUNDS! 


was revealed here last month by FULL y i 
= Air Moving and Conditioning STANDARD RANGE! 
Assn. 


Briefly, the program provides a 
means of identifying products such 
as centrifugal, axial and propeller 
fans, and power roof ventilators 
that have been properly tested and 


their performance accurately rated PLENTY OF POWER 10 
according to a uniform procedure THREAD, CUT, REAM 


set up under the AMCA standard 


test code. AND TURN UP FITTINGS! 


All manufacturers taking part in First time anywhere... 





the program will sign a license a rugged, full-duty power 

agreement with AMCA to maintain drive—Oster quality through- 

manufacturing control so that each out—with new “POWER- Complete, as shown. 
unit of the same size and type will MATIC” front chuck and self- As little as $45.00 down 
have identical performance ratings a ier chuck . . . at the and $12.38 per month. 
Such ratings are to be the result LOWEST price on the market! Get 


the complete facts ... mail coupon today! 
of tests made in approved labo- . _ F P 7 


ratories. 


"saith ama tae aaa eae emamime 


THE OSTER MANUFACTURING COMPANY 
eTarget date for setting up the 1306 East 289th Street, Wickliffe, Ohio 


complete program, including a li: . 
Pp prog iding a list (JZ Please rush me full details on the new Model 100 


of participating manufacturers, is Power Drive. 
Jan. 2. Manufacturers of air mov- 
ing and conditioning products need 
not be members of AMCA in orde1 
to apply and receive the asso- 
ciation’s certified rating seal, the Address 
association pointed out. 
(Please turn to page 170) 


Name 





’ Cc pany Name 








| 
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| 
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Cc ity Zone State. 


eoneseneend 











Domestic ENGINEERING, OcToBER 1957 169 








BUILT TO LAST 





BEARING? FLOAT? 
COLUMN? STRAINER? 
MOTOR? SHAFT? 
CASTINGS? SWITCH? 





loeller Company - manufacturers of 
"TOP QUALITY TOP STRAINER” 
SUMP PUMPS have strengthened 

sump pumps af their weakest points 


All ZOELLER pumps have the following: 

1. CAST strainers 

. NON-FERROUS columns, Model 03 cast 
iron pump with RED BRASS column. 

. BRONZE bearings 

. Nationally known % HP Closed Top 
motors, GE or Westinghouse. 

. SQUARE “D” or GE switches 

. STAINLESS STEEL or polished and ground 
shafting 

. NO sheet metal parts used. ALL parts 
precision made of “TOP QUALITY” ma- 
terial. 


Leer {0 


3280 MILLERS LANE 
LOUISVILLE 16, KY. 


~ ou ~w Nn 


News 





(Continued from page 169) 
Modernization Big Bargain, 
Sound Investment, Says GAMA 

New York Crry—What’s the big- 
gest bargain in the country? Ac- 
cording to the Gas Appliance 
Manufacturers Assn., home mod- 
ernization and improvement de- 
serves the title if anything does 

The association points out that 
home improvements are something 
the consumer can use year after 
year and still find the original 
value enhanced if he wishes to sell 
later on. Few bargains today pro- 
vide the health, comfort and con- 
venience of modern plumbing, 
heating and cooling and so well 
protect the larger investment in 
the home itself, GAMA says. 

Contractors should inform pros- 
pects of the sound investment rea- 
GAMA 


says, and point out that dividends 


sons for modernization, 


begin immediately. 


Major Changes in Chrysler 
Airtemp Sales Division 

Dayton, O.—A number of major 
organization changes within the 
sales division-were announced last 
month by Chrysler Airtemp. 

Under the new set-up, the home 
office sales management group will 
consist of T. B. Hollencamp, di- 
rector of national service; M. T. 
Bard, director of branch opera- 
tions; R. B. Stotz, director of 
Airtemp construction division; S. 
Anderson, Jr., director of zene 
operations; and M. B. Smith, di- 
rector of sales planning. 

The management group will 
function under the direction of J. 
F. Knoff, vice president in charge 
of sales. Knoff said that the changes 
were made in the interest of ob- 
taining more precise control of all 
sales activities at every marketing 
level. 

For other Chrysler Airtemp ap- 
pointments, see page 181. 


Dunham-Bush President 
Announces His Retirement 
West Hartrorp, Conn.—Cecil 
Boling, president of Dunham-Bush, 
Inc., last month announced the re- 
tirement of Edward M. Flannery, 
vice president of the company. 
Flannery, who joined Bush in 1919 
and was named vice president in 











































































































































































p\. | 
~ time's 


a 
wasting 


The clocks keep ticking 
away. We need your dol- 
lars to make each minute 
count in the fight against 
cancer. 


With $70, we can buy an 
eyepiece micrometer... 
$48 buys a laboratory 
flowmeter...$15 buys an 
instrument sterilizer... 
$3.75,a hematocrit reader. 


Only you can decide how 
much you can afford to 
send. But send it today, 
to help us keep moving 
ahead in the struggle to 
save lives. 

Send a generous check to 
“Cancer” c/o your local 
Post Office. 


AMERICAN CANCER SOCIETY 











170 DomEstTIc ENGINEERING, OcTOBER 1957 








New 
HUSHFLO 


Toilet Valve 
is actually 


SILENT 


because 
it operates on a 


NEW HYDRAULIC 
PRINCIPLE... ) 


Gradual 


closing of old style 

compression valves 

causes hissing and 
sizzling noises. 


The HUSHFLO | 
Diaphragm Valve 





— 
moves from: 
fully open \ 
= , to ye! 
ilietapee tightly closed 
nell 4 





INSTANTLY 
WW SILENTLY 


operates by water pressure 










HUSHFLO fills the 


flow by quick 
action. 
200 Ib. 


water pressure 


into toilet while 


previously wasted 
rugged . . 


ready for the rush. 


ROMAR MANUFACTURING CORPORATION 


2364 Broodway, Buffalo 12, New York 





tank 
faster. Diaphragm shuts off 
hydraulic 
Operates on 5 to 


Metered overflow lets just 
the right amount of water 
tank is 
filling, conserving water 
Simple, 
. will give many 
years of trouble free serv- 
ice. Stock up now and be 
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1942, has 


in the industry 


a long record of service 


that the 
pany has acquired the Brunner 
Corp. Ltd. of Canada. The Brunne: 


firm, 


Boling also said com- 


which manufactures a line 


of air compressors, will operat 


as a wholly owned subsidiary of 
Dunham-Bush. The 


remain at Port Hope, Ont., but th 


factory will 


offices will move from the present 
Toronto location to the parent com- 
pany’s Toronto office 

R M Mitchell, president ol 
Dunham-Bush Ltd., has 
elected president of Brunne: 


be I 
and 
Ralph Long, formerly general man- 
Brunner, is vice 


ager of president 


and general manager of the new 


, 
subsidiary 


Lyon Metal, Kitchen Mfr., 
Elects Deal President 

Aurora, Itt.—The board of di- 
Lyon Metal Products, 
Inc. has elected L. D. Deal as presi- 
dent of the corporation to succeed 
the late H. B The 


manufactures a f 


rectors of 


Spackman 
line 


company 
kitchen cabinets 

Deal came to Lyon in 1925 and 
was made auditor in 1936 and as- 
sistant treasurer in 
1941. 


and _ treasure1 


secretary and 
In 1950 he became secretary 
1951 
named to the board of directors 

Henry A 
the board, also announced the 
election of A. W. Walan as secre- 
B. Gos- 
Othe: 
officers of the company are J. M 


and in was 


Gardner, chairman of 


tary and treasurer and J 


sett as assistant treasure! 


Olesen, vice president in charge 
of sales, O. M. Konrath, vice presi- 
dent in charge of production, Neal 
Ormond, vice president in charge 
and J. P 


secretary 


of personne! relations 


Bartsch, assistant 


New York Contractors, Unions 
In Area-Wide Bargaining Pact 
New York Ciry—An area-wide 


collective bargaining agreement 


was signed last month by Plumb- 
ers Local Unions Number 1, 2, 37 

and the 
Contractors Assn. of the City of 
New York, Long Island and West- 


chester County, Inc. 


457 and 775 Plumbing 


The signing of the agreement is 
looked upon as an endorsement by 
management of the 


labor and 


“area-wide” type of contract which 


(Please turn to page 172) 








4rew-Seal 


IS THE 


CHAMP CLAMP 


FOR 
PLASTIC 
PIPE 


A big boon to water systems 


using plastic pipe are the one 
and only AERO-SEAL 
HOSE CLAMPS, tested and 
proved in years of service. 
A precision worm gear tight- 
ens to a perfect leakproof 
seal that never comes loose. 
STAINLESS steel means ut- 
most corrosion resistance... 
long service life. Strong as 
an ox — no welds. Complete 
range of sizes. Why settle for 
less than AERO-SEALS? 
Ask your jobber 


4ew-Seal 


REGULAR WORM GEAR HOSE CLAMPS 
pense) 


BREEZE CORPORATIONS INC 


700 LIBERTY AVENUE, UNION, NEW JERSEY 











TINE FOR A CHANSE 


LEO OLLOL LPO OL AL AIP OL OAL OAL OP OI OT OT OOS O'S 


. to 


‘U.S.-CARLIN 


-fhe MODERN line 





You're in tune with the times with U.S.-Cariin! 
Here's a natural for selling replacement oil burners 
to the thousands of home owners and business pro- 
prietors “getting by” with worn out, fuel-wasting 
heating equipment. 

Featuring High Temperature Combustion Head 
(Shell Head), hailed as the greatest contribution to 
oil burner efficiency in 25 years, U.S.-Carlin offers 
these BIG advantages... 


* ENGINEERED FOR TODAY'S HIGHER B.T.U. FUEL OILS 
* BALANCED AIR-OIL MIXTURE * UNIFORM, CONE-SHAPED FLAME 


* 400°-600° HIGHER TEMPERATURE * CLEAN, SOOT-FREE FIRE 
* EASY TO SERVICE, QUICK ADJUSTING * FUEL SAVINGS TO 36% 


Get the complete U.S.-Carlin story and get your 
share of profits in remodeling — and new building, 
too. Contact your wholesaler or write us today. 








The U.S.-Carlin line includes a wide 
range of models, both pedestal and 
flange mounted, for every No. 2 
fuel oil installation. Capacities 
from 0.50 to 20.00 G.P.H. Bulletin 
123-R56 gives complete specifica- 
MODEL tions. Ask for your copy 


1S0SF-2 








THE CARLIN COMPANY ~* "22" 


WETHERSFIELD, CONNECTICUT THEY EXCEL 








News 








(Continued from page 171) 





in 1956 replaced five separate trade agreements 
new pact is for three years and provides unif 
wage and working conditions for approximately 10,00 
union members in seven counties. The contract ¢ 
for an increase of 60 cents an hour distributed o 
the three-year period and a 2 percent increas¢ 
fringe benefits beginning with the second year of t 
agreement. 


Carion Plant to Produce Plastic Fittings 

CLEVELAND—Carlon Products Corp., producers 
plastic pipe, has opened a new $300,000 factory 
Aurora, O 

The new plant with over 10,000 square feet 
floor space replaces Carlon’s Auburn, O., plant tl 
was destroyed by fire in April of this year. TI 
Aurora plant will be devoted entirely to manuf: 
turing plastic fittings. 

In discussing the new plant, company president 
William Abramowitz said the new move is one 
several steps being taken by Carlon to meet th: 
demands of the growing plastic pipe industry. Gor- 
don Fernald, formerly with Tube Turns, Inc., Louis- 
ville, Ky., was named plant manager. 


Trade Practice Rules Committee Is Ok'd 

Cuicaco—The p-h industry’s Wholesaler Trad 
Practice Rules Committee has now been approved 
by the Division of Trade Practice Conferences 
the Federal Trade Commission. 

The committee is composed of 29 wholesalers fron 
all parts of the country who will act as a discussior 
and advisory group representing p-h wholesalers 
with the Federal Trade Commission. 

Walter Reichle, Saginaw, Mich., wholesaler, and 
temporary chairman of the Plumbing and Heating 
Trade Practice Rules Industry Committee, said ths 
move is a big step forward for the industry in mak- 
ing the rules work. 

Reichle emphasized that the committee is not 
policing agency nor a clearing house for complaints 
It will, however, take accurate and complete in- 
formation back to local areas on how: to make the 
rules effective and how to file complaints. 


N. Y. Wholesaler Expands Warehouse Space 


BincHAmtTon, N. Y.—A building containing ap- 
proximately 56,000 square feet of warehouse space 
has been acquired by LeValley McLeod, Inc., El- 
mira, N. Y., wholesaler. The firm acquired the build- 
ing and its complete inventory and equipment fron 
the Binghamton branch of W. A. Case and Sor 
Manufacturing Co. 

The corporation plans‘to maintain complete stocks 
of plumbing and heating equipment, pipe, fittings 
and valves in the warehousing operation. The new 
warehouse and sales office will be supervised by com- 
pany vice president Frank Merville. In addition t 
Elmira and Binghamton, the firm operates branches 
in Schenectady, Olean and Syracuse, N. Y. 

(Please turn to page 175) 
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(Continued from page 172) 


Armstrong Furnace Launches Promotion 


‘oLumBUS, O.—In a move designed to capture a 
er share of the replacement market in residen- 
heating, Armstrong Furnace Co. has launched 
ew promotional campaign 
Through the advertising media of newspapers, 
io and TV, direct mail and letters and return 
steards, Armstrong is stressing the need for a 
<-point safety and efficiency check on home heat- 
Contractors can offer this check free and 
esent homeowners requesting the check with the 
sift of a thermometer-hygrometer. 
The campaign according to Armstrong, will get the 
ontractor “into the basement,” and in a good po- 


sition to contract for repair or replacement work 


Tork Controls Will Unveil New Switches 


Mount Vernon, N. Y.—Tork Time Controls, Inc., 
will unveil its new line of time switches for com- 
mercial defrosting at the Chicago exposition of the 
Air Conditioning and Refrigeration Institute next 
month. The switches, according to the manufacturer, 
offer maximum efficiency in operation and economy 
in installation. 

Engineers will be able to test and examine three 





new Tork switches: a time initiated, pressure ter- 
minated switch (with built-in bellows); a dual dial 
switch (with fan delay); and a combination of the 
two. 

Tork states that a new fail-safe setting on the 
units provides tripper adjustment from 20 minutes 
to 1% hours, or as short a period as might be re- 
quired to insure cooling 


Madison Avenue Is New Address for Sarco 

New York City—Sarco Co., Inc., and Sarcotherm 
Controls, Inc., manufacturers of steam traps, tem- 
perature controls and heating specialties, have an- 
nounced the moving of their national headquarters 
from the Empire State Building to 635 Madison 
Ave., New York City. 

The firm will occupy the entire 12th floor of the 
Madison Ave. building. Sarco’s manufacturing facili- 
ties are located in Bethlehem, Pa 


Iron Fireman's Heating Phase Consolidated 

CLeveLAND—The SelecTemp division of Iron Fire- 
man Manufacturing Co. will be completely trans- 
ferred here from Ligonier, Ind., by January, 1958, it 
was announced last month by company vice presi- 
dent Lewis Cox. The move is designed to reduce 
production costs, simplify operational supervision 
and consolidate all manufacturing facilities of the 
ompany’s heating division in Cleveland. 

Cox also announced the acquisition of an indus- 
trial plant—the company’s third here—with approxi- 
nately 25,000 square feet of manufacturing space 
In addition to the Cleveland plants, Iron Fireman 


n Toronto, Ontario. 


(Please turn to page 177) 
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perates two plants in Portland, Ore., and another 


NE WwW 


NYE 
PIPE VISES 


WITH BUILT-IN BENDER 
AND PIPE REST 


e— 

















FOR HEAVY-DUTY SERVICE 


Easily the best tool of the kind . . . with 
ORIGINAL long jaws. Full range of sizes 
Ve" thru 412”. Heavy malleable iron 
construction with built-in pipe rest and 
bender. Hardened forged steel jaws for 
positive grip and durable service. Self- 
locking design. Easy to use. Thor- 
oughly dependable. 


Order today from 
your 
local supply house 


NYE TOOL COMPANY 


4126 WEST FULLERTON AVE. CHICAGO 39, ILLINOIS 






















HERE ARE THE FACTS 


COUNT 'EM/ 
ABOUT FUEL OIL FILTERS!) 


We Compared ALL Leading vn ot tt a 
Fuel Oil Filters FEATURE for FEATURE — 


t 





| YES NO | NO. yes NO | No 
ree 
Be All tron and Steel Construction ee ves NO | YES | NO | NO | Ig 
e ere, 
Corrosion-Proofed Inside and Out 
Ree Air Vents On Both Inlet and Outlet 
hued NO NO | YES | NO No 
Bee Choice of Inlet and Outlet Sizes pins Sac 
; YEs ves NO Yes NO YES 
Mee Center Bolt Torque Resistance Over 300 In-Lbs. t—————_| 
ves NO | NO 
7 = t NO | NO. 
Wee Non-Swelling, Leakproof Buna-N Gaskets beeing | No 
. Yes 
ee Depth-Type Wool Felt Element : fa) | 0 | No | ves | no 
pe. Patented Lint Removal ee... NO NO | NO NO | No 
Bee Moisture and Condensation Removal Yes ves | wo | wo | ves | wo | w 
ned, 
Wee large Sump Area Yes ves | wo | wo | ves | ves 


reo 


" - 
AGE SUMP ante 

| TOTAL wey FEATURES Bie] a 

GENERAL FUEL ol ; , , 
t FILTERS OF¢ r 

sae boas ER MORE KEY 
, ” onan a TEC TION ER PROTECTION MORE CUSTOMER sanaeachnns 
R eee 


a SELL THESE ITEMS, TOO! 


MORE SATISFIED CUSTOMERS! ——_cteaw nica soot Romever dearer, 
GENERAL FILTERS, INC. 





ing costs 25%. 
GENERAL HUMIDIFIER 


Water Flow Regulator obsoletes floats . . . - 
nothing like it! 


































(Gil) NEW CUTTING OIL 


IN PRESSURIZED SPRAY CAN 


~~ 


for the finest heating... 


boll 


HOT WATER BASEBOARD 





Chesterton DCS gives 
absolutely amazing perform- 
ance in drilling, cutting, 
sawing, etc. of the softest 
metals or the hardest stain- 
less steels. Through its 
unique and economical 
method of application, DCS 
can be easily directed to 
hard-to-lubricate areas such 
as inside threading. 
A. W. CHESTERTON CO. 
6 Ashland St. 
Everett 49, Mass. 


STOP THESE DANGEROUS CHARACTERS WITH DCS __—__4 


@ EASY TO INSTAILL...FAST, TOO! 
@ BRACKETS LOCK INTO POSITION 
@ NO SCREWS ...NO RIVETS 
@ SMART SNAP-ON TRIM PIECES 
@ PREPACKAGED FOR EASY ORDERING 
@ 10-YEAR WARRANTY 





COMPOUND 





frtevele. is the finest, most profitable baseboard you can sell 


Write today for the complete story 
—— 
C@ptxena 


7, j; . 
.N Moma ga 
yy) Se = 


SEND Monufocturers of the exclusive Dual De-Airator Tonk 
FOR and a complete line of heating and cooling equipment 


FULL | GENERAL AUTOMATIC PRODUCTS CORPORATION 


INFO | 2300 Sinclair Lane Baltimore 13, Maryland 
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(Continued from page 175) 


Business Upturn for Brass Industry Seen 

New York Crty—A business upturn for the brass 
industry was predicted at a meeting of Western 
Brass Mills division executives by F. Stillman Elfred, 
Olin Mathieson Chemical Corp. executive vice presi- 
dent in charge of the division. 

Elfred said the industry anticipates a gradual im- 
provement in the demand for brass products and 
expressed confidence that a more stabilized price for 
copper, in addition to new merchandising approaches, 
newly developed uses and long range growth in the 
economy will soon increase sales of brass products. 


Youngstown Opens a Tube Mill in Indiana 

Youncstown, O.—Operations begin this month at 
Youngstown Sheet and Tube Co.’s new seamless tube 
mill in Indiana Harbor, Ind. 

The mill will eventually employ 300 or more per- 
sons when normal operations are attained. Its open- 
ing represents the latest step in Youngstown’s 
expansion program at the Indiana Harbor works. At 
present the company’s seamless tubing is produced 
at Youngstown. 


Orangeburg Plant to Produce Plastic Pipe 


Orancesurc, N.Y.—Orangeburg Mfg. Co., Inc., 
manufacturer of non-metallic pipe, has acquired 
40,000 square feet of manufacturing space in Marion, 
Ind., from the Lynch Corp., Anderson, Ind. 

The company’s manufacturing facilities are ex- 
pected to be completely installed in approximately 
four months, according to company president H. J 
Robertson. At that time, the Marion plant will begin 
production of plastic pipe, supplementing that of the 
main plant in Orangeburg. 


(Please turn to page 179) 


























. gp ; 
al > a e ast 
| 


— 


Neo? a 











“What would you suggest | do now, sir?” 
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"Money in the Pocket’’ 


for Enterprising Jobbers 


Wing 10D Draft Inducers are one of the hottest 
items in the heating field right now and are 
excellent stocking items for jobbers. Mark-up 
is attractive. Turnover is steady. 


More and more contractors are setting these 
inducers into the breeching when installing 
heating boilers in larger homes and small com- 
mercial buildings. The results are ample draft 
in any weather, fuel savings because of more 
efficient combustion and satisfied customers. 


Wing 10D Draft Inducers are recommended 
for capacities to 4% gallons of oil or 500 cubic 
feet of 1000 BTU gas per hour. 


Regular advertising to the trade helps you 


sell. Write for details and jobber proposition. 


oa Wing Mfg.Co. 193 Vreeland Mills Road - Linden, N. J 


DIVISION OF AERO SUPPLY MFG CO INK 





DRAFT INDUCERS 





FANS © UNIT HEATERS « DRAFT INDUCERS * BLOWERS « TURBINES 






17 











Install Hot Water Heat 


With Zone Control In 7 Hours! 


ACTUAL EXAMPLES * SHOW COMPLETE 


BASEBOARD AND BOILER ZONE CONTROLLED 


PACKAGE INSTALLED BY 2 MEN IN 
LESS THAN ONE DAY 


Think of it... 


quality installations (for development 


housing, or custom hemes) that compete in cost with hot 


air jobs. 


Two men carry and place the boiler package - 


uncrate it 


and plug in a single electrical connection. They then mount 





SPI-ROL-FIN BASEBOARD 


@ Lengths from 2 to 20 ft. 
@ White, copper, or chrome 
@ /BR Ratings 

@ Quiet hangers 


*Names on request. 





factory pre-cut-to-length 
baseboard without waste. 

Boiler comes complete 
with expansion tank and 
automatic air elimination 
device. 

Pre-wired zone _ control 
valves give home-owner con- 
trol of comfort in all parts 
of the home . . make sales 
easier . . . increase usable 
living space. 


GOLD CROWN BOILERS 


® Shell-head oil burner or 
@ Multi-drilled port gas 


burner 


e All copper self-contained 


hot water coil 


@ Meet ASME Code 
®@ Baked enamel extended 


jackets 


Write for complete 


information or phone for immediate help. 


SPI-ROL-FIN CORPORATION 


133 GREENWOOD AVENUE 
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PEQUANNOCK, NEW JERSEY 






























































* Call it reliable! 

* Call it rugged! 

* Call it dependable! 

* If it is a Fairbanks valve 
... it has it! 












































Thousands of installations under every condition from the stm- 
plest to the most difficult, prove Fairbanks valves give dependable 
service, require less maintenance, last longer — often succeed 
where other valves fail! 


That is why you find more uninterrupted service, less shutdown, 
in plants that specify Fairbanks 125-pound Iron Body Gate 
Valves — the valves with proven dependability built in! 


Fairbanks Iron Body Gate Valves are bronze mounted* both with 
inside non-rising screw and outside screw and yoke. Available 
with screwed or flanged ends. Bodies and bonnets made of high 
strength alloy cast iron. Wedges in 2” to 4” sizes of solid 
bronze; in larger sizes to 24”, wedges are alloy iron with rolled 
in bronze face rings and bronze bushed stem connections. The 
threaded bronze seat rings are screwed into body at angle 
conforming to taper of wedge. 


(*ALL IRON GATE VALVES ALSO AVAILABLE.) 


Fairbanks -.»».. 


lial: 


Bost } ° R 


TRUCKS + CASTERS + DART & PIC UNIONS * VALVES 
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Oran Furnace Changes Name to Temptron 

Cotumsus, O.—Temptron, Inc., is the new name 
for the Oran Furnace Co., manufacturers of floor 
furnaces. The newly formed corporation is carrying 
out the manufacture and sales of the furnaces using 
the same plant and production facilities formerly 
used by the Oran Co. The brand name of the fur- 
nace remains the same. 

Henry Kelly, designer of the furnace and forme: 
head of the Oran Co., is of 
Temptron, Inc. 


now vice president 


Kam Water Heater to Add Accessory Line 
Brooktyn, N.Y.—Kam Water Heater Mfg. Co., Inc 
maker of tankless 
storage tanks, plans to expand into the accessory 
feld with a new line of hot water circulators and 


heaters, heat exchangers and 


flow valves. 

Company president Jack Layton said that 
these major production additions, Kam intiates long- 
range plans to diversify in the heating accessory line 


with 


J. l. Case Holds First Dealer Meeting 


BuRLINGTON, Ia.—The J. I. Case Co. of Racine, Wis., 
manufacturers of backhoes, dozers, tractors and othe 
related equipment, held its first annual industrial 
dealer meeting here Over 400 
representing 140 Case dealerships in the United States 
and Canada were guests at the company’s factory 


recently persons 


during the series of 2-day sessions 

Progress reports, financing plans, displays of equip- 
ment and field contests the 
of the meeting. 


were among features 


Gas Water Heater Shipments Down for July 

New York Criry—Shipments of automatic gas 
water heaters in July showed an 11 per cent decline 
from the figure for the same month a year earlie 
according to Edward R. Martin, marketing 
statistics director of the Gas Appliance Manufac- 
turers Assn. However, of the 50 companies report- 
ing July shipments, 15 were shut down one or two 
weeks during the for Martin 
noted. 


and 


month vacations, 


Steel Galvanizers to Meet Late This Month 

Youncstown, O.—The galvanizers committee of 
the steel industry, sponsored by the American Zinc 
Institute, will hold its 37th meeting on Oct. 31-Nov 
1 at the Pick-Ohio Hotel, Youngstown, O. The com- 
mittee consists of technical and operating represen- 
tatives of the major steel producers in the United 
States and Canada who are engaged in galvanizing 
steel pipe. 

E. P. Beachum, Bethlehem Steel Co., Bethlehem, 
Pa., is current committee chairman; K. S. Fitzsim- 
mons, Republic Steel Corp., Cleveland, is program 
subcommittee chairman; and N. B. Juster, Inland 
Steel Co., Chicago, is vice chairman. 

(Please turn to page 180) 








VENT-RITE 


Venting Valv és 
vital links in profita e 
heating installations 





Adjustable Steam Vents 
with Cum-Apart feature 










Vent-Rite Venting Valves, with their straight 
tic operation, quickly rer f 
vit aistribute ste hroug ti 2 
Regardle ss of 1, the « ¢ ng f 
radiator ly be obt for adjus Vent-Ri 
n except ly W npilete ‘ t ting 
Adjus tis s t 
Ca 1 D n I Oo ‘ fai \ £ 
t lirt n. Vent-Rit 
wit e CH {part teature whicl ( tl { 
I x Cu ip design t t 
iK¢ i 1, af estored pert \A . zg 
( | y Z ( Apart 1 t g 
e) 
a’ - , , , 
’ There's a Vent-Rite Venting Valve 


for every type job. Order from your 


wholesaler 


Vent-Rite No. | for non-vacuum 


Vent-Rite No. 2 for vacuum 


Be Kglit with. 
VENT-RITE 


VENTING VALVES 


Best because scientifically designed 
by the pioneers in vent control 
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(Continued from page 179) 


Trane Awarded Defense Citation 
for Cooperation 

La Crosse, Wis.—The Trane Co., air conditionir: 
and heating equipment manufacturer, last month 1 
ceived a Department of Defense award certifi: 
for outstanding cooperation with the Armed For 
Reserve. 

The citation, signed by former Defense Secreta 
Charles E. Wilson, was presented to Trane presid: 
D. C. Minard by Col. C. E. Ege of the Wiscons 
Military District. 


Hammond to Head Manufacturers 
Section of PCGA 

San FrANcisco—Paul H. Hammond of Holly-Ge: 
eral Co., Pasadena, Cal., was selected last month 
head the Gas Appliance Manufacturers section 
the Pacific Coast Gas Assn. for the second consex 
tive year. 

Hammond announced the appointment of J. F 
Kern, for the past ten years assistant managing di- 
rector of the PCGA, to the post of director of manu 
facturer programs of the PCGA. Kern will direct 
a program designed to stimulate the sale of ga: 
appliances on the west coast. 


Ruud Holds Water Heating Classes in Denver 

DENVER—Two three-day classes on commercial gas 
water heating were sponsored recently by the Ruud 
Manufacturing Co., Kalamazoo, Mich., and the Em- 
pire Gas & Electric Equipment Co., Denver area 
distributor for Ruud. 

The classes were given by the field school of th« 
Ruud institute of commercial gas water heater engi- 
neering, designed to take equipment and instructors 
to points distant from the company’s Kalamazoo 
headquarters. The sessions each attracted a total of 
92 persons, including plumbing and heating contra 
tors, mechanical engineers and health officials. 





























“Just in the nick of time, wot?” 
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Bier Opens 5th Avenue Showroom 
New YorK City—Eljer Div., The Murray Corp. of 
merica, Pittsburgh, has opened a showroom in this 
100 Fifth Ave., suite 316 

showroom features industrial and _institu- 























































ans tures connected to waste and supply lines, 

hus showing them under actual working conditions 

Also featured is a model kitchen equipped with 
ypany’s steel sinks and cabinets 

Plumbing and heating contractors and wholesalers 
vited to visit the new showroom 


Plastics Dept. Announced by Dresser 


BRADFORD, PA.—Dresser Manufacturing Div., Dress- 

Industries, Inc., has formed a new plastic products 
jepartment. The purpose of the new department is 
*t) develop and market plastic products for the 
joining, repairing and maintenance of pipe.” Mar- 
keting manager S. B. Hodges will coordinate activi- 
ties of the new department. 


Sarco President Named Muscular 
Dystrophy Chairman 

New York Crry—Herbert L. Simmons, president 
and treasurer of the Sarco Co., Inc., has been named 
chairman of the plumbing and heating division of 
Muscular Dystrophy Assns. of America, Inc., it was 
announced last month by William Mazer, MDAA 
president. 

Simmons will organize support among firms and 
individuals in the heating industry for MDAA’s fund 
raising campaign. ‘ END 


(For additional “Names in the News,” see page 58) 
Airtemp Div., Chrysler Corp., Dayton, O.—J. A 
Clarke appointed manager of dealer development, 





commercial-residential air conditioning and heating 
H. A. Dillon appointed manager of dealer develop- 
ment, room air conditioners. J. C. Davidson ap- 
pointed manager of technical services. Named zone 
managers are N. F. Foulds in the northeast; War- 
ren Fitch in the southeast; Harry P. Young in the 
mid-central; F. G. Hill in the southwest; and E. D 
Dickson on the west coast. Appointed zone super- 
visors of dealer development are E. O. Butler and 
R. J. Link in the northeast; W. L. Regan in the 
southeast; Dean Parke and L. C. Smith in the mid- 
central; J. J. McMahon in the southwest; and R. H 
Friedel on the west coast. Named zone dealer de- 
velopment specialists are W. F. Poller, R. E. Nutting, 
H. L. Kerr and L. W. Barron in the northeast; G. W 
Lunsford, E. F. Voss and C. H. Stephan in the south- 
east; B. P. O’Donnell, C. J. Otis, J. J. Casey, J. P 
Kelley, A. B. Moore and J. G. Blackmon in the mid- 
central; R. B. Hamilton, J. L. Floyd, K. P. Whitney 
and M. E. Barker in the southwest; and G. B. Shar- 
key, P. B. Lockwood and M. L. Franzel on the west 


coast. 


American Air Filter Co., Inc., Louisville, Ky.— 
W. N. Murray appointed manager of Boston branch 
office. C. J. Gaspar named eastern regional sales man- 


(Please turn to page 183) 
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“Darn right! Pipemaster is the best wrench in the business! I’ve been 
usin’ wrenches long enough to know. Tried ’em all—and it’s Pipe- 
master for me. Why? Because it’s better balanced . . . it’s easier to 
work with, and it’s got that patented Pipemaster double-action spring 
that makes those jaws really grip, ratchet and let go. And heavy-duty 
Pipemasters are lighter weight without sacrificing strength! You'll 
love ’em . . . so will your men.” 

This ad is part of an intensive campaign in national trade magazines 
persuading your customers to use PIPEMASTER hand pipe tools 
wrenches (all sizes from 6” to 48”), cutters, vises, stands, threaders, 
tubing cutters and flaring tools. Mail your order for Erie factory- 
tested, unconditionally guaranteed PIPEMASTER. 


ERIE,PA.,U.S.A. 


IN CANADA—ETF TOOLSLID ST CATHARINES ON 























PROTECT YOUR VALVE INVESTMENT 


Specify 




















and be sure you get 
JENKINS ” 
Renewable Composition 
4 
Be 
We 
Bi 
Cc 
C 
- pr Rot 
Chicago Faucets :! of | 
Here is quiet elegance with a modern flair... I 
beauty that stems from fine proportions and a est 
refreshing simplicity of line. MADE BY THE ORIGINATORS OF RENEWABLE DISC VALVES es 
Underneath you have the same Jenkins Bros. has remained the leader in composition Br 
trouble-free operating mechan- 
ism that has made Chicago disc development and production since 1864, when the first He 
Faucets first choice for ease of renewable disc valve was introduced. ma 
operation, drip-free service and 
lasting economy. THE ONLY MANUFACTURER OF BOTH VALVES AND DISCS ' 
menor : p) 
For modernization work this new Jenkins Bros. devotes continuous laboratory and field 
Classic line is a natural. Its : 
handsome new appearance will research to disc improvement through use of new con 
win new customers; its lifetime pounds, and new production techniques. Be 
service will make lifelong 
friends. Available for tub, lav- WRITE FOR NEW GUIDE FOR DISC SELECTION 
atory and deck type kitchen of 
sinks—same price as regu- Describes all Jenkins Discs, and their applications for 
P m 
lar Chicago Faucets. steam, hot and cold water, air, gas, oil, gasoline . . . includ 
Write for catalog ing the new TEFLON® DISC for lasting, dependable contr 
sheets and prices. of oxygen and other gases, solvents, acids, alkalies, and bi 
, other chemicals,—and for liquid food and similar service: af 
The Chicago Faucet Co. ae ; gi 
a Ask your Jenkins Valve Distributor for Disc Folder Form ; 
Chicago 339, Ill. ; x f¢ 
203, or write: Jenkins Bros., 100 Park Ave., New York 17. 





FOR HIGHEST EFFICIENCY USE JENKINS DISCS IN 


JENKINS VALVES Be 


LOOK FOR THE JENKINS DIAMOND ® 


porters Brey 






Chicago Faucets 
are distributed 
through the 
plumbing trade 
exclusively 
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TRIANGLE 


MANUFACTURING CO. 
2981 EAST LAFAYETTE DETROIE-? 


Appointed regional sales supervisors for Her- 
Nelson Unit Ventilator products are Frank A 
ton in the middle Atlantic states and Dale D 
s in the central states 


MICHIGAN 





Armstrong Cork Co., Lancaster, Pa.—Retiring 
37 years is Sloane C. Martin, manager of low 
temperature sales and assistant manager of contract 
perations. J. P. Sawyer named manager of low 
temperature insulation and insulating refractories 
sales and F. S. Donnelly, Jr., named manager of 
Armaflex and sundries sales and manager of market 
search and new product development 


Betz Div., Bohn Aluminum & Brass, Danville, II. 
Wesley H. Markson named assistant to the general 
manager. 


Burnham Corp., Irvington, N. Y.—Walter H. Samp- 
son appointed marketing manager of heating and 
cooling division. Phillip Barrett appointed branch 
manager for metropolitan New York. 


Carlon Products Corp., Cleveland—James D. Clem- 
inshaw named general manager of the customs ex- 
trusion division. 


Chase Brass & Copper Co., Waterbury, Conn. 
Robert H. Chittim appointed’ assistant staff manager 
of the tube division. 


Delco Appliance Div., General Motors Corp., Roch- 
ester, N. Y¥.—David W. McCullough named zone rep- 
resentative for northern New England. Robert H 
Brethen appointed regional manager for Rocheste1 
He succeeds W. C. Woodhouse who has been named 
manager of the Boston region. 


Dresser Manufacturing Div., Bradford, Pa.—Lyman 
D. Warner named manager of subsidiaries. 


Dunham-Bush, Inc., West Hartford, Conn.—Primo 
Bordignon named sales engineer for South Chicago. 


Easy Laundry Appliances Div., The Murray Corp. 
of America, Chicago—James J. Loney named sales 
manager for the central division. 





The 
NEW "90° SERIES 


NOW AVAILABLE IN IRON OR BRASS 


You Can’t Match Such Quality 
At Its Low Price 
Here are features in a full-size, 
full-capacity 38’ pump you 
can sell with confidence at a 

profit. 


LATEST GE SUMP 
PUMP MOTOR 

New | /3 hp motor with solid, 
drip-proof top for depend 
able operation, smooth pow 
er 


FINEST 5-INCH 
COPPER FLOAT 
Full-size, standard float, 
sliding on brass rod, oper 
ates Colectric silver contact 
switch same as used on 
our finest models 


STAINLESS STEEL & 
BRONZE BEARING 
SURFACES 

Stainless steel sleeved shaft 
runs in water-lubricated 
high-lead alloy bronze for 
long life. Sturdy bronze im 
peller for dependable oper 
ation 


TWO MODELS 


90-BF: All-brass construc 
tion 


90-IF: Brass-fitted cast iron 
Shipped completely assem 
bled for easy installation 

BACKED BY 32-YEAR 
RECORD for QUALITY 





Eljer Div., The Murray Corp. of America, Pitts- 
burgh—F rank V. McCarthy appointed regional man- 
ager for western Pennsylvania, Ohio and West Vir- 
ginia. Named district managers are Walter D. Michael 
for St. Louis and Vincent V. Collison for Denver. 


The new ‘’90” series carries with it all that the name 
‘Triangle’ has meant in sump pump efficiency and de 
pendability since 1925. At its low price, it is today’s 
best buy on the market. It is fully guaranteed for one 
year against defects in materials or workmanship. Tri 
angle pumps are sold through wholesalers only 

Gorton Heating Corp., Cranford, N. J.—William D. | Write or mail coupon today for details of the “90” series and 28 other 
30swell appointed sales representative in New York Triangle sump pumps, laundry-utility pump and turbine water pump 
state north of Newburgh; Berkshire County, Massa- 
chusetts; and Bennington, Rutland, Addison and 
Chittenden Counties in Vermont. 


wv™EGUw VECcY wmxrese ae TZ ORV 


r 
] TRIANGLE MANUFACTURING CO. 
2981 East Lafayette, Detroit 7, Mich. 
] What are low prices of “90" iron and brass mode 


Gould Pumps, Inc., Seneca Falls, N. ¥.—T. E. Mor- Please send catalog of complete Triangle line 


ris, Jr. named sales representative for the water sys- 
tems division in Wisconsin, Illinois and Missouri. — Name 


(Please turn to page 184) 
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City 





Name of Your 
Wholesaler 











Names 





(Continued from page 183) 
M. M. Hedges Manufacturing Co., Inc., Chattanooga, 
Tenn.—Marshall Poag named district manager in the 
southeast for the gas utility division 


Kohler Co., Kohler, Wis.—Joseph I. Earls named 
branch manager for New England succeeding Maurice 


Lynch who is retiring 


McQuay, Inc., Minneapolis—Richard S. Vinsant ap- 
pointed representative for heating and air-condition- 
ing products in Arkansas 


Morrison Co., Milwaukee—Mark Anthony Co 


named sales representative for Iowa and Nebraska 


Mueller Brass Co., Port Huron, Mich.—Appointed 
sales representatives are W. R. Carson in Washing- 
ton, D. C., and Charles L. Treend in Dallas, Tex. 


National Disposer Div. of National Rubber Ma- 
chinery Co., Akron, O.—Robert St. Julien named fac- 
tory representative for the Chicago area 


National-U. S. Radiator Corp., Heating and Air- 
Conditioning Div., Johnstown, Pa.—Theodore J 
Williams named branch manager for Indianapolis, 


Ind. 


Olin Mathieson Chemical Corp., Aluminum Div., 


New York City—Appointed regional sales managers 








of seven new offices are John M. Welch in Chicago; 
Fred H. Edgar in Detroit; Forrest F. Tiffany in Cin- 
cinnati; A. F. Meyers in Philadelphia; W. P. Lil- 
jestrom in Dallas; James H. Wright in Houston; and 
R. B. Polonus in Memphis 


Orangeburg Mfg. Co., Inc., Orangeburg, N. Y. 
Appointed district sales managers are Carl F. Arnold 
in the District of Columbia, Maryland, West Virginia, 
Virginia, Kentucky, Ohio and western Pennsylvania, 
with Washington, D. C., headquarters; Joseph E. Mi- 
lardo in Kansas, Nebraska, Missouri, South Dakota 
and North Dakota, with headquarters in Kansas City, 
Mo.; and Richard Ohlson in Montana, Colorado, Utah, 
Oregon, Washington, Idaho and Wyoming, with head- 
quarters in Seattle 


Ottawa Steel Div. of L. A. Young Spring & Wire 
Corp., Ottawa, Kan.—Ivan K. Knight named general 
sales manager. 


Permaglas Div., A. O. Smith Corp., Kankakee, Ill. 

James Van Buskirk assigned to the northern Cali- 
fornia area as commercial water heating specialist, 
and George Barnard named sales engineer for New 
England 


Powers Regulator Co., Skokie, IIl—R. K. O’Hara 
named a director and H. F. Buckman appointed vice 


president and secretary. Howard L. Lundvall named 
New York district manager and Alvin H. Moraweck, 
Jr., appointed Springfield, N. J., branch manager. 





look what "the new name in 
fiber pipe’ offers you! 
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Prat-Daniel Corp., Thermobloc Div., South Nor- 
walk, Conn.—Appointed sales engineers are the Peer- 
less Utah Co., Salt Lake City, in Utah; Tom C. Brady 
Co., Denver, in Colorado; McGinnis-Hill Co., Knox- 
and J. P 
Ashcraft Co., Dallas, in Texas-northern Louisiana 


ville, in northern and eastern Tennessee: 


Quiet-Heet Manufacturing Corp., Newark, N. J. 
Harry G. Johnson appointed sales representative in 
central and northern Illinois and Wisconsin 


Republic Steel Kitchens, 
Steel Corp., Canton, O. 
representative 


Berger Div., Republic 


Richard Greene named sales 


Rheem Manufacturing Co., Chicago—Appointed 
distributors are the Schwab Furnace Co., Milwaukee 
Snodgrass & Smith Co., Denver; and the Warm Ai: 
Heating Supply Co., Detroit 


Robertshaw-Fulton Controls Co., 
Beverly D. Taylor appointed treasurer 
Stefler named secretary; 


Greensburg, Pa. 
Walter H 
James A. Witt appointed 
assistant secretary; and John C. C 
controller. 


Byrne appointed 


Ruud Manufacturing Co., Kalamazoo, Mich.—H. R 
Basford Co., San Francisco, appointed distributor in 
Oregon, Washington and parts of Montana and Idahe 


Slant-Fin Radiator Corp., Richmond Hill, N. Y.— 


Named sales representatives are M. A. Towne & As- 


Pronounced "“K!I-O-VA 


Seetememmme 


whew 


Trode Mork 


AS 


YOU SAVE 20% IN 


HANDLING AND JOINING TIME! 


KYOVA'S ten-foot lengths save you time, labor, 
money—mean minimum of 20% less handling in 
unloading from delivering carrier to your storage 
area and reloading for local delivery and unload- 
ing at project area. With labor costs rising, con- 
sider the importance of these basic KYOVA advan- 
tages: 





“Cheer up, it could be worse.’ 


sociates, Denver, in Colorado, Wy 
Nebraska ind Hardesty-Fave 
gton, Oregon and British 
ng appointed representative 
chusetts, Rhode Island and eastert 
Sta-Rite Products, Inc., Delavan, Wis 
Boyd appointed chief electrical engin 


Superior Valve & Fittings Co., Pittsburgh, Pa 
Named sales representatives are Harco, Inx n Te 


(Please turn to page 188 


| 6 Fo Ln Ene” 


se 


saves hours of handling time 


lays faster and easier than 5-foot and 
8-foot lengths. 


requires fewer joints—speeds installation 


KYOVA pipe is light, easy to handle, can be cut 
with a handsaw. You make connections easily by 
tapping couplings onto the pipe’s tapered ends. 
Joints are watertight, and prevent root entry 
KYOVA offers you 2”, 3”, 4”, 5” and 6” sizes and 
all accessories. Five-foot lengths are available on 
special order. 


KYOVA FIBER PIPE COMPANY 


IRONTON, OHIO 
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Hammered glass panel standard. Fits all 4% x 5 
foot flat rim recessed tubs. 


ILETONE tub enclosures 
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A. Ret Py Vso 


the custom-fitted look in a 


fraction of the usual time 


means money in your pocket 


e Only 6 screws to install, no special 
tools required. 


e Heavily bracketed corner angles 
hold panels firmly in square. 


e Average installation time—about 
30 minutes. (Takes only minutes to 
disassemble for moving! 


e Glass set in vinyl plastic—seals 
water in—air out. 


WRITE FOR SPECS AND 


e Silent Nylon roller bearings per- 
mit panels to glide easily left or 
right. 

e Hammered glass panels—fit all 
4% - 
tubs. Available for immediate 
shipment. 


and 5-foot flat rim recessed 


e Available at small extra cost 


odd sizes, clear glass, frosted or 


beautiful sand etched panel designs 


ILLUSTRATED BROCHURE. 


ILETONE COMPANY, Inc. 


2325 N. WAYNE AVENUE 





Extra cost sand etched designs in 
clear or frosted glass. See new illus 
trated spec. sheet for designs avail 
able. Allow two or three days for 
delivery from factory 


recepter tubs, 30” 
Door panels are 
door panel designs 
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Square tub enclosures for 48” square 
tubs, 16” to 18” high, and for shower 
fae & i= 
58” high. Choice of 


CHICAGO 14, ILLINOIS 




















Glass shower stalls. Beautiful Italian marble 
mixed with white cement 

floors. 32” and 36” square 16 
num frames. Choice of frosted 
panels. Complete with top 


Terrazzo shower 
"corner. Alumi 
or clear glass 


high 


and dome light 





Tap into more profitable 
home remodeling jobs with 


Gt ALL- COPPER 
TANKLESS WATER HEATERS 


Heavy Gauge Steel Integral-Finned 
Outside Jacket Tubing 


Fiber-Glass 


Insulation 


Heavy Gauge 
Copper Shell 


Rugged Octagon 
Wrench Grips 


COMPACTNESS plus CAPACITY 

The GENERAL All-Copper Tankless Water Heater is 
engineered to save valuable space . .. provide your 
customers with clean, continuous hot water at low cost. 
GENERAL’s unique ‘whirlpool spiral’ design packs 
more heating capacity into Jess space than bulkier heat- 
ers. Result: faster boiler water circulation . .. more 
uniform heat transfer ... greater heating efficiency. 


EASY ONE-MAN INSTALLATION 

Compact, space-saving GENERAL Tankless Heaters are 
quicker and simpler to install. No complicated piping— 
just tap into household steam or hot water boiler. 
What's more, rugged quality construction means trou- 
ble-free performance, no costly call-backs, and lasting 
customer satisfaction. 


A COMPLETE LINE 

Whether it’s remodeling or new construction... there’s 
a right size and type GENERAL Tankless Water Heater 
to help you do a better, more profitable job. GF AIll- 
Copper Tankless Heaters are available in 8 sizes, from 
4 to 25 gpm. G-F Cast-Iron Tankless Heaters with ver- 
tical or horizontal coils, in 11 sizes, from 334 to 35 gpm. 


For full details, write for Catalog 22. General Fittings 
Company, Box 151B, East Greenwich, Rhode Island. 


GENERAL THERMOSTATIC MIXING VALVE 
Tempers Service Hot Water. Installs directly at 
boiler. Adjustable from 80° to 210°F. Only 3 
piping connections. No makeshift or cross-over 
connections. No bother with adapters. An extra 
sale that turns a quick profit for you! 


GENERAL FITTINGS 


COMPANY 


TANKLESS AND INSTANTANEOUS 
WATER HEATERS AND HEATING SPECIALTIES 


Names 





(Continued from page 185) 
Oklahoma, New Mexico, Louisiana, Arkansas a) 
Mississippi; and C. L. Bensen in Minnesota, Iov 
North Dakota and South Dakota. 


Teter, Inc., Chicago—Charles W. Folkestad a 
pointed representative in Minnesota, North Dak 
and South Dakota. 


Thermo Products, Inc., North Judson, Ind.—Dou; 
las R. Eanes appointed district sales representati 
in northern counties of North Carolina and cent: 
and western Virginia. 


The Trane Co., La Crosse, Wis.—William Graha: 
Jr. appointed eastern regional sales manager. Ay 
pointed branch office managers are Robert W. Thom: 
in New York, Joseph Rohats in Phoenix, Ariz., ar 
Robert Knowles in Greenville, S. C. 


Tube Turns Plastics, Inc., Louisville, Ky.—Ap- 
pointed district managers are Joseph S. McCulloch 
in the northeast and S. M. Hardison in Philadelphi: 


Tuthill Pump Co., Chicago—The Marrick Co., Inc 
Louisville, appointed sales representative for Ken- 
tucky and southern Indiana. 


Union Malleable Manufacturing Co., Ashland, O. 
George B. Becks appointed treasurer and controlle: 
Swenson-Maurer and Associates named sales repre- 
sentatives for U-Brand pipe fittings. 

‘ 

William Wallace Co., Belmont, Calif—Henry W 
Locke named sales representative in New Mexico 
George R. Cunnington, Jr. named research enginee 


(Please turn to page 191) 











“They're installing 435 seats in the 
House of Representatives.” 
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Names 





(Continued from page 188) 

Waste King Corp., Los Angeles—Howard C. Given 
appointed senior vice president-manufacturing 
Named as vice presidents are A. L. Haggard, Dr. Hans 
Jordan, Boyd T. Marshall, Fred B. Norberg and 
James E. Carr. Named district sales managers are 
Arthur M. Lentz in Washington, D. C., Maryland and 
Virginia; George Weidner in Cincinnati, Columbus 
and Dayton, O., and Louisville, Ky.; and Paul Wil- 
liams in Pittsburgh and Erie, Pa., and Buffalo and 
Rochester, N. Y. Appointed distributors are Modern 
Kitchens, Syracuse, N. Y.; William H. Pearce Co 
Philadelphia; Oklahoma Electrical Supply Co., Okla- 
homa City; Dygert Distributing Co., Grand Rapids 
Mich.; Electra Supply Co., Poughkeepsie, N. Y.; Finn 
Distributing Co., Wichita, Kan.; Twin State Appliance 
Distributors, Inc., White River Junction, Vt.; Kitch- 
enlines, Milwaukee; United Clay & Supply Corp., 
Baltimore; Allied Electric Supply Co., Pittsburgh 
Kupper’s, Inc., Miami, Fla.; F. F. Leonard, Inc., Co- 
lumbus, O.; and Robinson Distributing Corp., Seattle 


Westinghouse Electric Corp., Staunton, Va.—Wil- 
liam B. Cott appointed assistant to the vice president, 
air conditioning division. Carl E. Cannon appointed 
assistant to the merchandising manager, air condi- 
tioning division. Named regional sales managers are 
Robert E. Haubold in western Tennessee, northern 
Mississippi, Arkansas, Oklahoma, Texas and New 
Mexico, with headquarters in Houston; and A. L. Mc- 
Donald, Jr. in western Kentucky, southern Indiana, 
southern Illinois, Missouri, Kansas, Colorado and 
Wyoming, with headquarters in St. Louis. David C 
Fulton appointed manager of the heat transfer ap- 
paratus department for the steam division, Pittsburgh 


Wolverine Tube, Div. of Calumet & Hecla, Inc., 
Detroit—Jack H. Smith named manager of districts 
Appointed sales managers are F. F. Moore, Jr. in the 
eastern district and Richard B. Flynn in the east cen- 
tral district. Appointed sales representatives are 
Robert Allan in Grand Rapids, Mich.; James P. Moore 
in Kansas City; and George F. Wallace in northern 
Texas and Oklahoma 


Worthington Corp., Harrison, N. J.—William A 
Meiter elected vice president of employee relations 
and organization development. A. William Frazer 
appointed general marketing manager. William C 
Cheek named midwest regional sales manager; John 
H. Loomis named manager of the Chicago district 
office; and Hollis H. Wise appointed district manager 
in St. Louis. A. E. Borden Co., Boston, named pack- 
aged air conditioning equipment wholesaler for Maine, 
New Hampshire, Rhode Island and eastern Massa- 
chusetts. 


Youngstown Kitchens, Div. of American-Standard, 
Warren, O.—Appointed distributors are Youngstown 
Distributors, Inc. in metropolitan New York and New 
Jersey; Kaufman Distributors, Inc. in Baltimore; and 
Southern Wholesalers, Inc., in Washington, D. C. 


(Please turn to page 192) 
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GOOD 
REASONS 


( for Using ) 


GENUINE BARNES 
PIPECUTTERS 


AND THEN SOME 


*x«* 3 specially sharp, expertly tempered 
cutter wheels, and the best on the market 
which we challenge anyone to dispute 

% Populor for their speed, precision and 
durability in cutting pipe right te 
specifications 
Easy to handle. Especially efficient and 
dependable for mass pipe cutting jobs 

P p 9 | 
They've got the profit grip on every pipe 
cutting job you undertake 


Reputed for cutting all wrought, steel and 


A REAL 
STAND-BY 


cast iron pipe 
Renowned for their part in 
FOR a million miles of pipe 
80 YEARS GENUINE BARNES Pipe Cutters 
No. 1 tool in your tool kit 





ORDER YOUR GENUINE BARNES TODAY! 


The BARNES TOC 





FITS ALL RECIPROCATING SAWS 
RCS SUPERSAW » MILWAUKEE SAWZALL 


SAW CHIEF ¢ KEY HAK © TRI-SAW © PLUS MANY OTHERS 


-- and fits BETTER, with 
more chucking surface! 
TRY IT YOURSELF 


(At our expense) 


FREE BLADE 


and literature sent upon request 


e LONGER 
BLADE LIFE 


e LOWER 
REPLACEMENT COST 











TQ OTH 


Tp 


BUBBLE 


a Slant-Fin 
feature that 
locks fins tight! 


Loose, spinning fins have always 
been a problem with ordinary 
finned pipe heating elements. Not 
with Slant-Fin! Rigid tooth-and- 
bubble flanges bond the fins 
firmly and permanently to the 
tube — and to each other. They 
will never loosen, twist or spin. 
Write now for the helpful book- 
let, “A NEW SLANT ON CUTTING 
FINNED PIPE INSTALLATION COSTS’. 
Just published, and it’s free. 


See opposite page for other exclusive 
Slant-Fin features 


Slant! inn 


RADIATOR / CORP. 


87-51A 130th Street, Richmond Hill 16, N. Y 











Names 





(Continued from page 191) 

Whirlpool Corp., St. Joseph, Mich.—Appoi: 
ed distributors are Bruno-New York, Inc 
metropolitan New York, Long Island and Wes 
chester County; and Joseph M. Zamoiski 
Washington, D. C 


Zurn Industries, Inc., Erie, Pa.—E. E. “Ja 
Sutter appointed sales manager in the Dist: 
of Columbia and adjacent counties in Maryla 
and Virginia 


How to Be the Prime Contractor 


(Continued from page 105) 

or a manufacturer’s representative). But 
several good contractors tell us they picked 
good salesmen and taught them about mod 
ernization with excellent results; so dor 
overlook a route salesman or that youn, 
clerk in your search for sales help.” 

Another source of sales help, the booklet 
reminds contractors, is among journeyme! 
It suggests how to get journeymen interested 
in providing sales leads, what incentives t 
offer, and what record-keeping is useful 

Complete-job contracting also requires the 


plumbing and heating contractor to line up 


a quality team of craftsmen for carpentry 
plastering, flooring, sheet metal work, paint- 
ing, tiling, electrical work and glazing. The 
booklet notes that many contractors already 
work with good craftsmen who could serve 
as subs. Other craftsmen can be contacted 
through unions, associations, and business 
advertisements. 

Chase stresses that sub-contractors must 
be quality installers who can follow a sched- 
ule and work as a team. As prime contractor, 


the booklet notes, you are responsible for 


their work, and you must be sure of their 
reliability. Your caution and supervisior 
justifies the profit you make on all phases 
of the complete job. 


#The booklet also emphasizes the impor 
tance of good design as well as good mechan 
ics. Design—the efficient layout of fixtures 
and skillful use of decor—is unequaled as a 
selling tool for the complete package and 
weakens counter-arguments based on price 
A number of suggested kitchen and bath 
room layouts are illustrated. 

The prime contractor must understand 
more than good design, however: he must be 
able to help the customer visualize the com 
plete installation. 

“Remember.” says Chase, “a woma! 
doesn’t buy cabinets and copper tube. Sh« 
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uys the convenience of a modern kitchen 
nd the pride of owning a contemporary 
owder room. You can describe your work 

glowing terms .. . (but) she still isn’t 
ikely to buy it ’til she can see for herself.” 

The booklet, as always, backs up its gen- 
ral advice with specific suggestions. It says 
the contractor can show the beauty and 
efficiency of his installations with manufac- 
turers’ catalogs, product display, before-and- 
after photographs, satisfied customer’s 
homes, home magazines and manufacturers’ 
kits. Brief pointers on the application of 
these aids also are included. 

Good design, of course, is founded on good 
construction, and the Chase booklet for 
prime contractors gives some basic tips on 
quality installations. 


s The package deal is big business, the book- 
let continues. As such, it requires big busi- 
ness tools like financing. But financing 
needn’t be a problem for the prime contrac- 
tor. The booklet describes the advantages 
and limitations of various types of financing 
—secured bank loans, open-end mortgages, 
FHA Title I and time payment financing— 
and tells how each can be handled by the 
contractor. ; 

“How to Be the Prime Contractor on Mod- 
ernization Jobs” includes a_ bibliography 
from which contractors can select other in- 
formative material on package remodeling. 
The booklet cites Domestic ENGINEERING’S 
film “The Bay City Story,” and other special 
material published by the magazine in its 
continuing survey on the expansion of the 
modernization market. 


— = —EEE 


“You the lady with the 214 baths?” 




















a Slant-Fin 
feature that 
eliminates noise! 


Ordinary finned pipe heating 
units rattle, ping and pong. Slant- 
Fin doesn’t—ever! Fin tips touch 
each other to create a remarkably 
effective sound absorber. The 
result: no more expansion and 
contraction racket. Fewer call- 
backs with Slant-Fin. Write now 
for helpful booklet, “a NEW SLAN1 
ON CUTTING FINNED PIPE INSTAL- 
LATION Costs’. Just published, 
and it’s free. 


See opposite page for other welcome 
Slant-F in features 


SlantFin 


RADIATOR / CORP. 


87-51A 130th Street, Richmond Hill 16, N. ¥ 
































CONSOLIDATED 
SHIPMENTS 


U, S. Customers turn 
their inventories 12 


times a year. 

3 © Fresher Merchandise 
® Less Investment 

© Less Warehouse Space 
© Balanced Inventory 


a 











Industrial record of 99.94% perfect. 


Mail the coupon below today. We'll send you our catalog, 
plus complete details on money-saving CONSCLIDATED 
SHIPMENTS. 


UNITED STATES 


PLUMBING FIXTURE CORPORATION 
307 N. FRONT ST., COLUMBUS, OHIO 
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A Product of Stover Water Softener Company 
St. Charles, Illinois 






the automatic water softener 
with no valves to open, 


WATER SOFT AS AN APRIL SHOWER 


SO -SOFT/- AMATIC 


























no dials to turn, NOTHING TO GO WRONG 





No service problems to eat up 
your profits when you install the 
Stover So-Soft-Amatic. Simple, 
trouble-free, fool-proof. Available 
in mechanical and electrical models. 
Write today for prices and 
information. 


STOVER 


WATER SOFTENER COMPANY 


Pioneer and pacemaker since 1924 


ST. CHARLES, ILLINOIS 
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Home Improvement Council 


(Continued from page 100) 

other things: (1) a bi-monthly Newsletter with 
jdeas and examples from publications such as 
DomEsTIC ENGINEERING of what the contractor 
ran do to encourage his customers to remodel, 
(2) regular letters for sales personnel, (3) re- 
search reports on the size of the market for 
each category of product and on consumer mo- 
tivation, (4) decals, ad mats and so on of the 
HIC seal and (5) special packages of promo- 
tional materials for both phases of the contest, 
including official entry blanks that the HIC 
member may mail or otherwise distribute to 
potential customers. Assistance also will be 
given to local groups to help them work to- 
gether to, for example, remodel a demonstra- 
tion house, participate in home improvement 
shows, run special newspaper sections, etc 


What will the cost to HIC contractor-mem- 
bers be? 


For those with 25 or more employees the mem- 
bership fee will be $50 a year. For contractor- 
dealers with fewer than this number of em- 
ployees it will be $25. Incidentally, I should 
mention that the membership fee for whole- 
salers is set at $50 and for manufacturers and 
national sales organizations it’s one hundredth 
of one percent of gross annual sales in home 
improvement products or $100 per $1 million 
Right now we’re recruiting memberships 


This is a good point at which to tell our read- 
ers something about the organizational setup. 


I'd like to. HIC will be run by a board of di- 
rectors composed of 25 manufacturers or their 
representatives, 30 regional directors—leading 
dealers, contractors, or lenders from the 30 main 
trading centers of the country—and from 30 to 
45 key business leaders such as trade associa- 
tion executives, including at least five from the 
plumbing and heating industry. There is a gen- 
eral chairman—Fred Hecht, general merchan- 
dise and retail sales manager of Sears, Roebuck 
& Co.—and a vice chairman, as well as an exec- 
utive director. 


Will the home improvement contest 
encourage do-it-yourself plumbing? 


Here’s an important question, Mr. Moore. 
You’ve indicated rather strongly that the 
contractor’s products and services will be uti- 
lized under terms of the contest. Since your 
chairman, Mr. Hecht, represents a company 
that has become identified as a leading mer- 
chandiser of uninstalled plumbing products 
—in fact, his company even issues a manual 
(Please turn to page 197) 








are your profits in hot water? 


then investigate BRADFORD | 


No fancy promotions, no free soap offers 
no trips to Timbucktu. Just quality 
products designed for service, dependability 
economy and beauty. 
Your profit picture is crystal clear 


when you sell Bradford, the most 





complete line of gas and electric 
water heaters— glass-lined 
or galvanized; round 
or table top. v 


ae 





AND THIS BIG +... 
the new Bradford ga 
and electric clothes 
dryer —America’s only 
dryer x Id exciusivety 
through the plumbing 


trade 


WJENNSYLVANIA RANGE BOILER co. 


24TH & ELLSWORTH STREETS . PHILADELPHIA 46, PA. 
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Er, for Sweat Soldering 
and Tinning 


iD; . 


| Does 3 jobs in 1 Operation 


’ eo 
T CLeans...as 't T! 





ie f, lg | THE ORIGINAL SOlder Paint 
| 


| FLUXOLDER SOLDER PAINT is a uniform mix- 
| ture containing cleaner, activated flux 
' | r and powdered solder—all in one can. 
i 


ll 


1. Apply Fluxolder by 2. Assemble tubes and 3. Heat, touch ends of joints 
brush to tube and fittings with wire solder to check 
fitting correct heating 


WRITE FOR FREE SAMPLE 
and Address of Nearest Jobber 


* 
FLUXOLDER 
PRODUCTS CO. 


438 E. Woodbridge, Detroit 26, Mich. 





























BOILER 
COMPOUNDS 


Holds Fast . 
to Steel! Probably the 


_ most useful flash- 
light ever made! It's 


powerfully magnetized 
so it sticks firmly to 
steel or iron surfaces... 


ideal on the job, in the 
shop, at home, etc. 


Get one Free Magnet Lite with 
. very carton of Hercules fine PER FE CTION 
oiler Compounds you buy from ope 
your wholesaler. Floor and Ceiling Plates 


goes one Speneee THE BEATON & CADWELL MFG. CO. 


HERCULES fo SMices £o,INS 


NEW BRITAIN, CONN 
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(Continued from page 195) 
showing the do-it-yourselfer how to make 
his own plumbing installations—will the con- 
test encourage do-it-yourself projects? 


We're aware, of course, that do-it-yourself can 
be downright dangerous. The contest rules defi- 
nitely will spell out very specifically just what 
the contestant may or may not do himself, and 
, all cases he will be encouraged to utilize not 
nly the products but also the services of the 





leeal contractor-dealer. This contest, as it re- 
lates to major plumbing and heating installa- 
tions, will not be for do-it-yourselfers. We will 
not discourage do-it-yourself projects that near- 
ly everyone is equipped to do—painting, for 
example. 


7 
for Radiators 
Will you sponsor a Better Your Living Month 


next year? 

Probably not. We're planning our remodeling 
promotion on a long-range, year-by-year basis, 
counting on the special industry groups—such 
as the plumbing and heating industry—to con- 
duct individual promotions and to tie their own 
promotions, both short and long range, in with 
curs. As I indicated earlier, however, our Bet- 
ter Your Living slogan will be retained. 


How you can join the HIC 


A final question. Many of our contractor 
readers will be interested in getting more in- 
formation on HIC and in becoming members. 
To whom should they write? 


To me—Don Moore. The address is Home Im- 
provement Council, 2 East 54th Street, New 
York City 22. END 


Showmanship Starts the Sale 
(Continued from page 93) 
as he studies, for example, an old bathroom. 

The archaic lavatory, he notes, has an “S” 
trap—no longer permitted under city code. 
How much time will it take to cut into the 
wall and down through the plate to install a 
“P” trap? 

Are there vents, and if not where can they 
be located and how long will it take to in- 
stall them? 

If the bathroom is on the first floor, a look 
in the basement will provide more clues. Is 
that a lead drum trap under the tub? If it 
is, there may be more figuring, for unless it 
can be left unmoved it must be replaced 
under the code 

And how about the piping? Are the joints 
in such a condition that the first turn of a 
wrench will break them? If the estimator 
suspects that this is the case, he must allow 


Please ti to page 198 
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“wre modernizect*’ 
wit) roeeom by reacree 
ZONE CONTROL. 





Camfe: CONTROL 4 
ZONE-A- ROK 


Room by Room ZONE CONTROL 
a thermostat in each room or zone 


automatically provides the temperature 
Jesired when and where required 





Living room 75° or as desired 


— Pia 


Hursery 82° or as desired 
for a Lifetime of Comtortabie /iring 


Living rooms, bedrooms, kitchens, bathrooms, 
etc. may be set ot different temperatures and 
fhe temperature in any tone or room may be 
raised or lowered to suit each occupant’s re- 
quirements for any hour doy or night 


Circulator ... 





makes 


ZONE CONTROL 


. inexpensive... 


a 

to install 
By controlling the flow of water from oa 
single circulator, ZONE-A-TROL valves make 
it possible to install zone controlled comfort 
on any hot water heating system with only 
one circulator and one relay. By eliminat- 
ing the extra cost of seporate circulators, 
relays, and flow valves, ZONE-A-TROL 
makes zone-controlied heoting installations 
easy and inexpensive to install 


ZONE-A-TROL valves may be installed in 
any position or angle on the supply piping 
for each zone and are then wired to oa 
controlling thermostat located in the cor- 
responding zone. Using low voltage wiring, 
no BX cable is required and wiring time is 
cut to a minimum. 


SEND TODAY FOR FURTHER INFORMATION OF 
SELLING COMFORT CONTROL BY ZONE-«.THOL 


for New Construction or Modernization 


ea~Q 
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for a hew pipine inh and extra tine 
job And so it gor 

Hooker believe that thi ort of estimat 
ing cannot be reduced to textbook rul 


but ean only be learned by experience 


and he sets the learning period at about fir 
years 
As he 
presentation, Hooker also records on a wor 
Then, 


the prospect’s living room, he adds his est 


inspects the layout and makes h 
sheet all pipe and fittings needed 


mate of labor costs and the figures for fis 
tures selected by the homeowner from hi 
catalogs. 

Before going further, he brings up a new 
point. Will plaster patching be needed afte: 
the journeymen are finished? Or perhap 
some woodwork or flocr repair? 

On most jobs it is, and Copple can take 
care of this, too. The firm employs one mai 
full time to handle such work, even repaint 
ing and tile application if necessary. 

The opportunity to buy the entire re 
modeling-redecorating job from one firm ap- 
peals to most people and has, Hooker feels 
clinched many a job. 


# While maintaining this planned program 
of selling, Copple Plumbing has not over 
looked cost-cutting methods in its opera- 


tions. A few years ago Hooker, a graduate 
accountant, became dissatisfied with the 
amount of paper work required for each job 
and for the subsequent billing and book- 
keeping procedures it required. 

Unable to find a better system in use, he 
designed his own. It amounts simply to a 
three-copy invoice form with self-contained 
carbons that is handled initially as one piece 
On the new form, all basic information is re- 
corded in one writing when the custome: 
calls. The third copy is detached and given 
to the journeyman who takes it with him to 
the job. This copy, on heavy cardboard, can 
take a lot of handling. 

After completing the job, the workman 
notes his time and materials used and re- 
turns the form to the office. There his fig 
ures are transferred to the first two copies 
(by writing them only once) and the total 
amount of the invoice is quickly computed 
The second copy goes to the customer; the 
original is given to the bookkeeper. 

Each invoice form is numbered, a proce- 
dure which prevents any job or transactio1 
from being forgotten or overlooked. This 
invoice system, Hooker feels, saves time and 


(Please turn to page 201) 


CIRCULATOR FLO. VALVE MANIFOLDS 


PROTECTOR 


ECONO PRODUCTS COMPANY, INC East Haddam. Cenn Divison of Viking Instruments, Inc 
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the ehaher 1 hy Pros 


4 addition, each of the five ( opple truct 


equipped a a complete hop 
hu i 


Ds 


howmanship 


Of course, these behind-the-seens 


familiar to 


delightful 
bit aS 


techniques are not a 


Moines as Copple’ 

Yet 
eeping our name popular with the public 
‘They 


‘ir prices, and quality 


they re every important it 


Hooker assure 
installation. If 


lidn’t give the public those things they'd 


good service, 


say . 
we 
on be laughing at us, with us.’ 


not END 


Industry-Wide Promotion Plan 
(Continued from page 87) 
vested in an expanded Plumbing and Heat- 
ing Industries Bureau, which has indicated 
a willingness to enlarge its functions to en- 
compass the additional activities. 
The that the 
PHIB would be run by a 20-member execu- 


Institute would succeed 
tive committee appointed by a board of di- 
rectors composed of the presidents of parti- 
An 
executive director would be the immediate 
head of the Institute. 

The steering committe proposed a budget 
of $246,000 for a 15-month period. Suggested 
dues for participating contractors are $10 a 


cipating organizations and companies. 


year. For wholesalers the dues would be 
$50, and for manufacturers .02 of one percent 
of their annual sales volume. 

Finally, the steering committee recom- 
mended that the Institute cooperate fully 
with other existing organizations interested 
in promoting home improvements—such as 


the Home Improvement Council (page 98) 


eWill the industry support the program? 
In the general discussion that followed the 
presentation, the problem of financial sup- 
port was Some 
whether the industry, already active in sup- 
porting the individual programs of various 
industry organizations, would be willing to 
contribute nearly a quarter of a million dol- 
lars to still another organization. Others. 
however, felt that the sum involved would 
be an extremely small percentage of the in- 


considered. questioned 


dustry’s annual volume and could be raised 

The interim committee was directed to ex- 
plore the avenues of income to determine 
what financial support may be expected. It 
is anticipated that the question will be re- 
solved by the time the interim committee 


makes its report to the All-Industry Com-— 


mittee at its October 24 meeting. END 
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er and sturdy pumping unit asture TVC PUMPS now available in capacities from area 
imensions: feel 
“ gallon cast iron receiver for single or 750 to 15,000 Sq. ft. E.D.R. : 9 


duplex units: Diameter 25"; height of re If 
turn above floor 1101/2"; height of unit 
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Installation: sure system condensate pumps to fit all requirements. The LOW RETURN show 


Simple installation: one return connection, 
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The Story of the Bath 








(Continued from page 97 
connect the outer surface with the inner central 
exchange. Water on the skin creates certain stim- 
ulating sensations. These sensations are taken up 
by the ends of the nerves and hurried over the 
wires to “Central,” which, in turn, relays them to 
every organ of the body. 

Then, too, the action of water on the skin causes 
the blood to react. In other words, a cold dip or 
shower cools the blood at the surface. As this cool 
sensation is phoned throughout the body, it starts 
areaction which grows into a warm, up-and-doing 
feeling—a fit attitude for the day’s battle 

If the water is warm instead of cold, the oppo- 
site effect is the result. That is, a warm dip or 
shower warms the blood at the surface, and this 
warm sensation sets in motion a reaction which 
soothes and rests the nerves that have been worn 
jagged by too much doing 


sYou might say that a cool bath warms, and a 
warm bath cools. Also that a cool bath quickens 
the pace of the person who is easy-going; while a 
warm bath slows down the one who wants to go 
too fast. A bath a day is the best health insurance, 
for it prevents sickness by keeping the bather in 
good condition. ‘ 

Sickness is not like the old man’s troubles, most 
of which, he said, “had never happened.” Sick- 
ness overtakes the best of us unless we do the 
things which keep ourselves in good health. 

Any person who can take time to be sick, can 
take time to bathe. Professor Irving Fisher, of 
Yale, says the wage earners of America lose an 
average of nine days a year through sickness. A 
bath a day would save much of this lost time, and 
also save many dollars for the bathers. 

To live long and well is no longer a mystery 
Bathe daily, scrub weekly, breathe deeply, drink 

(Please turn to page 204) 
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and return to soft water service. IT’S 
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(Continued from page 203) 
plenty of water, chew your food. That’s all. 17 
practice these is to practice the fine art of living 
the science of sciences—for we must be health 
before we can be anything else. 

Oliver Wendell Holmes once said, “Because | 
like a pinch of salt in my soup is no reason I wis 
to be immersed in brine.” What he had in mind 
was this: Enough is plenty; more than enough 
too much. To exercise is to grow strong, but { 
over-exercise is to grow “stale.” Eight hour 
sleep will fit a man for a big day’s work, but t 
double his sleeping hours will not double his 
working ability. 

And so it is with bathing. Enough is enough 
Don’t do too much, and don’t do the wrong thing 


#A thorough soap and water bath is good. But 
such a scrubbing every day would rob the skin of 
its oil—cause it to lose some of its softness. And 
because a bath a day fills you with the joy of liv- 
ing, don’t imagine that two baths a day will make 
you twice as joyful. 

Another warning may not be out of place. A 
friend waxes warm, so to speak, over his bath 
You say to yourself, “If that kind of a bath is good 
for him, it ought to be good for me.” You try it 
And you shiver and shake, or grow tired and lose 
your “pep” for the rest of the day. Right away you 
condemn it. No bath a day for you—no, sir. And 
you slip back to the old Saturday Nights. 

Friends are good for many things, but not for 
picking our baths. The bath is individual—the 
most individual thing in the world, unless it be 
whiskers or the length of a woman’s skirt. Pick 
your own bath, and pick it by finding out what is 
good for you. It is as easy to know the bath that 
suits you as it is to know whether you like olives 
or spinach. 


= There are five kinds of daily baths—cold, cool 
tepid, warm, hot. Aside from cleanliness, each 
bath is for just one thing: exhilaration—gladness 
—the joy of being alive. If a cold bath gives you 
this fine, glowing feeling—whets your appetite 
and stimulates your energy—then a cold bath is 
the bath for you. If it doesn’t do this, try a cool 
tepid, warm or hot bath, or start the water a little 
warm and let it grow cold. Try a different one 
every day until the reaction, or the comeback 
as it were, exactly suits you. You will know whe 
you have found your bath, for the nerves wil! 
shout the news. 

We must learn to fit ourselves with baths just 
as we learned to fit ourselves with properly fitted 
shoes. 

The right bath, rightly taken, is good for most 
ailments. All down the shifting sands of tim: 

(Please turn to page 207) 
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(Continued from page 204) 

ater has been called “Big Medicine.” Do your 
bathing before eating, not afterward. If perchance 
your heart or kidneys are weak, or you feel the 
pangs of rheumatism, or you are wide awake when 
you should be fast asleep, stick to the warm bath 
It will strengthen you, relieve pain and bring rest 

Half the good of a bath lies in the work of taking 
it. To rub with a rough towel is to exercise. One 
minute is long enough for the daily dip or shower: 
two minutes for rubbing—three minutes all told 

The best that can be said of any good habit is 
that it leads to other good habits. The habit of a 
bath a day leads to the habit of clean clothes and 
clean homes, hard work and hard play, prompt- 
ness and courtesy, straight thinking and a willing- 
ness to serve. And such habits, so once said John 
Jacob Astor, will make any man well-to-do. 


sEvery little while somebody is heard to say 

“What’s all this talk about a bath a day? Why 
listen, my father used to take a bath in a wash tub 
in the kitchen on Saturday night, and he lived to 
be 78. And my grandfather didn’t take a bath 
oftener than once a month, and he died at the 
ripe old age of 82.” 

Indeed? Well, well. 

If there is any satisfaction in going into the past, 
why stop at grandfather and his once-a-month? 
There is Simeon the Syrian. He lived for 30 years 
without taking a bath. 

Simeon was 2 monk who feared that he might 
not be true to his vows. So he climbed to the top 
of a marble column, 60 feet high, and there on 
the capstone for 30 years he lived beyond re- 


(Please turn to page 208) 
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“Of course you can fix it! I’m only going to call 
the repair man to come over and look at it.” 
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(Continued from page 207) 
proach. During all these years his only bath w: 
the bath of wind and weather. 

If we of this busy day lived as Simeon did—I ; 
not mean atop of a marble column, but out in tl 
open—or lived the life of our grandfathers, a dail 
bath would not be so necessary to our welfar 

A century ago 97 out of every hundred Amer 
cans spent most of their waking hours out-of 
doors. The fresh air and the sunshine did muc! 
to sanitate their bodies. Now more than tw: 
thirds of us are indoors most of the time. W: 
neither work, dress nor live as did your grand 
father and mine. Everything is different. We hav: 
gained in conveniences, comforts and luxurie 


but in gaining these we lost the great outdoors. 


« For everything we lose we must find somethir 
to take its place. A bath a day is the best substi 
tute for outdoor living. It is more than a substi 
tute. Bathing does more for our bodies than wind 
and weather can do. 


We live much better than our grandfathers did 
and slowly but surely we are learning to liv 
much longer. Working hand-in-hand, sanitation 
and therapeutics—the sciences of living—have, 
during the past century, lengthened the span of 
life six years. In point of fact, a child born today 
has an average chance of living six years longe 
than had a child born no further back than when 
a future President was splitting rails. 

People who are sanitary are healthy, and 
healthy people are sound, safe and sane. Dirt does 
not grow out of poverty; poverty grows out of dirt 
The criminal, the plotter against government, the 
man with a bomb—all are sick men—sick with a 
sickness born of uncleanliness. Change their san- 
itary condition and they will begin to see “white,” 
instead of “seeing red.” 
aln the first chapter I said the story of the bath 
was perhaps the last chapter in the age-old search 
for the fountain of youth. But here, in this last 
chapter, I am tempted to halt and say the story is 
but the first chapter in the fine art of living. Do 
I confuse? Let me explain. 

One hot day I tramped far off the traveled trail 
I came to a comfortable house. There, in the wel- 
come shade of a big tree, was a bubbling fountain, 
like the ones you have seen in public squares 
Above it were the words “Pure Water for Man or 
Beast.” I drank; I bathed my face and hands. The 
water, cool and clear, was like talcum to a sun- 
burn. 

An old man, with snow-white hair, came out of 
the house. Old, did I say? Well, hardly. His fresh 
skin, keen eye and youthful step—these spoke of 
40; not of 65 or so. 

“Plenty of water has stopped the telltale signs 

(Please turn to page 211) 
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(Continued from page 208) 

aging years,” he said. “Water has given to 
mother and me and the children a part of all that 
makes hfe worth the living. That’s the reason for 
this fountain. It invites other folks to get better 
acquainted with water—to use more of it, inside 
and out.” 

And so he talked—and so I learned 

As I left the fountain I met another man. He 
must have been a neighbor. He said he was 30, 
but he looked every minute of 50. Pointing to 
the man I had just left, the neighbor tapped his 
forehead significantly and whispered, “Cracked 
he is—water cracked.” 

A lump came up in my throat. I don’t know 
why—only—well, somehow I felt glad for the man 
at the fountain—the man who was called 
“cracked.” But I knew better. And I'll tell you 
why. 

The man at the fountain was the man whose 
wife once persuaded him to invest his savings in 
new decorations, a water system and a bathroom, 
that they might entertain a certain President 
And this man and his wife have lived long and 
well—long enough to see their children grow up— 
to see one become a governor, another the sales 
manager of a great corporation, and still another a 
rising young artist. A bath a day did not pick 
them up and put them where they are, but they 
say it helped them on their way. 

“Cracked?” Well, I guess not. 

And shouid you ever be a guest at the home otf 
the man and his wife, or at the homes of their 
children, instead of the usual “Good morning, did 
you sleep well?” you would be greeted with, 
“Good morning, did you enjoy your bath?” 

Is that a good way to begin the day? I say is it, 
or isn’t it? And if it isn’t, what is? END 
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HERRMIDIFIER COMPANY « NEFFSVILLE, PENNSYLVANIA 


THE EISENHOWER HOME 


the newly renovated White House, 


» e Washington, D. ¢ Ocean Liner, 

SO in “UNITED STATES”; National Biscuit 
@ Co. factory, Philadelphia; U. S. Atomic 

Submarine Program; The Prudential! Life 


Building, Jacksonville, Fla.; Large building projects in New York 
City; The U. S. Navy; Numerous Veteran Administration Hospitals 


Throughout the country, where quality counts—they call 
for LEE! That's because the well-known high standards 
of LEE CAST Brass Fittings, CAST Drainage Fittings, 
Gas Stops, Stop and Wastes and Valves of Brass, Bronze 
and Copper always meet the most exacting requirements. 
Yes, if you’re looking for quality, look for LEE! Each 
LEE fitting is production-line-tested—and specially tested 
with 100 pounds of air pressure under water! That's your 
LEE GUARANTEE. 


For quicker service, reserve factory stocks car 
ried in New York, Chicago, Boston, Los An 
eles, Philadelphia, and Anniston. Write for 


arge, illustrated catalog Kr 


LEE BROTHERS 
FOUNDRY CO., Inc. 
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DVERTISEMENTS 
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SITUATIONS OPEN 





PRODUCTION MANAGER 


Large manufacturer of gas and electric 
automatic water heaters has position 
open for aggressive production man- 
ager. Plant located in Ohio. Furnish 
background in letter. Address Key 378- 
D, ‘‘DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


PUMP MAN 


For sales manager of water systems, 
for large company. Good salary and 
opportunity. Address Key 371-D, “DO. 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


ENGINEER, RESEARCH AN I EI 
pment ‘lumbing 
ilding l pecialti it buildir 
d N i i listrib Should | 
x i I and l xperi 
vith a f buildin iren 
I ur hods, deve dat 
t pot t ibility t pr nt ¢« 
I re] t al id rtising 1 
inee! departi | spect 
Vv prod kne legree 
juired. S iry open, California. Addre 
Key S5S8-D DOMESTIC ENGINEER 
ING 1S Prairie Ave Chicage lf 
Tllir 


WANTED 


Hot air heating man with knowledge of 
installation of controls. Top salary. 
Steady work. Address Key 387-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


DIRECTOR OF SALES 


For large plumbing and heating manu- 
facturer and supplier. Good opportu- 
nity and salary. Address Key 375-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 





WANTED EXPERIENCED SALES 

manager for national mid-western 
manufacturer who distributes through 
plumbir and heating jobbers. To tak 
complete resp bility for sales, adver 
tising ur ural promotion ind 
dealer contacts Reply giving complete 
experience, awe and starting salary de 
ired Prefer previous merchandising 
x} ier Replies confidential Ad 
dress Key sa7-D DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave Chicago 


16, Illinois 


FIXTURE SALES MANAGER 


Wanted by manufacturer of complete 
line. State full experience. Address 
Key 372-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 
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— 
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ments, $6.00 per inch. 


Advertising Department, 


ceding publication date. 





RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
Address all advertisements to Classified 
DOMESTIC ENGINEERING, 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: Fifteenth of month pre- 


ALL COPY IS SUBJECT TO THE APPROVAL OF THE PUBLISHER 
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SITUATIONS OPEN 





SITUATIONS WANTED 





HEATING MAN 


For department. Large distributor. 
Good wage and benefits. Address Key 
377-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


SALES MANAGER 


Wanted by manufacturer of complete 
line of gas and electric automatic water 
heaters. State full experience. Address 
Key 380-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


BUYER 


For large plumbing and heating supply, 
with experience. Good salary and op- 
portunity. Confidential. Address Key 
374-D, “DOMESTIC ENGINEER.- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 


SITUATIONS WANTED 








ADVERTISING MANAGER LONG AND 

wide experience with manufacturers 

of nationally consumer advertised ap- 

pliance and air conditioning; also of oil 
} 


ind gas home heating. Now with agen- 
cv as account executive for well known 
companies selling plumbing equipment 
ind materials. His articles in Printers’ 
Ink featured and reprinted Desires to 
hange because of recent deaths of wife 
ind also agency president Middlewest- 
erner now in New York metropolitan 
irea and willing to relocate Address 
Key t I> DOMESTIC ENGINEER 
ING 1801 Prairie Ave., Chicago 16 
Iinoi 


CHIEF CLERK, PLUMBING AND 
heating experience at both manufac- 
turing and wholesale levels. Age 45 
Will relocate. Address Key 383-D, “DO- 
MESTIC ENGINEERING,” 
Ave., Chicago 16, Illinois 


1801 Prairie 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 214 AND 216 








SALESMAN AVAILABLE 


Experienced plumbing, heating and air 
conditioning salesman presently calling 
on wholesalers and trade for large 
manufacturer. 32 years old, married, 
college graduate. Located Ohio, will 
relocate. Address Key 382-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 





REPRESENTATIVES WANTED 





REPRESENTATIVES WANTED 
nov elling direct 








manufacturer, 1! ‘ de 
sires in many territ commi ! 

epresentatives who direct Ours 
is a complete line of plumbing cast : 
tubular brass goods and brass acces 
sories, competitiy vy priced. To be sc 
through rated plumbing 
contractors irge hardy 
lumber yards, farm and 
Portion of taveling cz x] 
State actual territor CoV 
and all details Confidential Addre 
Key 385-D, “DOMESTIC ENGINEER 
ING,” 1801 Prairie Ave Chicagr« t 
Illinois 


HOT LINE OF 
MEDICINE CABINETS 


glass enclosures and shower stalls, 
available for many territories. Exclu- 
sive basis. Write fully, give area cov- 
ered, etc. Address Key 386-D, “DO- 
MESTIC ENGINEERING,” 1801 Prai- 
rie Ave., Chicago 16, Illinois. 


EXCLUSIVE PROTECTED TERRITO 

ries open for nationally distribute« 
unique washer replacement plumbing 
specialty item packaged for sale 
plumbing supply houses, hardware dis 
tributors and retailers. Unique demor 
stration sells 8 out of 10 on first ca 
Address Key 317-D, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave Chicage 
16, Illinois 


REPRESENTATIVES WANTED 


in exclusive territories to represent 
manufacturer of steam air valves. Qual- 
ity line. Most territories are open. Ad- 
dress Key 376-D, “DOMESTIC EN.- 
GINEERING,” 1801 Prairie Ave., 
Chicago 16, Illinois. 
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